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PENS ARE FIRST COME FIRST SERVED • pREPARE TO DOUBLE UP
DOORS OPEN AT NOON ON FRIDAY - CARDS DUE BY 7 AM SATURDAY

SHOWMANSHIP BEGINS AT 8am (SATURDAY ONLY)
absolutely no outside shavings • quality shavings available on site

Must enter all 4 rings to be Must enter all 4 rings to be 
eligible for premier exhibitoreligible for premier exhibitor

A:A:

huge payouts - guaranteed

$35

Contact austin voyles - 806.632.5258 • chris fischbacher - 806.336.2162
amarillobymorningswineexpo@gmail.com
check ABM Facebook page for more updates

Judges
b:b:
c:c:
d:d:

Seth Swenson

Brett Wheeler

Jordan Leatherman

Kyndal Reitzenstein

Entries
Per Ring

$100 All 4

S:S: Reagan Langemeier

newark, IL

bradenton, fl

paragould, ar

kersey, co

canyon, tx

berk • duroc • dopb • hamp • wopb 
york • dark cross • light cross

Nov. 19th  20th 21st

tri-state fair groundstri-state fair grounds
Amarillo, Tx

glen mcmennamy building - tri-state fair grounds
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Grand Champion Market BarrowGrand Champion Market Barrow
CHAMPION MEDIUM WEIGHT CROSS

Kade Freking

Reserve Grand Champion Market BarrowReserve Grand Champion Market Barrow
CHAMPION LIGHT WEIGHT CROSS
SYDNEY RISIUS

MARKET SWINE SHOW

Fifth Overall Market BarrowFifth Overall Market Barrow
CHAMPION HEAVYWEIGHT CROSS 

TY MURPHY

NUTRITION BY DESIGN, INC. • MASON, TX • 325.294.4555

You can use these products, or you can use them for MAXIMUM RESULTS!
Download the FREE Guides Today!

T H I S  I S  H O W  Y O U
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MARKET SWINE SHOW

Third Overall Market BarrowThird Overall Market Barrow
CHAMPION CHESTER

PEIGHTON FORD

Fourth Overall Market BarrowFourth Overall Market Barrow
     CHAMPION CROSS MARKET GILT
     Alli Stromberger

Fifth Overall Market BarrowFifth Overall Market Barrow
CHAMPION HEAVYWEIGHT CROSS 

TY MURPHY

N
O

V
EM

BER 6



PU
RP

LE
 C

IR
C

LE
 7

PU
RP

LE
 C

IR
C

LE
 7

PU
RP

LE
 C

IR
C

LE
 7

PU
RP

LE
 C

IR
C

LE
 7

PU
RP

LE
 C

IR
C

LE
 7MARKET SWINE SHOW

Third Overall Market BarrowThird Overall Market Barrow
CHAMPION CHESTER

PEIGHTON FORD

Fourth Overall Market BarrowFourth Overall Market Barrow
     CHAMPION CROSS MARKET GILT
     Alli Stromberger

Fifth Overall Market BarrowFifth Overall Market Barrow
CHAMPION HEAVYWEIGHT CROSS 

TY MURPHY
PU

RP
LE

 C
IR

C
LE

 7



O
C

TO
BER 8 SAME NAME. SAME VALUES.

DIFFERENT VISION.

ON THE COVER
SGI BOARS

Cambridge, IA

FEATURING ALL RISE

Trumpet x Lil Bro x Tier 1

www.SwineGenetics.com

VOLUME XXXVIIII • NOVEMBER 2021 • NUMBER 3

DEPARTMENTS
Advertising Index
Cookin’ With Friends
Games
GOTCHA!
Media Kit
See Ya at the Fair
Subscription Forms
Trader’s Billboard

Purple Circle Magazine, Inc. (ISSN 0274 - 8339) (USPS 004-386)
is published monthly except March/ April,May/ June, July/ August and December/ January for $35/ year U.S. by Purple Circle,13800 FM 1062, 
Canyon, Texas 79015. Periodicals Postage paid at Lubbock, Texas and additional mailing offices. POSTERMASTER send address changes to Purple 
Circle, P.O. Box 19357, Amarillo, Tx 79114. Purple Circle takes the utmost care in preparing ads for publication, however, PURPLE CIRCLE is not 
responsible for errors in ads taken over the phone, from other publications or after the deadline, the 15th of the month preceding publication. Purple 
Circle limits its liability resulting from any and all errors, misprint and/or other inaccuracies in the advertising and editorial content. If justified, its liabil-
ity is limited to refund the customer’s payment for the said advertisement, the printing of a corrected advertisement or editorial correction notice in the 
issue which follows notice from the customer. Notification by the customer of any errors must be made within 15 days of distribution of the magazine. 
No material or part thereof, may be reproduced or used out of context, without prior, specific approval of and proper credit to Purple Circle Maga-
zine, Inc. The opinions or views expressed in all editorials are those only of the writer or person’s interviews and not Purple Circle.
The Purple Circle, does, however, reserve the right to edit or refuse all material which might be objectionable in content.
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P.O. Box 19357
Amarillo, Texas 79114

830.708.6419

info@purplecircle.com

www.purplecircle.com

Official Publication of the 
Junior Meat Goat Show Circuit

Member of the
Livestock Publication Council

PUBLISHERS
PURPLE CIRCLE MAGAZINE

Austin & Dylan Voyles
Clint & Shannon Hurst

Advertising Editor & Sales
Austin Voyles & Clint Hurst

Editor & Office Manager
Dylan Voyles

Suzie Cox
Devin Sisk

Layout & Design
Dylan Voyles

Molly Johnson

Contributing Writers
Mandy Cowley
Molly Johnson

Field Staff
Austin Voyles • TX 806.632.5258

Clint Hurst • TX 806.265.7518
Greg Clark • TX 817.648.5347
Tammy Hart • TX 806.759.9131

FEATURED THIS MONTH
Under the Influence, Norman Kohls
Judge’s Spotlight, Maverick Squires
Extraodinary Showman, Lexi Bingham
Take Courage
Stock Show Trail

SENIOR SPOTLIGHTS

Cutter Bishop

SHOW RESULTS
5, 11, 16, 18

SUBSCRIBE
HERE!
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PAGE 28

Kinsley Soto
PAGE 76

Aksarben Stock Show
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37, 40, 43, 46Eastern New Mexico State Fair
65, 70, 74Kansas State Fair
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Grand Champion Market GoatGrand Champion Market Goat
CHAMPION MEDIUM WEIGHT

KENNA COOLEY

Reserve Grand Champion Market GoatReserve Grand Champion Market Goat
CHAMPION LIGHT WEIGHT
Riley hoyle

MARKET GOAT SHOW

Fifth Overall Market GoatFifth Overall Market Goat
CHAMPION HEAVYWEIGHT     

MAX PETZENHAUSER
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HaulSafe has you covered.

JOIN
NOW

HaulSafe is the rescue service livestock families turn to when the 
unexpected happens. Flat tires, keys locked in the cab, dead batteries, 

or just running out of fuel, HaulSafe has you covered.  Our 24/7 
roadside assistance for vehicles and trailers will get you, your family, and 

your livestock back on the road quickly and safely.

844-277-6532                      HaulSafe.com
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MARKET GOAT SHOW

Third Overall Market GoatThird Overall Market Goat
RESERVE CHAMPION MEDIUM WEIGHT

NOLAN HOGE

Fourth Overall Market GoatFourth Overall Market Goat
       THIRD OVERALL MEDIUM WEIGHT
      TARA HUMMEL

Fifth Overall Market GoatFifth Overall Market Goat
CHAMPION HEAVYWEIGHT     

MAX PETZENHAUSER
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A M A R I L L O ,  T E X A S

50% PAYBACK IN CLASS
$1000   $500Grand Reserve

HAPPY STATE BANK RANDALL COUNTY
 EVENTS CENTER

1111 E. LOOP 335 • AMARILLO, TX 79118

BUCKLES TO GRAND & RESERVE, AND AWARDS FOR BREED CHAMPIONSboth days
SHOWMANSHIP FRIDAY NIGHT - 6PM
JUNIOR • INTERMEDIATE • SENIOR // BUCKLE AWARDS FOR CHAMPIONS

JUDGES: DAY 1
AMES, IA

SIBLEY, IL

DAY 2

BARNS OPEN FRIDAY, DECEMBER 31 • WEIGHT CARDS DUE AT 8AM • SHOW STARTS AT 9AM BOTH DAYS

$35 BEFORE 12/20 • $45 AFTER 12/20 AND DAY OF
TEXAS EXHIBITORS ONLY • BARROWS AND GILTS (NO BOARS) • BRING YOUR OWN SHAVINGS & DIVIDERS

CANNOT GUARANTEE TRAILER PARKING CLOSE TO BARN • PENS ASSIGNED AS ENTRIES ARE RECEIVED 
ALL PRE-ENTERED PIGS WILL HAVE PRE-ASSIGNED PENS • NO CALLING IN WEIGHTS

MAIL IN ENTRIES TO: RCJLA, PO BOX 1141, CANYON, TEXAS 79015
CHECKS PAYABLE TO: RANDALL COUNTY JUNIOR LIVESTOCK ASSOCIATION

Thank you to

 our title s
ponsor

JD RAGLAND 806.463.0245JEFF KLOSE 806.282.8195

FOLLOW RANDALL 
COUNTY NEW YEAR’S 

CLASSIC ON 
FACEBOOK FOR 

UPDATES AND ENTRY 
INFORMATION
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Grand Champion Market SteerGrand Champion Market Steer
CHAMPION MEDIUM WEIGHT CROSS

AUDREY RICE

Reserve Grand Champion Market SteerReserve Grand Champion Market Steer
RESERVE CHAMPION MEDIUM WEIGHT CROSS
CREIGHTEN WERNING

MARKET STEER SHOW

Fifth Overall Market SteerFifth Overall Market Steer
CHAMPION HEAVY WEIGHT CROSS

AVERY SHALLA

WeaverLivestock.comQuality. Heritage. Innovation. Commitment.
WEAVERLIVESTOCK.COM

21-4412-LV-DAD

NEW TONES
BOLD LOOK

BEFORE APPLYING
PROCOLOR

BEFORE APPLYING
PRODYE

AFTER APPLYING
PROCOLOR

AFTER APPLYING
PRODYEG ive dull hair 

a boost .
• ProDye Red provides long-lasting, uniform deep red color
 for a rich, bright and fresh look on showday.

• ProColor Radiant Black is a gentle hair dye with flexible 
 leave-in times, guaranteed to provide long-lasting, 
 uniform deep black color. 
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MARKET STEER SHOW

Third Overall Market SteerThird Overall Market Steer
CHAMPION CONTINENTAL BREED

KENTLEE LOYNACHAN

Fourth Overall Market SteerFourth Overall Market Steer
     THIRD OVERALL MEDIUM WEIGHT CROSS
     LYNSEY SCHMITZ

Fifth Overall Market SteerFifth Overall Market Steer
CHAMPION HEAVY WEIGHT CROSS

AVERY SHALLA
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BRIAN LOWE 
NATIONAL LIVESTOCK MANAGER
214.906.7155
TOLL-FREE: 866.469.9227
WWW.OXYINFO.COM

Get the muscle development needed to  WIN. Also with 
Zeolite to help your animal remove toxins from its system 

and with Mannan Oligosaccharides to help isolate 
pathogens, and strong Beta Glucans and Nucleotides to 

help support immune functions

COMING SOON WITH
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Grand Champion Market LambGrand Champion Market Lamb
CHAMPION BLACK FACE

ARIAH NEIER

Reserve Grand Champion Market LambReserve Grand Champion Market Lamb
RESERVE CHAMPION BLACK FACE
HALLIE HINDMAN

MARKET LAMB SHOW

Fifth Overall Market LambFifth Overall Market Lamb
LIGHT WEIGHT BLACK

DAYTON MORTVEDT

MARKET LAMB SHOW
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matters.

kentshowfeeds.com

New Product When to Feed

Show Goat Enrich 20R For kids 10 days of age until weaning

Show Goat Gold Mine 20R Post-weaning to 50- to 60-lbs

Show Goat Full Bore® 20R From 60 lbs to finish

Show Goat Full Bore® HE 20R
From 60 lbs to finish weight and 15 to 30 days 
pre-breeding; additional energy to maintain condition

O
C

TO
BER 20

NEW _____ RENEWAL_________
___  One Year Subscription (10 Issues) for $35 MAILING FEE
___  Two Years for $65 MAILING FEE
___  Three Years for $80 MAILING FEE *COUNTY AGENTS AND AG TEACHERS ONLY*

PAYMENT MUST ACCOMPANY ALL ORDERS

NAME __________________________________________________________
_
Address                                                                                                                                 
City                             State                  Zip                       
Phone                                   Email____________________________________
Credit Card #_____________-______________-________________-_______________

Expiration Date_______________________3 Digit Security # _________

Order must be received by the 15th of the month to receive next issue mailed.

Subscribe today!

MAIL IN SUBSCRIPTIONS: P.O. BOX 19357
AMARILLO, TEXAS 79114

LOOK FOR OUR ONLINE SUBSCRIPTION FORM!
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	 The National Western Stock Show takes place every year 
in Denver, Colorado. It is known as the nation’s premier show, as 
it strives to serve the world’s agricultural producers and consumers. 
	 The Marriott Hotels are a safe choice in deciding where to stay at the National 
Western Stock Show. Another popular choice is the DoubleTree by Hilton. 
	 Despite the stock show, the food variety is top notch in Denver. Four Friends 
Kitchen and Snooze both offer a great breakfast and brunch menu. While there are 
many great food options in Denver, The Berkshire is a good place to turn to for lunch or 
dinner. The Capitol Grille, Root Down and Tables are also safe choices. 
	 Even though the show itself is an event one would not want to miss, Denver 
has many sights to see away from the barn. The Denver Union Station has something 
to interest everybody. In the station, one can find the city’s top local shops, food, and 
activities. The Denver Zoo is also a popular destination. 

N A T I O N A L  W E S T E R N  E D I T I O N

HOTELS
The Marriott

Double Tree by Hilton

ACTIVITIES
Denver Union Station

Denver Zoo

BREAKFAST & BRUNCH
Four Friends Kitchen
Southern-inspired contemporary American 
comfort food for breakfast, lunch & weekend brunch in
Stapleton, Denver.
Snooze AM Eatery
Breakfast with a twist! The best pancakes, benedicts, 
burritos & beverages!

LUNCH & DINNER

The Capital Grille
An atmosphere of power dining, relaxed 
elegance & style. Nationally acclaimed 
for dry-aging steaks on premises.

Root Down
Delicious food with unique twists and a 
lively, unforgettable atmosphere. 
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STOCK
SHOW
TRAIL

N A T I O N A L  W E S T E R N  E D I T I O N

Four Friends Kitchen
Southern-inspired contemporary American 
comfort food for breakfast, lunch & weekend brunch in
Stapleton, Denver.
Snooze AM Eatery
Breakfast with a twist! The best pancakes, benedicts, 
burritos & beverages!

Tables
Husband and wife team created this 
cozy, eclectic bistro that serves creative 
New American cuisine.
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HEAVY CREAM
NEXT INTENTIONS X HOT CHECK

TEAR DROP
LAST DROP X STAND TALL X ALCATRAZ

NICK, APRYL, ABIGAIL, ARCHER, CAIN & TASHNICK, APRYL, ABIGAIL, ARCHER, CAIN & TASH
AlbrachtAlbracht

BUSHLAND, TEXAS
JESS - 979.446.5850 // NICK - 806.433.1896

GRAND CHAMPIONMarket BarrowMarket Barrow2 0 2 1  H O U S T O N  L I V E S T O C K  S H O W

Congratulations Cook Family

Goosebumps X Dirty Secret X Hillbilly BoneBred to Bend the Knee (End Game Genetics)

Cruel Intentions X Make It Easy X Black HeadBred to  Pitter Patter (End Game Genetics)

Cruel Intentions X Make It Easy X Black HeadBred to  Pitter Patter (End Game Genetics)

Provoked X Dirty Secret X Droppin’ SwagBred to  Next Intention (Premium Blend)

‘21 SAN ANGELO‘21 SAN ANGELO
CONGRATULATIONS SHELTON FAMILYCONGRATULATIONS SHELTON FAMILY

Class Champion Yorkshire Res. Lightweight Division Dark Cross Second Place Berkshire

UPCOMING SALES
SEPTEMBER 10-11. THE SYNDICATE. KERRVILLE, TX
SEPTEMBER 11. THE LEAD OFF.  ABERNATHY, TX
SEPTEMBER 18. BROCKMAN FARM SALE. MONTGOMERY, TX
OCTOBER 9. THE PLAYERS. SWEETWATER, TX

OCTOBER 8-10. MAJOR LEAGUE. COLORADO CITY, TX
OCTOBER 23. PERFECT TIMING. LAWTON, OK
OCTOBER 30. EAST TEXAS CONNECTION. GILMER, TX

END GAME GENETICSEND GAME GENETICS
JESS, KARAH & CORBYN SHIELDSJESS, KARAH & CORBYN SHIELDS

JESS - 979.446.5850 // NICK - 806.433.1896JESS - 979.446.5850 // NICK - 806.433.1896
             AMARILLO, TEXAS

END GAME GENETICSEND GAME GENETICS

SAY WHEN
NEXT INTENTION X TEEN SPIRIT X HOLD MY BEER’S MOM

BEND THE KNEE
BIM X ROCKSTAR

ALL BOARS $150/DOSE

‘21 SAN ANTONIO‘21 SAN ANTONIO
CONGRATULATIONS CLIFT FAMILYCONGRATULATIONS CLIFT FAMILY

‘21 SAN ANGELO‘21 SAN ANGELO
CONGRATULATIONS LUGO FAMILYCONGRATULATIONS LUGO FAMILY

PITTER PATTER
CRUEL INTENTIONS X JUGGERNOT

Purchased from Mike Clay

$400/ DOSE

*EXCEPT SAY WHEN*EXCEPT SAY WHEN
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HEAVY CREAM
NEXT INTENTIONS X HOT CHECK

TEAR DROP
LAST DROP X STAND TALL X ALCATRAZ

NICK, APRYL, ABIGAIL, ARCHER, CAIN & TASHNICK, APRYL, ABIGAIL, ARCHER, CAIN & TASH
AlbrachtAlbracht

BUSHLAND, TEXAS
JESS - 979.446.5850 // NICK - 806.433.1896

GRAND CHAMPIONMarket BarrowMarket Barrow2 0 2 1  H O U S T O N  L I V E S T O C K  S H O W

Congratulations Cook Family

Goosebumps X Dirty Secret X Hillbilly BoneBred to Bend the Knee (End Game Genetics)

Cruel Intentions X Make It Easy X Black HeadBred to  Pitter Patter (End Game Genetics)

Cruel Intentions X Make It Easy X Black HeadBred to  Pitter Patter (End Game Genetics)

Provoked X Dirty Secret X Droppin’ SwagBred to  Next Intention (Premium Blend)

‘21 SAN ANGELO‘21 SAN ANGELO
CONGRATULATIONS SHELTON FAMILYCONGRATULATIONS SHELTON FAMILY

Class Champion Yorkshire Res. Lightweight Division Dark Cross Second Place Berkshire

UPCOMING SALES
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SEPTEMBER 11. THE LEAD OFF.  ABERNATHY, TX
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OCTOBER 23. PERFECT TIMING. LAWTON, OK
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             AMARILLO, TEXAS

END GAME GENETICSEND GAME GENETICS

SAY WHEN
NEXT INTENTION X TEEN SPIRIT X HOLD MY BEER’S MOM

BEND THE KNEE
BIM X ROCKSTAR

ALL BOARS $150/DOSE

‘21 SAN ANTONIO‘21 SAN ANTONIO
CONGRATULATIONS CLIFT FAMILYCONGRATULATIONS CLIFT FAMILY

‘21 SAN ANGELO‘21 SAN ANGELO
CONGRATULATIONS LUGO FAMILYCONGRATULATIONS LUGO FAMILY

PITTER PATTER
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$400/ DOSE
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GOTCHA!
WANT TO BE FEATURED?

SEND PICS TO INFO@PURPLECIRCLE.COM
SUBJECT LINE: GOTCHA!
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HELLO! I AM CUTTER BISHOP
and am a senior from Shallowater, Texas. My parents 
are Chris Bishop and Tanya Foerster and I have a 
younger sister, Khaki. 
 I have been involved in 4-H and FFA for the last 
10 years showing pigs and participating in numerous 
projects and contests. If I’m not in the barn working 
with my pigs, I’m probably at an LDE or CDE practice. 
I have competed in creed speaking, radio, skills, 
dairy judging, wool judging, livestock judging and ag 
mechanics.
 My passion for showing came naturally as 
both my parents grew up in the agricultural industry 
showing all different species. So, it was only fitting 
that I followed in their footsteps. They have helped 
me accomplish goals throughout my time in and out 
of the show ring and have instilled in me a strong 
work ethic. I have dedicated a lot of time, blood, 
sweat and tears into showing and to say it has paid off 
would be an understatement. I have been fortunate 
enough to not only show good livestock, but also 
have been surrounded by great people who have left 
lasting impacts not only on my show career but my 
life as well. 
 About six years ago, Josh and Carrie 

Brockman provided 
me an opportunity 
to learn from them 
while showing their 
high-quality pigs. The 
knowledge gained and 
networks developed are 
second to none and I 
am very appreciative of 
their love and support. 
My show family network 
is amazing, and I have 
created bonds and 
memories that will last a 
lifetime, for which I am 
forever grateful.

WHAT IS THE MOST REWARDING 
THING FROM SHOWING LIVESTOCK?

Banners, buckles and backdrop photos are not the 
only rewarding things about showing livestock. I 
believe the friendships and memories made while 
participating in something you share a passion for 
is the ultimate reward. I enjoy having friends and a 
network system all across the state and rooting for 
each other at every jackpot and show gives me a 

sense of pride. 

WHAT IS THE MOST CHALLENGING
THING ABOUT SHOWING LIVESTOCK?

One of the biggest challenges of showing livestock is being 
able to balance my time and dedication while also attend-
ing school, participating in other 4-H and FFA activities and 

working part-time. 

WHAT IS THE MOST CHALLENGING
THING ABOUT SHOWING LIVESTOCK?

IF YOU COULD TELL ONE NEW SHOWMAN 
SOME WORDS OF ENCOURAGEMENT, 

WHAT WOULD YOU SAY?
I would tell them to work hard, never give up and always try 

to be a positive example for younger kids. 
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WHAT VALUES ARE MOST 
IMPORTANT TO YOU?

Values that are important to me include hard work, de-
pendability, honesty and faith. I believe in a man’s hand-

shake and if you say you will do something, do it to the very 
best of your ability.
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GIVE US YOUR MOST IMPORTANT 
SHOWMANSHIP TIP.

My most important tip is to always give the 
judge a good first look. First impressions are 

everything. Also, you need to understand 
your livestock and display their best 

attributes as best you can in the ring. These 
key points could mean the difference 

between 1st and 3rd. 

WHEN YOU GRADUATE WHAT 
DO YOU WANT TO BE 

REMEMBERED FOR IN THE 
STOCK SHOW WORLD?

I would like to be remembered as someone 
who always worked hard to help others and 
dedicated my time and effort to small details 

which make big impacts. 

SUPPOSE YOU COULD TAKE ANY 
CELEBRITY TO LUNCH AND TALK 
TO THEM ABOUT FFA/4-H, WHO 
WOULD YOU TAKE, AND WHAT 

WOULD YOU TELL THEM?
I would love to have lunch with Kevin 

Costner and visit with him about his career. I 
would love to pick his brain about his views 
and opinions on agriculture and gauge his 

knowledge of 4-H and FFA. 

“Have I not commanded you? Be strong and courageous. Do 
not be frightened, and do not be dismayed, for the Lord your 

God is with you wherever you go.”

Joshua 1:9 Joshua 1:9 

IF YOUR FRIENDS COULD DESCRIBE YOU, HOW WOULD THEY?
I think my friends would describe me as a 
loyal, fun-loving guy who is always there 
when they need a hand. 

WHERE DO YOU SEE YOURSELF IN THE 
NEXT FIVE YEARS?

Following graduation, I plan to attend South Plains 
College and judge livestock. I hope within five 

years to earn a degree in agriculture and use my 
background and education to help promote this 

great industry. 

WHO IS YOUR ROLE MODEL?
My dad because he works hard and we share 

a passion of raising and showing pigs, and 
I appreciate how much time he gives to 

helping others in the show barn.  
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IMAGINE YOURSELF 10 YEARS 
FROM TODAY. WHAT GOALS AND 

AMBITIONS DO YOU HAVE 
FOR YOURSELF, PERSONALLY 

AND PROFESSIONALLY?
With a background in agriculture, I 

am positioning myself to be active in 
this industry. I have been fortunate to 
create a broad network of agricultural 
professionals who have helped guide 
and shape me. I want to advocate for 
agriculture and educate others about 
its importance in our everyday life and 

give back to younger students as so 
many others have given back to me.  

I would like to eventually have a family 
who enjoys stock showing as much as I 

do. I want to be able to teach my kids the 
values and life lessons in which I have been 
afforded through my 4-H and FFA career. 

WHAT MOTIVATES YOU TO BE A GOOD LEADER, 
AND TO PUT FORTH YOUR BEST EFFORT?

My parents work hard as professionals while also sharing time with my sister and me in the barn. 
They have made many sacrifices to provide me with this incredible opportunity and have always 
taught me to give 110 percent in everything I do. Anything but my best effort is not acceptable, 
and I strive for that daily, even though I am far from perfect! The older I get, the more I realize 
that younger kids look up to me and it is important for me to be kind and set a good example. 

HOW DO YOU GO ABOUT SETTING GOALS IN 
ORDER TO BECOME MORE SUCCESSFUL?

Goals move and change all the time, depending on what you 
work toward. I just want to know at the end of the day, I have 

done all I can do to make the best choices and sound decisions 
for the best possible outcome. If I work hard, keep my word 
and remember to be humble and grateful every day, I know I 

will succeed. 

TELL US WHAT           MEANS TO YOUsuccesssuccess
Success looks different for everyone, but I think just being a better version of myself each day and 

giving back to others is success. All the rewards and accolades are just gravy on the top! 

CUTTER BISHOP
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2021 EASTERN NEW MEXICO FAIR // MARKET GOATS2021 EASTERN NEW MEXICO FAIR // MARKET GOATS

Grand Champion Market GoatGrand Champion Market Goat  CHAMPION CLASS 3
BRANDON FUENTES 

Reserve Champion Market Goat Reserve Champion Market Goat CHAMPION CLASS 2 
JAYDE PEREA

Junior livestock Show
March 12-26, 2022IT TAKES GRIT TO SHOW

ENTRIES OPEN ONLINE OCTOBER 1

ENTRIES DEADLINE DECEMBER 15
VISIT RODEOAUSTIN.COM
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2021 EASTERN NEW MEXICO FAIR // MARKET GOATS2021 EASTERN NEW MEXICO FAIR // MARKET GOATS

Grand Champion Market GoatGrand Champion Market Goat  CHAMPION CLASS 3
BRANDON FUENTES 
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JAYDE PEREA
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3rd Overall Market Goat 3rd Overall Market Goat RESERVE CHAMPION CLASS 2
KARLEIGH ERRAMOUSPE 

4th Overall Market Goat4th Overall Market Goat
CHAMPION CLASS 5  

TANNER DEAN

5th Overall Market Goat5th Overall Market Goat
CHAMPION CLASS 1 
KAYCEE GUTIERREZ
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HAPPY THANKSGIVINGfrom our family to yours.from our family to yours.
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2021 EASTERN NEW MEXICO FAIR // MARKET BEEF2021 EASTERN NEW MEXICO FAIR // MARKET BEEF

Grand Champion Market BeefGrand Champion Market Beef  CHAMPION EXOTIC
JAYLEE PARKER 

Reserve Champion Market Beef Reserve Champion Market Beef RESERVE CHAMPION EXOTIC 
ADDIE OWENSBY
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3rd Overall Market Beef 3rd Overall Market Beef 3RD OVERALL EXOTIC
CHARLCEY RAMSEY 

4th Overall Market Beef4th Overall Market Beef
CHAMPION MARKET HEIFER 

ASPYN FURROW

5th Overall Market Beef5th Overall Market Beef
4TH OVERALL EXOTIC 
KINDAL SMITH 
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2021 EASTERN NEW MEXICO FAIR // MARKET SWINE2021 EASTERN NEW MEXICO FAIR // MARKET SWINE

Grand Champion Market SwineGrand Champion Market Swine  CHAMPION CROSSBRED
KASEN MAY

Reserve Champion Market Swine Reserve Champion Market Swine CHAMPION HAMPSHIRE 
KAYDEN MAY

www.MoorMansShowTec.com • 800-217-2007
AN_ShowFeedHelp@adm.com

Show Feed Specialists
Tadd Knight – 217-653-0528
Josh Elkins – 979-255-8309
Mark McMillan – 325-668-8755

MoorMan’s ShowTec Hi Fat 16 BMD  No. 16700
Just the right amount of protein and fat to develop a fuller 
body on a high intake while maintaining muscle and cover

MoorMan’s ShowTec 14.5/6 BMD  No. 14560
To enhance cover for the show pig with a bit too much muscle

MoorMan’s ShowTec MoorBody  No. 12111AAA15
An energy and fiber supplement; helps develop a hard finish and enhance appearance of skin 
and hair coat; provides citrus and beet pulp which creates gut fill, expanding rib capacity

MoorMan’s ShowTec MoorFat  No. 235
 An energy supplement which enhances condition and performance; helps produce smooth, 
well-defined body condition along with healthy skin and a glossy hair coat

To drive championship performance, 
you need the right product geared to body type.

N
O

V
EM

BER 42



PU
RP

LE
 C

IR
C

LE
 4

3

2021 EASTERN NEW MEXICO FAIR // MARKET SWINE2021 EASTERN NEW MEXICO FAIR // MARKET SWINE

Grand Champion Market SwineGrand Champion Market Swine  CHAMPION CROSSBRED
KASEN MAY

Reserve Champion Market Swine Reserve Champion Market Swine CHAMPION HAMPSHIRE 
KAYDEN MAY

www.MoorMansShowTec.com • 800-217-2007
AN_ShowFeedHelp@adm.com

Show Feed Specialists
Tadd Knight – 217-653-0528
Josh Elkins – 979-255-8309
Mark McMillan – 325-668-8755
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Just the right amount of protein and fat to develop a fuller 
body on a high intake while maintaining muscle and cover
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To enhance cover for the show pig with a bit too much muscle
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 An energy supplement which enhances condition and performance; helps produce smooth, 
well-defined body condition along with healthy skin and a glossy hair coat
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3rd Overall Market Swine 3rd Overall Market Swine RESERVE CHAMPION CROSSBRED
SWAYZEE FOLMAR

4th Overall Market Swine4th Overall Market Swine
CHAMPION YORKSHIRE 

ADDIE OWENSBY

5th Overall Market Swine5th Overall Market Swine
CHAMPION WHITE OPB 
LAUREN HENSON
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Name _______________________________________
www.TheTeachersCorner.net Printable Sudoku

Sudoku Puzzle
Fill in the grid with digits in such a manner that every row, every column and every 3x3 box accommodates the digits 1-9, without repeating any.
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2021 EASTERN NEW MEXICO FAIR // MARKET LAMBS2021 EASTERN NEW MEXICO FAIR // MARKET LAMBS

Grand Champion Market LambGrand Champion Market Lamb  CHAMPION BLACK FACE
JAYDE PEREA

Reserve Champion Market Lamb Reserve Champion Market Lamb RESERVE CHAMPION BLACK FACE 
TANNER DEAN

3rd Overall Market Lamb 3rd Overall Market Lamb CHAMPION DIVISION 1 BLACK FACE
JAYDE PEREA

4th Overall Market Lamb4th Overall Market Lamb
CHAMPION FINE WOOL CROSS 

WYATT BULLION-BRAITHWAITE

5th Overall Market Lamb5th Overall Market Lamb
CHAMPION DIVISION 3 BLACK FACE 
LEVI DUNLAP
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Norman Kohls’ influence on the goat industry in the United States cannot be overstated.  When his 
daughters became interested in showing goats, he recognized the need to add genuine muscle mass to 
the Spanish and Angora goats that were being shown at the time.  With determination and foresight, he 
ventured overseas in the early 1990s to become one of the first persons to import Boer goat bucks to the 
United States.  The impact of that decision reshaped how goats are produced in the United States and 

allowed the show goat industry to develop and thrive.  
Along with goats, Mr. Kohls also raises cattle and dorper sheep in the Texas Hill Country.  With a lifetime 
of experience as a livestock producer, he has gained wisdom on the best ways to produce livestock in his 
area and on how to make efficient, low-maintenance animals that are marketable and profitable.  In this 
article, Norman shares his historical perspective on the beginnings of the Boer goat industry and on his 
beliefs in exceptionalism in all areas of his work.  Purple Circle is grateful for the opportunity to present 

the story of the man who revolutionized the show goat industry.

NORMAN KOHLSLivestock Producer and 
Innovator

UNDER THE INFLUENCE Interview conducted by Mandy Cowley

®
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Could you tell us a little about 
your background?

I grew up in Kendall County, Texas.  We raised sheep, goats, and cattle.  It was a nice 
mix and gave me a lot of practical experience growing up.  I graduated from high 

school in 1968.  Went to Texas A&M and graduated from there in 1971.  When I left 
A&M, I started working for the Texas Agricultural Extension Service.  I started in 

Seguin, then went to Gonzales, and then went to Garden City for 17 years.

My wife and I raised hogs while we were in Seguin and Gonzales and even when 
we moved to Garden City.  But when we got to Garden City, I bought the kids some 
registered Rambouillet sheep from Clinton Hodges in Sterling City.  He actually gave 
Kallie ten, and I bought six.  I bought her Rambouillets because they were king at the 
time.  That was a good experience.  We had enough room at our place to raise a little 

bunch of sheep, and then I leased two more ranches.  That move allowed us
 to expand.

You have the distinction of being ONE OF the first people to import a fullblood Boer 
buck from New Zealand into the United States.  Can you tell us how that happened?
There was a group of producers weighing rams at the Extension Station in Sonora, and Dr. Shelton told us that 
the Boer goats were going to become available to the world.  I had seen two pictures of them in my whole life.  I 
came home and told my wife that the girls are becoming more interested in meat goats, and there is starting to be 
more shows.  If we are going to do that, we need to do it right by getting a Boer goat billy so we can put some real 

muscle in these goats.  

The Boer goats were available for sale in New Zealand.  I thought that you had to take a space shuttle to get 
there, but my wife figured it out how to get me there.  In 1993, I bought one buck for myself and bought one 

buck together with Don Smith.  We imported them and were off and running.

When the wool and mohair incentive ended in the early 1990s, it left many producers scrambling.  But the 
timing was perfect in terms of what I wanted to do because that was when I went and got the Boer goats.  The 
Boer goats allowed people to start raising meat goats rather than Angoras.  Producers still had to have goats.  
If you are going to ranch in the Hill Country, the goats must be a big part of your ranch program.  So, people 

switched from the hair being the most important part to the meat.

®

How did the Boer goats get to New Zealand?
When apartheid ended in South Africa, Landcorp, which is an agency of the New Zealand government, brought 

Angora goats and eight head of Boer goats from South Africa into Zimbabwe and then into New Zealand.  
Landcorp also imported embryos into New Zealand and expanded their numbers of Boer goats.  While in 

quarantine, none of the goats could be sold or slaughtered.  They were behind a double high fence.  Before the 
quarantine could end, a group of animals had to be slaughtered to make sure they did not have some type of 
contagious disease.  Finally, their quarantine ended after five years, and because New Zealand has such good 

quarantine protocols, the live animals could then go anywhere.

After you brought your two original bucks to the United States, 
how did things go from there?

The first year, I bred those two billies to every breed of milk goat.  I also traded for five Ibex does and bred them 
to those bucks.  I just wanted to see what would work.  About a year and half later, several of us from the Garden 

City area formed the West Texas Boer Goat Syndicate.  We went over to New Zealand and brought back 12 
fullblood does, which we flushed.  

More and more, it seemed, people wanted in and wanted to be a part of the game.  Of course, the first ones 
brought an extraordinary amount of money.  So, everyone wanted to jump on the bandwagon believing that 

they were all going to bring that kind of money.  It toned down as more came over.  Mostly, bucks were imported 
because Landcorp didn’t sell many females.  There was another quarantine in New Zealand that was done by 

another outfit that was not subsidized by the government, so they were selling most of their goats.  Another group 
in Australia had also brought over Boer goats, quarantined them, and then started selling them.  More people 

were bringing them over and allowed the population to grow.

We started the American Boer Goat Association so we could keep track of the genetics.  That started in either 
1995 or 1996.  I served as the first president and helped to get the organization going.  Since goats were being 
brought in from both quaratines in New Zealand and from Australia, we needed to know what was coming in.  

Ultimately, we did a pure live import from South Africa in 1997.  
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school in 1968.  Went to Texas A&M and graduated from there in 1971.  When I left 
A&M, I started working for the Texas Agricultural Extension Service.  I started in 

Seguin, then went to Gonzales, and then went to Garden City for 17 years.

My wife and I raised hogs while we were in Seguin and Gonzales and even when 
we moved to Garden City.  But when we got to Garden City, I bought the kids some 
registered Rambouillet sheep from Clinton Hodges in Sterling City.  He actually gave 
Kallie ten, and I bought six.  I bought her Rambouillets because they were king at the 
time.  That was a good experience.  We had enough room at our place to raise a little 

bunch of sheep, and then I leased two more ranches.  That move allowed us
 to expand.

You have the distinction of being ONE OF the first people to import a fullblood Boer 
buck from New Zealand into the United States.  Can you tell us how that happened?
There was a group of producers weighing rams at the Extension Station in Sonora, and Dr. Shelton told us that 
the Boer goats were going to become available to the world.  I had seen two pictures of them in my whole life.  I 
came home and told my wife that the girls are becoming more interested in meat goats, and there is starting to be 
more shows.  If we are going to do that, we need to do it right by getting a Boer goat billy so we can put some real 

muscle in these goats.  

The Boer goats were available for sale in New Zealand.  I thought that you had to take a space shuttle to get 
there, but my wife figured it out how to get me there.  In 1993, I bought one buck for myself and bought one 

buck together with Don Smith.  We imported them and were off and running.

When the wool and mohair incentive ended in the early 1990s, it left many producers scrambling.  But the 
timing was perfect in terms of what I wanted to do because that was when I went and got the Boer goats.  The 
Boer goats allowed people to start raising meat goats rather than Angoras.  Producers still had to have goats.  
If you are going to ranch in the Hill Country, the goats must be a big part of your ranch program.  So, people 

switched from the hair being the most important part to the meat.
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How did the Boer goats get to New Zealand?
When apartheid ended in South Africa, Landcorp, which is an agency of the New Zealand government, brought 

Angora goats and eight head of Boer goats from South Africa into Zimbabwe and then into New Zealand.  
Landcorp also imported embryos into New Zealand and expanded their numbers of Boer goats.  While in 

quarantine, none of the goats could be sold or slaughtered.  They were behind a double high fence.  Before the 
quarantine could end, a group of animals had to be slaughtered to make sure they did not have some type of 
contagious disease.  Finally, their quarantine ended after five years, and because New Zealand has such good 

quarantine protocols, the live animals could then go anywhere.

After you brought your two original bucks to the United States, 
how did things go from there?

The first year, I bred those two billies to every breed of milk goat.  I also traded for five Ibex does and bred them 
to those bucks.  I just wanted to see what would work.  About a year and half later, several of us from the Garden 

City area formed the West Texas Boer Goat Syndicate.  We went over to New Zealand and brought back 12 
fullblood does, which we flushed.  

More and more, it seemed, people wanted in and wanted to be a part of the game.  Of course, the first ones 
brought an extraordinary amount of money.  So, everyone wanted to jump on the bandwagon believing that 

they were all going to bring that kind of money.  It toned down as more came over.  Mostly, bucks were imported 
because Landcorp didn’t sell many females.  There was another quarantine in New Zealand that was done by 

another outfit that was not subsidized by the government, so they were selling most of their goats.  Another group 
in Australia had also brought over Boer goats, quarantined them, and then started selling them.  More people 

were bringing them over and allowed the population to grow.

We started the American Boer Goat Association so we could keep track of the genetics.  That started in either 
1995 or 1996.  I served as the first president and helped to get the organization going.  Since goats were being 
brought in from both quaratines in New Zealand and from Australia, we needed to know what was coming in.  

Ultimately, we did a pure live import from South Africa in 1997.  
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That was real a tussle.  We were able to get the breeding shows in first, but we had to do it one show at a time.  
The shows would tell us they were concerned about having enough numbers.  We started out in San Antonio 
and Houston and built those shows a little bit at a time.  Then, Fort Worth came along.  However, the ultimate 
goal was to show wethers.  That happened first with jackpots.  We started with a jackpot in our area.  I told 
people if we would offer $1,000 for the champion, we would draw a crowd.  So, we did.  Then the next year, 

there was a jackpot in every county around us, and they offered $1,000.  That made it start growing.  Then more 
county events started.  Mostly it was still a West Texas thing.  Then, we wanted to put them in San Antonio.  
The show officials told us if we could get enough numbers, they would give $1,000 to the champion and $500 
to the reserve.  We had a boat load of goats there that year.  The show increased the prize money over the next 
two years with the goats showing in a jackpot type show.  Finally, they let the goats in the premium sale.  It was 
a slow process, but it worked.  We had to prove that we could bring our numbers to the barn, and it wasn’t a fly-

by-night deal that would just blow away.

How did the goats become part of the junior livestock shows in Texas?
You mentioned a couple of times 

how raising goats in the Texas Hill 
Country is critically important for 
producers in that area.  For people 

who don’t live there, can you 
explain why?

If you are going to be in the Hill Country, you have to 
raise goats, sheep, and cattle.  There is no one species 
that is better than another.  They all complement this 
land.  You must have the cattle to munch off the coarse 
grass so there is enough tender grass for the sheep.  

The goats eat the brush that the cows and sheep don’t 
want to eat, and they keep the cedar down.  Cedar will 
encroach and ruin the land.  If the goats are in there, 
and you have done a good job of brush control, then 

they will keep the brush down and will not let the cedar 
retake your property.  Where live oaks are prevalent, 

the goats keep the trees pruned in a way that you could 
never afford the labor to have someone do.

We kid our nannies in a trap to make sure they 
can’t get away from the babies, but I don’t give 

them any attention.  No one is allowed in the trap 
until they are done kidding.  It doesn’t matter if 
a doe dies or two kids die, no one is allowed to 

help them.  Then, when we look at what we have, 
if there is a dry doe, she goes to the auction barn.  
If there is a kid that is ill-designed, then he goes 
to the auction barn.  After that, we study what 

we have and go from there.  What we had to find 
were the goats that could live and raise kids on 
their own.  That is what we are doing now, and I 
can see it is working.  I have told guys over and 

over again that there is nothing worse than sitting 
with their goats night and day because goats are 
so expensive.  They need to know what their 

nannies will do on their own. 

The same thing with my sheep.  We lamb 
everything in the pasture.  The only time I see 

the babies is in the morning the day they are born 
because that is when I tag them and dock their 
tails.  By the second day, you can’t catch them.  
They must lamb on their own because I am not 
going down there to help them.  This year we had 
the biggest lamb crop we have ever had, and I am 
seeing the results of deciding a few years ago to 

be that hard-headed.

How would you describe 
your management practices 

when it comes to kidding 
your nannies and lambing 

your ewes?

What was the impact to 
commercial producers 
when Boer goats were 

introduced?
There is no doubt the impact was 

huge.  The trick was to figure out how 
to incorporate them into the Spanish 
goats and Angoras.  What was amazing 
was that once those crossbred kids 
started coming to the auction barn, 

instead of selling goats for $10-$25 per 
head, we started selling them by the 
pound.  When that happened, people 
could receive significant revenue 

from them.  We have seen goats this 
year bring over $4.00 per pound.  
Now, people are taking goats to the 
Northeast and selling them to ethnic 
groups who live on goat meat.  Most 
goats out here in the real world are a 
cross between Boer and Spanish goats.  
The two complement each other well. NORMAN KOHLSLivestock Producer and 

Innovator

Did you ever imagine that the show wether industry would 
grow like it has?

Well, no, not really.  I knew it was always real and I always said it was an important part of our agricultural 
industry in Texas.  But to imagine, suddenly, we would have 1,000 goats at major shows like San Antonio and 
Houston, that surprised me.  After you saw the support for it a time or two, you knew it was off and running.

Along with goats, you also raise 
dorpers. How did that start?

The dorpers came right behind the goats. At first, they were 
primarily available in Australia. I had seen many of them on 
my trips to Africa and knew what a good one was supposed 
to look like. I just couldn’t find anything in the U.S. that 
made me happy. There were quite a few people breeding 

dorpers in the United States before I started.

Dorpers were developed in Africa by real ranchers who 
wanted to figure out something better than wooled sheep, 
which over there was primarily Merinos. So, they made 

many different crosses and decided that the Dorsets crossed 
on the Persian Fat Tails were the best. That is where the 
name comes from, “dor” for the Dorsets and “per” for the 
Persians. Then they crossed the Dorsets on the White Fat 
Tails and came up with the White Dorpers. They came up 
with those two crosses, and boy, did they come up with a 

homerun because those are wonderful.
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That was real a tussle.  We were able to get the breeding shows in first, but we had to do it one show at a time.  
The shows would tell us they were concerned about having enough numbers.  We started out in San Antonio 
and Houston and built those shows a little bit at a time.  Then, Fort Worth came along.  However, the ultimate 
goal was to show wethers.  That happened first with jackpots.  We started with a jackpot in our area.  I told 
people if we would offer $1,000 for the champion, we would draw a crowd.  So, we did.  Then the next year, 

there was a jackpot in every county around us, and they offered $1,000.  That made it start growing.  Then more 
county events started.  Mostly it was still a West Texas thing.  Then, we wanted to put them in San Antonio.  
The show officials told us if we could get enough numbers, they would give $1,000 to the champion and $500 
to the reserve.  We had a boat load of goats there that year.  The show increased the prize money over the next 
two years with the goats showing in a jackpot type show.  Finally, they let the goats in the premium sale.  It was 
a slow process, but it worked.  We had to prove that we could bring our numbers to the barn, and it wasn’t a fly-

by-night deal that would just blow away.

How did the goats become part of the junior livestock shows in Texas?
You mentioned a couple of times 

how raising goats in the Texas Hill 
Country is critically important for 
producers in that area.  For people 

who don’t live there, can you 
explain why?

If you are going to be in the Hill Country, you have to 
raise goats, sheep, and cattle.  There is no one species 
that is better than another.  They all complement this 
land.  You must have the cattle to munch off the coarse 
grass so there is enough tender grass for the sheep.  

The goats eat the brush that the cows and sheep don’t 
want to eat, and they keep the cedar down.  Cedar will 
encroach and ruin the land.  If the goats are in there, 
and you have done a good job of brush control, then 

they will keep the brush down and will not let the cedar 
retake your property.  Where live oaks are prevalent, 

the goats keep the trees pruned in a way that you could 
never afford the labor to have someone do.

We kid our nannies in a trap to make sure they 
can’t get away from the babies, but I don’t give 

them any attention.  No one is allowed in the trap 
until they are done kidding.  It doesn’t matter if 
a doe dies or two kids die, no one is allowed to 

help them.  Then, when we look at what we have, 
if there is a dry doe, she goes to the auction barn.  
If there is a kid that is ill-designed, then he goes 
to the auction barn.  After that, we study what 

we have and go from there.  What we had to find 
were the goats that could live and raise kids on 
their own.  That is what we are doing now, and I 
can see it is working.  I have told guys over and 

over again that there is nothing worse than sitting 
with their goats night and day because goats are 
so expensive.  They need to know what their 

nannies will do on their own. 

The same thing with my sheep.  We lamb 
everything in the pasture.  The only time I see 

the babies is in the morning the day they are born 
because that is when I tag them and dock their 
tails.  By the second day, you can’t catch them.  
They must lamb on their own because I am not 
going down there to help them.  This year we had 
the biggest lamb crop we have ever had, and I am 
seeing the results of deciding a few years ago to 

be that hard-headed.

How would you describe 
your management practices 

when it comes to kidding 
your nannies and lambing 

your ewes?

What was the impact to 
commercial producers 
when Boer goats were 

introduced?
There is no doubt the impact was 

huge.  The trick was to figure out how 
to incorporate them into the Spanish 
goats and Angoras.  What was amazing 
was that once those crossbred kids 
started coming to the auction barn, 

instead of selling goats for $10-$25 per 
head, we started selling them by the 
pound.  When that happened, people 
could receive significant revenue 

from them.  We have seen goats this 
year bring over $4.00 per pound.  
Now, people are taking goats to the 
Northeast and selling them to ethnic 
groups who live on goat meat.  Most 
goats out here in the real world are a 
cross between Boer and Spanish goats.  
The two complement each other well. NORMAN KOHLSLivestock Producer and 

Innovator

Did you ever imagine that the show wether industry would 
grow like it has?

Well, no, not really.  I knew it was always real and I always said it was an important part of our agricultural 
industry in Texas.  But to imagine, suddenly, we would have 1,000 goats at major shows like San Antonio and 
Houston, that surprised me.  After you saw the support for it a time or two, you knew it was off and running.

Along with goats, you also raise 
dorpers. How did that start?

The dorpers came right behind the goats. At first, they were 
primarily available in Australia. I had seen many of them on 
my trips to Africa and knew what a good one was supposed 
to look like. I just couldn’t find anything in the U.S. that 
made me happy. There were quite a few people breeding 

dorpers in the United States before I started.

Dorpers were developed in Africa by real ranchers who 
wanted to figure out something better than wooled sheep, 
which over there was primarily Merinos. So, they made 

many different crosses and decided that the Dorsets crossed 
on the Persian Fat Tails were the best. That is where the 
name comes from, “dor” for the Dorsets and “per” for the 
Persians. Then they crossed the Dorsets on the White Fat 
Tails and came up with the White Dorpers. They came up 
with those two crosses, and boy, did they come up with a 
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How do you counter someone who says that they can’t afford to
 let a doe kid on her own the way you do because he has too 

much money tied up in her?
I would tell them that I wouldn’t let her die either, but I also wouldn’t own her the next year.  If they want to be 
true stockmen, when there is something wrong, the female or the buck, whichever is the mistake, they have to 
go.  You can’t look at how much money you have in them now because it’s how much money they are going to 

cost you following that line over the next 10 years.  That is a dead-end road if you keep making excuses.

What other observations about reproductive productivity have you 
learned from your years as a producer?

I love lambs that are born in the fall.  I wish all my ewes lambed in the fall because that means she is 
a non-seasonal breeder.  If she will have them in the fall, that means I can have lambs any time.  Any 

customer who says he breeds at an off-season time, I make sure that I send him a fall born buck lamb so 
I know he comes out of a ewe that is a non-seasonal breeder.

You should never flush a female unless she has had a calf, twin lambs, or twin kids.  You need to do this 
because there is so much to study.  You have to see her attitude about being a mother.  You have to see 
what her udder looks like and what her teat structure is.  And you need to see how she holds her body 

together while she is nursing her offspring.  

®Presented by

We have a pasture of big whitetail deer.  That is so we can increase the genetics of the whitetails that are on this 
ranch.  We cull them terribly hard with a deer rifle.  We leave the good ones, and all the rest are eliminated.  If 
we are going to have the deer, then they ought to be good ones.  I have nine grandchildren, and most of them 
like to hunt.  It is fun to be with them in the deer blind and see them realize that the deer are getting better as 
a result of the genetics we have put in them.  Since the nutrition is the same every year, the fact they get better 
is because the genetics improved.  That makes them think about everything else on the ranch, better cattle, 

better sheep, better goats.  You can’t tell them that they ought to be good and be a high achiever if they see any 
animals on the ranch that are mediocre.  I think that sends the right message.

Do you have any other hobbies or interests?

Why do you choose to keep a presence in the show ring?

I think it is so doggone important, and it is good advertisement for us.  If I don’t, I don’t have any way of 
encouraging my grandkids to play this game.  I want the kids to be in that competition and with the people that 
are the best people in this country.  I want them to know that if they don’t work their little tails off every day, 
there is someone who will and will kick their butts when they get in the ring.  And they will deserve it.  If you 
are not willing to do it 110%, you won’t get the reward.  Stock showing is a wonderful thing.  The families who 
do it right do it together, they work hard, and they get rewarded.  That is the way the whole country should be, 

but it is not that way right now.
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How do you counter someone who says that they can’t afford to
 let a doe kid on her own the way you do because he has too 
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I would tell them that I wouldn’t let her die either, but I also wouldn’t own her the next year.  If they want to be 
true stockmen, when there is something wrong, the female or the buck, whichever is the mistake, they have to 
go.  You can’t look at how much money you have in them now because it’s how much money they are going to 

cost you following that line over the next 10 years.  That is a dead-end road if you keep making excuses.
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learned from your years as a producer?

I love lambs that are born in the fall.  I wish all my ewes lambed in the fall because that means she is 
a non-seasonal breeder.  If she will have them in the fall, that means I can have lambs any time.  Any 

customer who says he breeds at an off-season time, I make sure that I send him a fall born buck lamb so 
I know he comes out of a ewe that is a non-seasonal breeder.

You should never flush a female unless she has had a calf, twin lambs, or twin kids.  You need to do this 
because there is so much to study.  You have to see her attitude about being a mother.  You have to see 
what her udder looks like and what her teat structure is.  And you need to see how she holds her body 

together while she is nursing her offspring.  

®Presented by

We have a pasture of big whitetail deer.  That is so we can increase the genetics of the whitetails that are on this 
ranch.  We cull them terribly hard with a deer rifle.  We leave the good ones, and all the rest are eliminated.  If 
we are going to have the deer, then they ought to be good ones.  I have nine grandchildren, and most of them 
like to hunt.  It is fun to be with them in the deer blind and see them realize that the deer are getting better as 
a result of the genetics we have put in them.  Since the nutrition is the same every year, the fact they get better 
is because the genetics improved.  That makes them think about everything else on the ranch, better cattle, 

better sheep, better goats.  You can’t tell them that they ought to be good and be a high achiever if they see any 
animals on the ranch that are mediocre.  I think that sends the right message.

Do you have any other hobbies or interests?

Why do you choose to keep a presence in the show ring?

I think it is so doggone important, and it is good advertisement for us.  If I don’t, I don’t have any way of 
encouraging my grandkids to play this game.  I want the kids to be in that competition and with the people that 
are the best people in this country.  I want them to know that if they don’t work their little tails off every day, 
there is someone who will and will kick their butts when they get in the ring.  And they will deserve it.  If you 
are not willing to do it 110%, you won’t get the reward.  Stock showing is a wonderful thing.  The families who 
do it right do it together, they work hard, and they get rewarded.  That is the way the whole country should be, 

but it is not that way right now.
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Cocina Madrigal 
Made-to-order guacamole, grilled elote and 
build-your-own burritos. Cocina Madrigal will 
give you an authentic dining experience.

Embassy Suites 
Phoenix       Downtown North   

Hampton Inn
Phoenix     Midtown-Downtown

Staybridge Suites
Phoenix-Biltmore

Hilton Garden Inn
Phoenix Downtown

Embassy Suites
Phoenix Airport

Rusconi’s American Kitchen
Expect creative dishes uniquely enhanced with 
ingredients native to the Valley. Many of the 
signature items are cooked to perfection on 
their wood burning grill.
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			         The Arizona National Livestock Show, located in Phoenix, AZ, has   	
			     been known as the largest livestock show in the Southwest since 1948. 

The fairgrounds host about 4,200 head of livestock throughout the last week of December. 
	  There are five different hotels that serve as host hotels for the Arizona National Livestock 

Show. These hotels include the Embassy Suites Phoenix-Downtown North, Staybridge Suites 
Phoenix-Biltmore, Hampton Inn Phoenix Midtown-Downtown, 

and the Embassy Suites Phoenix Airport. 
Phoenix also offers a variety of food options. To fulfill the morning meals, one can head over to 
Matt’s Big Breakfast or the Breakfast Club for a good filling breakfast. For the day’s later meals, 

there are many more restaurant options. If in the mood for Mexican food, Cocina Madrigal and 
Ajo Al’s Mexican Café are two popular options. The Phoenix City Grille and Rusconi’s American 

Kitchen are two other food choices for those wanting American food. 
Along with the show, Phoenix has many sights that will be worth leaving the grounds. 

The Desert Botanical Gardens is ranked in the top attractions of Phoenix. 
Another good stop to make would be the Phoenix Zoo. 

HOTELS
Embassy Suites 

Phoenix       Downtown North   

Hampton Inn
Phoenix     Midtown-Downtown

Staybridge Suites
Phoenix-Biltmore

Hilton Garden Inn
Phoenix Downtown

Embassy Suites
Phoenix Airport

ACTIVITIES
Desert Botanical Gardens
Phoenix Zoo

BREAKFAST & BRUNCH
Matt’s Big Breakfast
Fantastic pancakes, omelets, and home fries!
Bisbee Breakfast Club
Home cooking with a twist! Try their signature 
potato cakes with sour cream and apple sauce!

LUNCH & DINNER
Rusconi’s American Kitchen
Expect creative dishes uniquely enhanced with 
ingredients native to the Valley. Many of the 
signature items are cooked to perfection on 
their wood burning grill.

Phoenix City Grille
American contemporary with a twist of 
Phoenician southwestern flair!

STOCK
SHOW
TRAIL

A R I Z O N A  N A T I O N A L  E D I T I O N
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GET THE RIGHT TOOL
FOR THE JOB With

More Muscle?

WHAT DOES YOUR WHAT DOES YOUR 
SHOW ANIMAL NEED?SHOW ANIMAL NEED?

Leaner Muscle?

More Cover?

Enhanced Appetite?

?
Lots of
Protein

VS.

Oxy-Gen Competitors

?
Lots of
Protein

VS.

Oxy-Gen Competitors

?
Lots of

Protein & Fat

VS.

Oxy-Gen Competitors

?
Lots of Protein 
w/ Acidophilus

VS.

Oxy-Gen Competitors

BRIAN LOWE 
NATIONAL LIVESTOCK MANAGER
214.906.7155
TOLL-FREE: 866.469.9227 • WWW.OXYINFO.COM
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Market 
Barrows

San Antonio San Antonio 
Livestock Show Livestock Show 

1 Please give a brief overview of your background, Please give a brief overview of your background, 
your family, and your childhood in the livestock your family, and your childhood in the livestock 
industry. How’d you get here?industry. How’d you get here?
I grew up on a cow-calf operation in Noble, Oklahoma. 
Both sides of my family was very involved in the livestock 
business, which really brought me to where I am today. We 
ran purebred cattle, raised club calves, and showpigs from 
the time I can remember. I grew up showing all of these 
and still love them to this day. My mother and grandfather 
were both FFA instructors, and my father is heavily involved 
in the cattle business. In closing my parents immersed 
us in the Agriculture sector from the time we were little 
and helped mould who we are today. I am so thankful 
my family were agriculture enthusiasts and we had the 
opportunity to grow up in this business. These 
experiences gave me a love for animal breeding, showing, 
and helping others. 

2 What is your current occupation and involvement What is your current occupation and involvement 
in the livestock industry?in the livestock industry?
Currently I am employed with Biozyme Inc. where I am the 
Oklahoma Sales Manager. Biozyme represents products that 
aid in Animal Health and Performance across multiple species. 
This career keeps us involved in the livestock business heavily 
everyday. We also own and operate 30 crossbred sows with 
Rhett Wolter. 

3
Who were the most influential people in your Who were the most influential people in your 
life growing up?life growing up?
I had so many influencers in my life it becomes hard to 
pic a few. The few though that stick out the most are my 
parents and grandparents. They hauled us often and sure 
poured there time and heart into what I was doing. 

5 What would you consider your first ever What would you consider your first ever 
“big show”?“big show”?
First ever big show I would say was Dallas Gilts, or 
Houston Gilts. 

6 Walk us through your process as you evaluate Walk us through your process as you evaluate 
market animals at a major livestock show.market animals at a major livestock show.

My evaluation of market animals starts up front. Head, 
chest, forearm, blade, rib, muscle/width, and then 

evaluate to the ground. Not necessarily 
in that order, but that’s the order I like to 
evaluate them coming out of the gate.

4 Please give a description of your livestock Please give a description of your livestock 
judging experience.judging experience.
My livestock judging experience started out when I was 
little. Between my dads former background of being a 
collegiate livestock judging coach and the FFA instructors 
in the family, we started out evaluating livestock from an 
early age. 4-H, FFA, Junior College, Senior College judg-
ing were all programs and times of my life I spent judging. 
I loved it… I was really lucky my dad and grandfather took 
me with them when they had the opportunity to sort big 
shows. I can’t explain how those experiences have made 
me so comfortable in the ring today.  I have been able to 
judge a lot of places and some of the most competitive 
shows in the country. I’m certainly thankful and blessed 
for these experiences. 
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8 How much influence do you feel presentation (i.e. How much influence do you feel presentation (i.e. 
clipping, fitting, hair/hide quality) has on any clipping, fitting, hair/hide quality) has on any 
judges’ decisions in the show ring?judges’ decisions in the show ring?
There are some judges that have greater appreciation for 
presentation than others. Obviously this is important to be 
successful at most levels of competition anymore. I like 
them presented to a high degree. I’m open to different 
styles and techniques to getting one presented, as long as 
it looks good. 

9 What is the most valuable portion of the junior What is the most valuable portion of the junior 
livestock industry?livestock industry?
The most valuable portion of the junior industry is the 
people we are raising. These young people are our future 
leaders and we have to raise them the best we can. 

10 What are your pet peeves in the show ring?What are your pet peeves in the show ring?
Pet Peeves in ring. Parents shouting ringside! 

11
Do you have a “routine” before judging a show?  Do you have a “routine” before judging a show?  
Any favorite music that has to be in your ear buds Any favorite music that has to be in your ear buds 
leading up to the start? leading up to the start? 
Routine before the show is start drinking coffee, read 
today’s bible verse, and visualize my ideal animal for a 
few minutes. If I have time to listen to music it would be 
something by Colter Wall right now. 

12 Last, but not least, what is your favorite meal?  Last, but not least, what is your favorite meal?  
One you could never live without?One you could never live without?
Mexican Food. Like me some chips, dip, and beef fajitas! 

M
averick

 Squ
ires

7
What are the preferences that you rank among the What are the preferences that you rank among the 
most important in regards to market animal most important in regards to market animal 
evaluation?evaluation?
Balanced livestock is really what I strive to put together. 
Market animals still need to have muscle and represent 
livestock that are of good kind. Muscle, rib design, and 
skeletal build are high priorities to me when sorting 
market animals. 

O
C

TO
BER 64

2021 KANSAS STATE FAIR // MARKET SWINE2021 KANSAS STATE FAIR // MARKET SWINE

Grand Champion Market SwineGrand Champion Market Swine  CHAMPION DUROC
TUCKER LECK 

Reserve Champion Market SwineReserve Champion Market Swine  CHAMPION CROSSBRED 
TUCKER LECK
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3rd Overall Market Swine3rd Overall Market Swine  RESERVE CHAMPION CROSSBRED
KYANNA LANKTON

4th Overall Market Swine4th Overall Market Swine
RESERVE CHAMPION DUROC 

CAMERON VAIL

5th Overall Market Swine5th Overall Market Swine
CHAMPION LIGHT AOB 
TUCKER LECK

2021 KANSAS STATE FAIR // MARKET STEER2021 KANSAS STATE FAIR // MARKET STEERSS

Grand Champion Market SteerGrand Champion Market Steer  CHAMPION CROSSBRED
DAX SEIBERT 

Reserve Champion Market SteerReserve Champion Market Steer  RESERVE CHAMPION CROSSBRED 
CALE SHORTER
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GOTCHA!
WANT TO BE FEATURED?

SEND PICS TO INFO@PURPLECIRCLE.COM
SUBJECT LINE: GOTCHA!
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2021 KANSAS STATE FAIR // MARKET LAMBS2021 KANSAS STATE FAIR // MARKET LAMBS

Grand Champion Market LambGrand Champion Market Lamb  CHAMPION HAMPSHIRE
CARSON KELLER 

Reserve Champion Market LambReserve Champion Market Lamb  RESERVE CHAMPION HAMPSHIRE 
RAINE GARTEN

3rd Overall Market Lamb3rd Overall Market Lamb  CHAMPION NATURAL
CARTER WATSON

4th Overall Market Lamb4th Overall Market Lamb
CHAMPION CROSSBRED 

ERIN JOHNSON

5th Overall Market Lamb5th Overall Market Lamb
RESERVE CHAMPION CROSSBRED  
HANNAH WHETSTONE
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The new and improved W-W Paul Model 58SX includes 
the new side slide, bi-fold gate designed for faster and 
easier operation. Absence of any heavy gates allow 
operation by anyone, including children. The Model 
58SX is easily retrofitted with an electronic load cell, 
readout indicator and ticket or tape printer is desired. 
The outstanding features combined with heavy 
duty steel construction guarantees an accurate and 
dependable scale. 

All hog & sheep components are constructed from A-513 high tensile 
steel tubing. All joints are saddle cut for extra strength.  Gate frame is 
72” tall and panels are available in 41” or 48” height. All units interlock 
with self contained drop pins. All components are finished with a long 
lasting powder coat finish. 
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DEDICATED TO
YOUTH. LIVESTOCK. AGRICULTURE.

WWW.PURPLECIRCLE.COM
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The new and improved W-W Paul Model 58SX includes 
the new side slide, bi-fold gate designed for faster and 
easier operation. Absence of any heavy gates allow 
operation by anyone, including children. The Model 
58SX is easily retrofitted with an electronic load cell, 
readout indicator and ticket or tape printer is desired. 
The outstanding features combined with heavy 
duty steel construction guarantees an accurate and 
dependable scale. 

All hog & sheep components are constructed from A-513 high tensile 
steel tubing. All joints are saddle cut for extra strength.  Gate frame is 
72” tall and panels are available in 41” or 48” height. All units interlock 
with self contained drop pins. All components are finished with a long 
lasting powder coat finish. 
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Grand Champion Market GoatGrand Champion Market Goat  CHAMPION DIVISION 2
ASHLEY PETERS 

Reserve Champion Market GoatReserve Champion Market Goat  CHAMPION DIVISION 1
KAYLA FOX 

3rd Overall Market Goat3rd Overall Market Goat  RESERVE CHAMPION DIVISION 1
BELLA KRATZER

4th Overall Market Goat4th Overall Market Goat
CHAMPION DIVISION 5  

JACI FALKENSTIEN

5th Overall Market Goat5th Overall Market Goat
RESERVE CHAMPION DIVISION 2 
CLAY BRILLHART
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CLAY BRILLHART
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MY NAME IS KINSLEY JENNINGS SOTO.
 I am seventeen years old and live in Idalou, Texas. 
I am the daughter of Chris and Tiffany Soto and am the 
ringleader to Kallaway and Kambry.  I am currently a 
senior at Idalou High School where I am active in many 
different organizations. I am a member of FFA, Student 
Council, FCCLA, and National Honor Society. 
 At the start of my Freshman year I came home 
on a random Tuesday night and excitedly told my Dad 
“I want to show a pig so we need to leave right now 
so we can go to the meeting” and let’s just say we had 
no clue what we were doing. Honestly we were so 
clueless my parents thought “let’s just get through this 
year she will NOT like it and then we will be done” but 
little did they know they were going to be in for a very 
fun and eventful next 4 years. However that’s where 
Justyne and Crystal Bowles stepped in and offered to 
help. If you know me you know that all of my success 
is owed to them. You both have done more than I can 
even imagine for me over the past couple of years and 
it has not gone unnoticed for a second by me. Will, 
Marisa, and Jay Winter, thank y’all for everything y’all do 
for me and continue to do for me. Y’all have impacted 
my life in such a huge way. Thank you for all of the 
opportunities that y’all continuously throw my way. 
    Thank you to all of the breeders who have trusted 

me enough to show some good ones!! To the 
many show families who we now consider our 
own, thank you for always being there to cheer 
me on and to help me succeed, I love y’all 
more than words can describe! 

There are truly no adequate words to describe 
how grateful I am for every opportunity that 
has been given to me. I am beyond grateful 
for the memories, friendships, and life lessons 
that the livestock industry has given me. This 
industry has help mould me into the person I 
am today and I am eternally grateful for that. 

WHAT IS THE MOST REWARDING 
THING FROM SHOWING LIVESTOCK?
The most rewarding thing from showing livestock 

is the relationships you create. The livestock 
industry has given me my lifelong friends, who are 
now family. The relationships that I have created 
with breeders and other exhibitors are absolutely 

irreplaceable. 

WHAT IS THE MOST CHALLENGING
THING ABOUT SHOWING LIVESTOCK?

   I would say the most challenging thing would be the 
emotional rollercoaster that is called showing. Knowing 
that you did everything you could and you still were not 
good enough is disheartening. But I take it as a chance 

to grow and get better so I know what I need to work on 
when I go home to get other projects ready for the 

next show. 

WHAT IS THE MOST CHALLENGING
THING ABOUT SHOWING LIVESTOCK?

IF YOU COULD TELL ONE NEW SHOWMAN 
SOME WORDS OF ENCOURAGEMENT, 

WHAT WOULD YOU SAY?
Outwork everyone. Nothing worth having comes easy and 

this is something that I always have to keep in mind. My 
best piece of advice would be to find someone who 

you look up to in the show ring and strive to be better 
than them. 
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WHAT VALUES ARE MOST 
IMPORTANT TO YOU?

Perseverance, Respect, and Honesty
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GIVE US YOUR MOST IMPORTANT 
SHOWMANSHIP TIP.

The most important thing to me is finding 
your own style to make YOU stand out 
against the crowd. Other than that my 

biggest tip would be eye contact with the 
judge and finding holes that get you away 

from the crowd in the ring. 

WHEN YOU GRADUATE WHAT 
DO YOU WANT TO BE 

REMEMBERED FOR IN THE 
STOCK SHOW WORLD?

I want to be remembered for being 
respectful and appreciative for every 

opportunity that has been given to me. 

SUPPOSE YOU COULD TAKE ANY 
CELEBRITY TO LUNCH AND TALK 
TO THEM ABOUT FFA/4-H, WHO 
WOULD YOU TAKE, AND WHAT 

WOULD YOU TELL THEM?
I would take Taylor Swift to lunch. I would 

tell her about all of the endless opportunities 
there are in this industry and how it is the 
backbone of our country and we need to 

simply just survive. 

“There’s only two things we can control our 
ATTITUDE and our EFFORT”

Justyne BowlesJustyne Bowles

IF YOUR FRIENDS COULD DESCRIBE YOU, HOW WOULD THEY?
“I may not have known Kinsley for a 
long time but when I first met her, she made 
an impression on my life. Kinsley is one of 
the most dedicated people you will ever meet. She 
knows what the hard days and long hours will lead 
to. Kinsley is a leader among others. She will step up 
to the plate when things are needed. Kinsley is kind, 
selfless, and dedicated to succeed in life!” 
- Faith Geistweidt

WHERE DO YOU SEE YOURSELF IN THE 
NEXT FIVE YEARS?

I see myself graduated from college with an 
Agricultural Communications degree from Texas 
Tech University. Hopefully I will be working for an 

agricultural company working in the 
marketing department.

WHO IS YOUR ROLE MODEL?
When people ask me this question I am 
alway dumbfounded as to who to pick 
first because there are so many great 

people in my life. My parents, Chris and 
Tiffany Soto have such a huge role in 
my life and are always setting a great 

example for my siblings and I. They are 
always there supporting me at all of my 

endeavors even if the pig barn is not 
necessarily where they would like to be 

that day. Over the past couple years I 
have been blessed to get to hang out 
with Justyne Bowles. He is the most 

hard working, selfless, and kind person 
I have ever met. He makes sure that he 
has done everything possible to help 

me achieve my goals and for that I will 
be forever grateful. Lastly, but most 

definitely NOT least Will, Jay, Marisa, 
and the kids. You are all so kind, and 

supportive of me and my dreams. Y’all have 
devoted your entire life to raising elite pigs and 
help raise some pretty dang good kids as well.  
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IMAGINE YOURSELF 10 YEARS 
FROM TODAY. WHAT GOALS AND 

AMBITIONS DO YOU HAVE 
FOR YOURSELF, PERSONALLY 

AND PROFESSIONALLY?
   In ten years I hope to have a steady 
life built around agriculture. I hope 

to be working in the agricultural 
community in more than one. I want 

to be able to give back to the industry 
that has done so much for me over the 

past years.

WHAT MOTIVATES YOU TO BE A GOOD LEADER, 
AND TO PUT FORTH YOUR BEST EFFORT?

The biggest thing that motivates me to be a good leader from all aspects of life is knowing that 
there are little kids out there who watch our every move whether we think they are or not. I 

always try to put in my very best effort that I possibly can. We as showers owe it to our breeders, 
feeders, and parents to be the best that we can possibly be!!

HOW DO YOU GO ABOUT SETTING GOALS IN 
ORDER TO BECOME MORE SUCCESSFUL?

At the beginning of each show season Dad, Justyne, and I all 
sit down and talk about what our realistic goals are. After we 

set those goals everyday while we are at the barn we  all strive 
as a team to achieve them.

TELL US WHAT           MEANS TO YOUsuccesssuccess
Success to me is preparing yourself and your animals to be in the best position possible to be able 
to achieve your dreams. Involving yourself with the right groups of people plays a huge part in my 
success, they all want to see me achieve my dreams and do absolutely everything possible to help 

me get there. 

KINSLEY SOTO
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TAKEcourage
I had only heard about you before, but now I have seen you with my own eyes.  Job 42:5(NLT)

The Book of Job is not a feel-good, happy story; in fact, it could be said that it is one of the most challenging books in the 
Bible.  In the book, God describes Job as a righteous and faithful man.  Job’s wealth and reputation were renowned in the 
known world.  Yet, even though God esteemed Job to Satan, He gives his consent to Satan to take everything away from 
Job, including his health.  In a short time, Job loses it all, his wealth, his children, his health, and his dignity.  Job is left 

questioning the character of God and how he, a righteous man, could be punished by God.

Many of the chapters in Job feature the conversation between Job and his friends.  Job defends himself against their 
charges that he had brought this calamity on himself by his sin.  Job also asks for an audience with God to defend his 

righteousness and the injustice of what has happened to him.  However, God was not punishing Job; He was using Job 
to display His glory.  Finally, God appears to Job in a whirlwind.  God declares that He is the creator of all things and that 
He alone established order and wisdom on the earth.  He asks Job by what authority he questions God and His character.  
After God’s display of power, Job, who before had many words for God, is left speechless and says for the first time he truly 

has seen God in the fullness of His power.

The book of Job obliterates two common perspectives people have of God.  First, because God is loving, He is always kind 
and gentle and only wants people to be happy, and secondly, blessings can be earned through good works.  Although God 
is gracious and loving, and He has called us to do good works, He simply will not fit into our finite, human way of thinking.  
God tested Job through adversity to prove to Satan that humanity will faithfully serve Him even in trials and to prove to 

Job that his blessed life was not based on his own righteousness but on God’s goodness towards him.

There is much to glean from a study of Job, but possibly the most important lesson is that trials and adversity reveal God’s 
true nature to His children.  The Creator of the Universe created us to display His glory and work on the earth.  Although 

we may suffer for a while, God is faithful to walk with us through our trials and then restore us on the other side, just as He 
did for Job (1 Peter 5:10).  Additionally, we build endurance and faith as we walk through our trials (James 5:11).  Finally, 

the Bible promises that the crown of life awaits those who remain steadfast under trial 
(James 1:12).
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RUSSELL JOHNSON RUSSELL JOHNSON 
  MEMORIALMEMORIAL

Swine JackpotSwine JackpotTulia, TXTulia, TX
2 MILES EAST OF TULIA ON FM 1318 & 1 MILE NORTH ON CR 16
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th
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&

 12
th

Judges:Judges:
1111thth: Ryan Rash: Ryan Rash

1212thth:  Miles Toenyes:  Miles Toenyes

pens are first come first served • recommending pre-entry
barrows & Gilts together // no boars over 125

entries $30 before dec 3 \\ $40 ‘til show day 
only accepting 450 entries each day

$20 per person showmanship - including adult showmanship 

Grands Grands $2000$2000 ReservesReserves$1500$1500
huge payouts both days

Berk - chester - duroc - hamps- landrace - poland - spot - york - cross
-------MOVE IN FRIDAY NIGHT THE 10th AFTER 5 PM ONLY-------

-------CASH ONLY ENTRY DAY OF SHOW-------
must have 4 head to constitute a breed

Sc
he

du
le

Sc
he

du
le

Sa
tu

rd
ay

Sa
tu

rd
ay 930 am - weights due

10 am - showmanship begins 

(4 divisions)

Ring a will follow

Su
nd

ay
Su

nd
ay 930 am - weights due

930 am - church service
10 am - showmanship begins 

(4 divisions)
Ring B will follow

for more information please contact;

cade lange - 806.627.7142
mail entry forms to:  po box 656 \\ tulia, texas 79088

T H I R D  A N N U A L

OPEN TO TEXAS RESIDENTS ONLY
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Central States Fair
605-355-3861

www.centralstatefair.com
August 19-28, 2021

Central Texas State Fair
254-933-5353

www.centraltexasstatefair.com
September 2-5, 2021

Central Washington State Fair
509-248-7160

www.statefairpark.org
September 24-October 3, 2021

Colorado State Fair 
719-561-8484

www.coloradostatefair.com
August 27-September 6, 2021

Cow Palace Grand National
415-404-4100

www.grandnationalrodeo.com
October 7-10, 2021

Dixie National 
601-961-4000

www.mdac.ms.gov
February 11-17, 2022

East Texas State Fair
903-597-2501

www.etstatefair.com
September 24-October 3, 2021

Eastern Idaho State Fair
208-785-2480

www.funatthefair.com
September 3-11, 2021

Florida State Fair
813-612-7821

www.floridastatefair.com
February 10-21, 2022 Eastern 

Aksarben Stock Show 
308-382-1620

www.aksarbenstockshow.com
September 22-26, 2021

Alabama National Fair
334-272-6831

www.alnationalfair.org
October 8-17, 2021

American Royal 
816-221-9800

www.alnationalfair.org
October 6-24, 2021

Arizona National
602-258-5668

www.anls.org
December 27-31, 2021

Arizona State Fair
602-252-6771

www.azstatefair.com
October 2-30, 2021

Arkansas State Fair
501-372-8341

www.arkansasstatefair.com
October 15-24, 2021

California State Fair
916-263-3149

www.castatefair.org
July 17-Aug 2, 2021

Canadian Western Agribition
306-565-0565

www.agribition.com
November 22-27, 2021

Central Florida Fair
407-295-3247

www.centralfloridafair.com
February 19-March 13, 2021

Fort Worth Stock Show
817-877-2400
www.fwssr.com

January 14-February 5, 2022

Georgia National Fair
478-987-3247

www.georgianationalfair.com
October 7-17, 2021

Heart O’ Texas Fair
254-776-1660
www.hotfair.com

October 7-17, 2021

Houston Livestock Show
478-987-3247

www.georgianationalfair.com
February 28-March 20, 2022

Illinois State Fair
217-782-0770

www.illinois.gov/statefair
August 12-22, 2021

Indiana State Fair
317-927-7577

www.indianastatefair.com
July 30-August 22, 2021

IIowa Beef Expo
515-966-0075

www.iowabeefexpo.com
February 12-20, 2022

Iowa State Fair
515-262-3111

www.iowastatefair.org
August 12-22, 2021

Kansas Jr. Livestock Show
316-706-9750
www.kjls.org

October 1-3, 2021

SEE YOU AT THE FAIR

ADVERTISERS, SUBSCRIBERS, LIVESTOCK SHOWS, ETC...
If you have moved, has a 911 address change or your address 
is incorrect on your mailing labels please, please send us 

both the OLD and the NEW or CORRECTED addresses direct to 
Purple Circle. The postal service is throwing away hundreds of 
dollars worth of magazines that are not getting delivered. 

They only return the cover to us - some with an address 
correction, but more often, with nothing. That is why there’s 

a charge to resend them to you. Please help us get the 
magazines delivered!
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RUSSELL JOHNSON RUSSELL JOHNSON 
  MEMORIALMEMORIAL

Swine JackpotSwine JackpotTulia, TXTulia, TX
2 MILES EAST OF TULIA ON FM 1318 & 1 MILE NORTH ON CR 16
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h 
&

 12
th

Judges:Judges:
1111thth: Ryan Rash: Ryan Rash

1212thth:  Miles Toenyes:  Miles Toenyes

pens are first come first served • recommending pre-entry
barrows & Gilts together // no boars over 125

entries $30 before dec 3 \\ $40 ‘til show day 
only accepting 450 entries each day

$20 per person showmanship - including adult showmanship 

Grands Grands $2000$2000 ReservesReserves$1500$1500
huge payouts both days

Berk - chester - duroc - hamps- landrace - poland - spot - york - cross
-------MOVE IN FRIDAY NIGHT THE 10th AFTER 5 PM ONLY-------

-------CASH ONLY ENTRY DAY OF SHOW-------
must have 4 head to constitute a breed

Sc
he

du
le

Sc
he

du
le

Sa
tu

rd
ay

Sa
tu

rd
ay 930 am - weights due

10 am - showmanship begins 

(4 divisions)

Ring a will follow

Su
nd

ay
Su

nd
ay 930 am - weights due

930 am - church service
10 am - showmanship begins 

(4 divisions)
Ring B will follow

for more information please contact;

cade lange - 806.627.7142
mail entry forms to:  po box 656 \\ tulia, texas 79088

T H I R D  A N N U A L

OPEN TO TEXAS RESIDENTS ONLY

Central States Fair
605-355-3861

www.centralstatefair.com
August 19-28, 2021

Central Texas State Fair
254-933-5353

www.centraltexasstatefair.com
September 2-5, 2021

Central Washington State Fair
509-248-7160

www.statefairpark.org
September 24-October 3, 2021

Colorado State Fair 
719-561-8484

www.coloradostatefair.com
August 27-September 6, 2021

Cow Palace Grand National
415-404-4100

www.grandnationalrodeo.com
October 7-10, 2021

Dixie National 
601-961-4000

www.mdac.ms.gov
February 11-17, 2022

East Texas State Fair
903-597-2501

www.etstatefair.com
September 24-October 3, 2021

Eastern Idaho State Fair
208-785-2480

www.funatthefair.com
September 3-11, 2021

Florida State Fair
813-612-7821

www.floridastatefair.com
February 10-21, 2022 Eastern 

Aksarben Stock Show 
308-382-1620

www.aksarbenstockshow.com
September 22-26, 2021

Alabama National Fair
334-272-6831

www.alnationalfair.org
October 8-17, 2021

American Royal 
816-221-9800

www.alnationalfair.org
October 6-24, 2021

Arizona National
602-258-5668

www.anls.org
December 27-31, 2021

Arizona State Fair
602-252-6771

www.azstatefair.com
October 2-30, 2021

Arkansas State Fair
501-372-8341

www.arkansasstatefair.com
October 15-24, 2021

California State Fair
916-263-3149

www.castatefair.org
July 17-Aug 2, 2021

Canadian Western Agribition
306-565-0565

www.agribition.com
November 22-27, 2021

Central Florida Fair
407-295-3247

www.centralfloridafair.com
February 19-March 13, 2021

Fort Worth Stock Show
817-877-2400
www.fwssr.com

January 14-February 5, 2022

Georgia National Fair
478-987-3247

www.georgianationalfair.com
October 7-17, 2021

Heart O’ Texas Fair
254-776-1660
www.hotfair.com

October 7-17, 2021

Houston Livestock Show
478-987-3247

www.georgianationalfair.com
February 28-March 20, 2022

Illinois State Fair
217-782-0770

www.illinois.gov/statefair
August 12-22, 2021

Indiana State Fair
317-927-7577

www.indianastatefair.com
July 30-August 22, 2021

IIowa Beef Expo
515-966-0075

www.iowabeefexpo.com
February 12-20, 2022

Iowa State Fair
515-262-3111

www.iowastatefair.org
August 12-22, 2021

Kansas Jr. Livestock Show
316-706-9750
www.kjls.org

October 1-3, 2021

SEE YOU AT THE FAIR

ADVERTISERS, SUBSCRIBERS, LIVESTOCK SHOWS, ETC...
If you have moved, has a 911 address change or your address 
is incorrect on your mailing labels please, please send us 

both the OLD and the NEW or CORRECTED addresses direct to 
Purple Circle. The postal service is throwing away hundreds of 
dollars worth of magazines that are not getting delivered. 

They only return the cover to us - some with an address 
correction, but more often, with nothing. That is why there’s 

a charge to resend them to you. Please help us get the 
magazines delivered!
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Missouri State Fair
660-530-5600

www.mostatefair.com
August 12-22, 2021

Montana Fair
406-256-2400 / 800-366-8538

www.montanafair.com
August 13-21, 2021

Montana State Fair
406-727-8900

www.goexpopark.com
July 30-August 7, 2021

National Barrow Show
765-427-2692

www.nationalswine.com
September 12-14, 2021

National Western
303-297-1166

www.nationalwestern.com
January 8-23, 2021

Nebraska State Fair
4H 402-472-2805 / FFA 308-452-3828

www.statefair.org
August 28-September 7, 2021

New Mexico State Fair
505-265-1791

www.exponm.com
September 9-19, 2021

NAILE
502-595-3166

www.livestockexpo.org
November 2-18, 2021

North Carolina State Fair
919-851-9101

www.ncstatefair.org
October 14-24, 2021

Kansas State Fair
620-669-3600

www.kansasstatefair.com
September 10-19, 2021

Kentucky State Fair
502-367-5190

www.kystatefair.org
August 19-29, 2021

Keystone Int’l Livestock Expo
717-787-2905

www.keystoneinternational.state.pa.us/
October 1-10, 2021

Louisiana State Fair
318-636-0649

www.statefairoflouisiana.com
October 28-November 14, 2021

Maryland State Fair
410-252-0200

www.marylandstatefair.com
August 26-September 6, 2021

Michigan Livestock Expo
www.milivestock.com
July 21-27, 2021

Michigan State Fair
www.michiganstatefairllc.com

September 2-6, 2021

Mid-South Fair
901-274-8800

www.midsouthfair.com
September 21-October 3, 2021

Minnesota State Fair
4H 612-624-8197 / FFA 651-288-4400

www.mnstatefair.org
August 26-September 6, 2021 

Mississippi State Fair
662-325-3515
www.msfair.net

October 7-18, 2021

North Dakota State Fair
701-857-7620

www.ndstatefair.com
July 23-31, 2021

North Texas Fair and Rodeo
940-391-3452
www.ntfair.com

August 14-29, 2021

Northeast Livestock Expo
www.northeastlivestockexpo.com

May 20-22, 2022

Northern Int’n Livestock Expo
406-256-2495

www.thenile.org
October 15-23, 2021

Ohio State Fair
614-644-4000

www.ohiostatefair.com
July 27-August 7, 2022

Oklahoma State Fair
405-948-6700

www.okstatefair.com
September 16-20, 2021

Oklahoma Youth Expo
405-235-0404

www.okyouthexpo.com
March 8-18, 2022

Oregon State Fair
503-947-3247

www.oregonstatefair.org
August 27-September 6, 2021

Pennsylvania Farm Show
717-787-2905

www.farmshow@state.pa.us
January 8-16, 2022

SEE YOU AT THE FAIR SEE YOU AT THE FAIR
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South Dakota State Fair
605-353-7340

www.sdstatefair.com
September 2-6, 2021

South Plains Fair
806-763-2833

www.southplainsfair.com
September 24-October 2, 2021

State Fair of Texas
214-421-8723

www.bigtex.com
September 27-October 20, 2021

State Fair of Virginia
804-994-2858

www.statefairofva.org
September 24-October 3, 2021

Tennessee State Fair
615-852-8997

www.tnstatefair.org
September 10-19, 2021

The Big E
413-205-5047

www.thebige.com
September 17-October 3, 2021

Tri-State Fair
806-376-7767

www.tristatefair.com
September 17-25, 2021

Tulsa State Fair
918-744-1113

www.tulsastatefair.com
September 30-October 10, 2021

Utah State Fair
801-538-8400

www.utahstatefair.com
September 9-19, 2021

Permian Basin Fair and Expo
877-550-3232

www.permianbasinfair.com
September 3-1, 2021

Rodeo Austin
512-919-3000

www.rodeoaustin.com
March 12-26, 2022

San Angelo Stock Show
325-653-7785

www.sanangelorodeo.com
February 3-20, 2022

San Antonio Stock Show
210-225-0575

www.sarodeo.com
February 10-27, 2022

Sandhills Stock Show
432-366-3951

www.sandhillsstockshow.com
January 5-8, 2022

Sioux Empire Fair
605-367-7178

www.siouxempirefair.com
August 5-14, 2021

Sioux Empire Livestock Show
605-373-2016

www.siouxempirefarmshow.org
January 26-28, 2022

South Carolina State Fair
803-799-3387

www.scstatefair.org
October 13-24, 2021

Washington State Fair
253-770-5410

www.thefair.com
September 3-26, 2021

West Texas Fair and Rodeo
325-677-4376

www.taylorcountyexpocenter.com
August 20-28, 2021

West Virginia State Fair
304-645-1090

www.statefairofwv.com
August 13-21, 2021

Western Idaho Fair
208-287-5650

www.idahofair.com
August 20-29, 2021

Western Jr Livestock Show
605-598-6221

www.westernjuniorlivestockshow.com
October 6-9, 2021

Wisconsin State Fair
414-266-7051

www.wistatefair.com
August 5-15, 2021

World Beef Expo
414-266-7000

www.worldbeefexpo.com
September 21-26, 2021

World Pork Expo
765-463-3594

www.worldpork.org
June 8-10, 2021

Wyoming State Fair
307-358-2398

www.wystatefair.com
August 17-21, 2021

SEE YOU AT THE FAIR SEE YOU AT THE FAIR
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Missouri State Fair
660-530-5600

www.mostatefair.com
August 12-22, 2021

Montana Fair
406-256-2400 / 800-366-8538

www.montanafair.com
August 13-21, 2021

Montana State Fair
406-727-8900

www.goexpopark.com
July 30-August 7, 2021

National Barrow Show
765-427-2692

www.nationalswine.com
September 12-14, 2021

National Western
303-297-1166

www.nationalwestern.com
January 8-23, 2021

Nebraska State Fair
4H 402-472-2805 / FFA 308-452-3828

www.statefair.org
August 28-September 7, 2021

New Mexico State Fair
505-265-1791

www.exponm.com
September 9-19, 2021

NAILE
502-595-3166

www.livestockexpo.org
November 2-18, 2021

North Carolina State Fair
919-851-9101

www.ncstatefair.org
October 14-24, 2021

Kansas State Fair
620-669-3600

www.kansasstatefair.com
September 10-19, 2021

Kentucky State Fair
502-367-5190

www.kystatefair.org
August 19-29, 2021

Keystone Int’l Livestock Expo
717-787-2905

www.keystoneinternational.state.pa.us/
October 1-10, 2021

Louisiana State Fair
318-636-0649

www.statefairoflouisiana.com
October 28-November 14, 2021

Maryland State Fair
410-252-0200

www.marylandstatefair.com
August 26-September 6, 2021

Michigan Livestock Expo
www.milivestock.com
July 21-27, 2021

Michigan State Fair
www.michiganstatefairllc.com

September 2-6, 2021

Mid-South Fair
901-274-8800

www.midsouthfair.com
September 21-October 3, 2021

Minnesota State Fair
4H 612-624-8197 / FFA 651-288-4400

www.mnstatefair.org
August 26-September 6, 2021 

Mississippi State Fair
662-325-3515
www.msfair.net

October 7-18, 2021

North Dakota State Fair
701-857-7620

www.ndstatefair.com
July 23-31, 2021

North Texas Fair and Rodeo
940-391-3452
www.ntfair.com

August 14-29, 2021

Northeast Livestock Expo
www.northeastlivestockexpo.com

May 20-22, 2022

Northern Int’n Livestock Expo
406-256-2495

www.thenile.org
October 15-23, 2021

Ohio State Fair
614-644-4000

www.ohiostatefair.com
July 27-August 7, 2022

Oklahoma State Fair
405-948-6700

www.okstatefair.com
September 16-20, 2021

Oklahoma Youth Expo
405-235-0404

www.okyouthexpo.com
March 8-18, 2022

Oregon State Fair
503-947-3247

www.oregonstatefair.org
August 27-September 6, 2021

Pennsylvania Farm Show
717-787-2905

www.farmshow@state.pa.us
January 8-16, 2022

SEE YOU AT THE FAIR SEE YOU AT THE FAIR
South Dakota State Fair

605-353-7340
www.sdstatefair.com

September 2-6, 2021

South Plains Fair
806-763-2833

www.southplainsfair.com
September 24-October 2, 2021

State Fair of Texas
214-421-8723

www.bigtex.com
September 27-October 20, 2021

State Fair of Virginia
804-994-2858

www.statefairofva.org
September 24-October 3, 2021

Tennessee State Fair
615-852-8997

www.tnstatefair.org
September 10-19, 2021

The Big E
413-205-5047

www.thebige.com
September 17-October 3, 2021

Tri-State Fair
806-376-7767

www.tristatefair.com
September 17-25, 2021

Tulsa State Fair
918-744-1113

www.tulsastatefair.com
September 30-October 10, 2021

Utah State Fair
801-538-8400

www.utahstatefair.com
September 9-19, 2021

Permian Basin Fair and Expo
877-550-3232

www.permianbasinfair.com
September 3-1, 2021

Rodeo Austin
512-919-3000

www.rodeoaustin.com
March 12-26, 2022

San Angelo Stock Show
325-653-7785

www.sanangelorodeo.com
February 3-20, 2022

San Antonio Stock Show
210-225-0575

www.sarodeo.com
February 10-27, 2022

Sandhills Stock Show
432-366-3951

www.sandhillsstockshow.com
January 5-8, 2022

Sioux Empire Fair
605-367-7178

www.siouxempirefair.com
August 5-14, 2021

Sioux Empire Livestock Show
605-373-2016

www.siouxempirefarmshow.org
January 26-28, 2022

South Carolina State Fair
803-799-3387

www.scstatefair.org
October 13-24, 2021

Washington State Fair
253-770-5410

www.thefair.com
September 3-26, 2021

West Texas Fair and Rodeo
325-677-4376

www.taylorcountyexpocenter.com
August 20-28, 2021

West Virginia State Fair
304-645-1090

www.statefairofwv.com
August 13-21, 2021

Western Idaho Fair
208-287-5650

www.idahofair.com
August 20-29, 2021

Western Jr Livestock Show
605-598-6221

www.westernjuniorlivestockshow.com
October 6-9, 2021

Wisconsin State Fair
414-266-7051

www.wistatefair.com
August 5-15, 2021

World Beef Expo
414-266-7000

www.worldbeefexpo.com
September 21-26, 2021

World Pork Expo
765-463-3594

www.worldpork.org
June 8-10, 2021

Wyoming State Fair
307-358-2398

www.wystatefair.com
August 17-21, 2021

SEE YOU AT THE FAIR SEE YOU AT THE FAIR
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 Undoubtedly, the Covid pandemic has 
inflicted difficulty on everyone.  Isolation, 
confusion, and fear are only a few of the 
emotions the continuing pandemic has made 
people feel.  Although everyone has a story 
of how the pandemic has affected them, it 
can be argued that the medically fragile have 
experienced the most severe isolation resulting 
from their need to protect themselves from 
the disease.  Although isolation can be an 
effective way to avoid Covid, loneliness can 
be challenging.  That is where 12-year-old Lexi 
Bingham of Collbran, Colorado, finds herself 
as the pandemic wears on; however, she is 
overcoming her feelings of loneliness with her 
herd of show goats.  They bring her joy and 
normalcy.
 Lexi is a petite and bubbly person with a 

bright smile and outgoing personality.  It is 
this cheerful demeanor that allows her 

to face the numerous challenges 
in her life.  When Lexi was 

two years old, she 
was diagnosed 

with 

muscular dystrophy, a disorder which causes 
muscle weakness and loss of muscle mass.  
Lexi’s form of muscular dystrophy is rare, and to 
her doctors’ knowledge, she is the only person 
in the United States with this form of muscular 
dystrophy.
 In addition to muscular dystrophy, Lexi 
has other medical complications.  She suffers 
regularly from migraine headaches.  Although 
she takes a daily medication to prevent them, 
her headaches can become so severe that they 
will cause Lexi to vomit, which in turns causes 
her blood sugar to plummet.  This usually means 
a trip to the hospital to receive IV fluids and 
rescue medication to get rid of the headache.  
Lexi also has weak bones because she in unable 
to walk.  Bone is strengthened by movement.  
When someone is non-weight bearing, their 
bones can become brittle and weak.  This is true 
for Lexi who suffered from six broken bones in 
eight months last year.  
 “There have been times I have broken her 
leg just picking her up, and her toe catches on 
the carpet,” says Lexi’s mom, Mandy.
 Despite her complicated medical 
conditions, Lexi doesn’t let this slow her 
down.  By her own admission, she likes to go 

everywhere fast.  Lexi uses a motorized 
wheelchair as her means of 

transportation, and it is a critical 
piece of equipment for 

her quality of life.  
Her wheelchair 

allows her 
to 

go to her favorite place, her barn.  It is truly 
her happy place.  Lexi has a special way with 
animals and has horses, goats, and dogs on her 
farm.  But there is no doubt that goats are her 
favorite.
 “It is my 
sanity.  If I didn’t 
have goats, I would 
cry.  I am the goat 
lady,” says Lexi.
Lexi’s passion for goats is reciprocated in their 
affection for her.  “She just has something about 
her where the goats bond to her quickly,” 
says Mandy.
 Lexi says her dad is the reason she 
started showing goats.  While at dinner one 
night about four years ago, the family discussed 
what project Lexi might show.  Mandy knew 
pigs were not for them and thought that sheep 
might be the ticket.  She and Lexi had been 
following a young boy on social media who was 
in a wheelchair and showed sheep.  However, 
her dad, Chad, felt that goats might work better 
because they are smaller than sheep.  Although 
Mandy and Lexi weren’t sure, Chad’s suggestion 
won.  Now, everyone in the family loves goats.
 The first year showing, Lexi received a 
wether and a doe kid.  Her plan was to show the 
wether and keep the doe.  However, the wether 
got sick, and she had to show the doe.  The doe 
made the premium sale at her county show, and 
the buyer was gracious to give the doe back to 
Lexi.  The next two years, Lexi again showed 
does and made the premium sale at her county 
show.  The buyers again gave the does back to 
her.  With the help of these generous people in 
her community, Lexi was able to grow her herd 
to six does, twice as many as her mom and dad 

initially said she could have.
 When Lexi shows her goats, her 

technique is similar to other 
exhibitors.  “She holds 

them with a halter, 
and then turns 

and 

braces into them just like any other kid.  She will 
turn to the side when the judge comes around.  
She does have a friend come into the ring to 
make sure she stays safe and her legs are out 
of the way so she doesn’t break them,” says 

Mandy.
 About a year 
and half ago, Lexi 
received a generous 
gift from her friend, 

Erica Ashby.  Erica gave Lexi a registered Boer 
goat buck named KNR Kickin Cash.  Cash, as 
Lexi calls him, was about seven months old 
when he came to live with Lexi and her family.  
The buck and Lexi formed an immediate bond.  
Lexi and her mom will admit Cash does not 
act like a typical buck.  He is gentle and enjoys 
being with Lexi.  
 “He can have a pen full of does, and if 
he hears her driving, he will stand on top of 
the water trough and will start talking to her, 
forgetting all about his does,” observes Mandy.
 Just three weeks after receiving Cash, 
Lexi had him halter broke and ready for his first 
show.  That experience gave Lexi one of her 
favorite stock showing memories.  After the 
judge finished judging the showmanship, he 
commented on how a young girl in a wheelchair 
was able to show a buck.  He mentioned that it 
is rare to see children showing bucks, but then 
to see a girl showing a buck in a wheelchair, 
and showing better than anyone else, was quite 
something.  Lexi was so proud that the judge 
noticed her hard work and her buck’s special 
disposition.
 Lexi has taken Cash and her percentage 
does to other ABGA shows and has seen 
more success.  She was named the High Point 
Junior Exhibitor at the Black Canyon Goat 
Extravaganza in Montrose last year.  She is 
looking forward to having many kids sired by 
Cash this year as she has bred him to all of her 
does.
 In addition to the kindness that Lexi 
has received from her friend Erica, she also is 
thankful for the lessons and inspiration she has 
received while attending Chastin Legget’s You 
Gotta Believe Livestock Camps.  Mandy says 
that Lexi comes away from the camps feeling 
like she can do anything.
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 Undoubtedly, the Covid pandemic has 
inflicted difficulty on everyone.  Isolation, 
confusion, and fear are only a few of the 
emotions the continuing pandemic has made 
people feel.  Although everyone has a story 
of how the pandemic has affected them, it 
can be argued that the medically fragile have 
experienced the most severe isolation resulting 
from their need to protect themselves from 
the disease.  Although isolation can be an 
effective way to avoid Covid, loneliness can 
be challenging.  That is where 12-year-old Lexi 
Bingham of Collbran, Colorado, finds herself 
as the pandemic wears on; however, she is 
overcoming her feelings of loneliness with her 
herd of show goats.  They bring her joy and 
normalcy.
 Lexi is a petite and bubbly person with a 

bright smile and outgoing personality.  It is 
this cheerful demeanor that allows her 

to face the numerous challenges 
in her life.  When Lexi was 

two years old, she 
was diagnosed 

with 

muscular dystrophy, a disorder which causes 
muscle weakness and loss of muscle mass.  
Lexi’s form of muscular dystrophy is rare, and to 
her doctors’ knowledge, she is the only person 
in the United States with this form of muscular 
dystrophy.
 In addition to muscular dystrophy, Lexi 
has other medical complications.  She suffers 
regularly from migraine headaches.  Although 
she takes a daily medication to prevent them, 
her headaches can become so severe that they 
will cause Lexi to vomit, which in turns causes 
her blood sugar to plummet.  This usually means 
a trip to the hospital to receive IV fluids and 
rescue medication to get rid of the headache.  
Lexi also has weak bones because she in unable 
to walk.  Bone is strengthened by movement.  
When someone is non-weight bearing, their 
bones can become brittle and weak.  This is true 
for Lexi who suffered from six broken bones in 
eight months last year.  
 “There have been times I have broken her 
leg just picking her up, and her toe catches on 
the carpet,” says Lexi’s mom, Mandy.
 Despite her complicated medical 
conditions, Lexi doesn’t let this slow her 
down.  By her own admission, she likes to go 

everywhere fast.  Lexi uses a motorized 
wheelchair as her means of 

transportation, and it is a critical 
piece of equipment for 

her quality of life.  
Her wheelchair 

allows her 
to 

go to her favorite place, her barn.  It is truly 
her happy place.  Lexi has a special way with 
animals and has horses, goats, and dogs on her 
farm.  But there is no doubt that goats are her 
favorite.
 “It is my 
sanity.  If I didn’t 
have goats, I would 
cry.  I am the goat 
lady,” says Lexi.
Lexi’s passion for goats is reciprocated in their 
affection for her.  “She just has something about 
her where the goats bond to her quickly,” 
says Mandy.
 Lexi says her dad is the reason she 
started showing goats.  While at dinner one 
night about four years ago, the family discussed 
what project Lexi might show.  Mandy knew 
pigs were not for them and thought that sheep 
might be the ticket.  She and Lexi had been 
following a young boy on social media who was 
in a wheelchair and showed sheep.  However, 
her dad, Chad, felt that goats might work better 
because they are smaller than sheep.  Although 
Mandy and Lexi weren’t sure, Chad’s suggestion 
won.  Now, everyone in the family loves goats.
 The first year showing, Lexi received a 
wether and a doe kid.  Her plan was to show the 
wether and keep the doe.  However, the wether 
got sick, and she had to show the doe.  The doe 
made the premium sale at her county show, and 
the buyer was gracious to give the doe back to 
Lexi.  The next two years, Lexi again showed 
does and made the premium sale at her county 
show.  The buyers again gave the does back to 
her.  With the help of these generous people in 
her community, Lexi was able to grow her herd 
to six does, twice as many as her mom and dad 

initially said she could have.
 When Lexi shows her goats, her 

technique is similar to other 
exhibitors.  “She holds 

them with a halter, 
and then turns 

and 

braces into them just like any other kid.  She will 
turn to the side when the judge comes around.  
She does have a friend come into the ring to 
make sure she stays safe and her legs are out 
of the way so she doesn’t break them,” says 

Mandy.
 About a year 
and half ago, Lexi 
received a generous 
gift from her friend, 

Erica Ashby.  Erica gave Lexi a registered Boer 
goat buck named KNR Kickin Cash.  Cash, as 
Lexi calls him, was about seven months old 
when he came to live with Lexi and her family.  
The buck and Lexi formed an immediate bond.  
Lexi and her mom will admit Cash does not 
act like a typical buck.  He is gentle and enjoys 
being with Lexi.  
 “He can have a pen full of does, and if 
he hears her driving, he will stand on top of 
the water trough and will start talking to her, 
forgetting all about his does,” observes Mandy.
 Just three weeks after receiving Cash, 
Lexi had him halter broke and ready for his first 
show.  That experience gave Lexi one of her 
favorite stock showing memories.  After the 
judge finished judging the showmanship, he 
commented on how a young girl in a wheelchair 
was able to show a buck.  He mentioned that it 
is rare to see children showing bucks, but then 
to see a girl showing a buck in a wheelchair, 
and showing better than anyone else, was quite 
something.  Lexi was so proud that the judge 
noticed her hard work and her buck’s special 
disposition.
 Lexi has taken Cash and her percentage 
does to other ABGA shows and has seen 
more success.  She was named the High Point 
Junior Exhibitor at the Black Canyon Goat 
Extravaganza in Montrose last year.  She is 
looking forward to having many kids sired by 
Cash this year as she has bred him to all of her 
does.
 In addition to the kindness that Lexi 
has received from her friend Erica, she also is 
thankful for the lessons and inspiration she has 
received while attending Chastin Legget’s You 
Gotta Believe Livestock Camps.  Mandy says 
that Lexi comes away from the camps feeling 
like she can do anything.
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 Lexi enjoys every part of raising her 
livestock, including taking care of them.  She 
feeds and cares for her goats using her chair to 
drive through the corrals and barn.  She loves 
taking care of the baby goats and will stay up 
late into the night to watch them be born and 
clean them up.  She starts halter breaking her 
babies when they 
are two weeks 
old which makes 
it easier for Lexi 
to walk with her 
chair.  She also washes and clips her goats in 
preparation to show.  Because her motorized 
chair cannot get wet, Lexi uses her manual 
wheelchair while washing and blowing the goats 
dry.
 All this trekking through the dirt in the 
corrals and the show ring is hard on Lexi’s 
wheelchair.  Lexi’s wheelchair costs $61,000.  
Despite the cost, it is not designed to be 
used on a farm and requires constant repairs.  
Thankfully, they have an understanding and 
attentive repairman who is just a phone call 
away.  Lexi is hopeful she will soon be able to 
get a track chair that has all-terrain tracks more 
suited for life on a farm and can maneuver 
through muddy ground and snow.
 There is no doubt that Lexi is one 
tough cookie who doesn’t let her difficult 
circumstances get in her way, even if those 
circumstances happen at a stock show.  Last 
year at her county stock show, shortly after 
check-in, Lexi accidentally caught the front 
wheels of her motorized wheelchair on a panel, 
whipping the chair into it. This caused the toe 
kick on the chair to fold up and break Lexi’s 
foot.  Lexi cried for about five minutes and then 
proclaimed that she would show her goats the 
next day no matter what.  Thankfully, Lexi has a 
great relationship with her pediatrician, who was 
also at the show.  The doctor was able to quickly 
get x-rays of Lexi’s foot and put on a cast.  True 
to her word, Lexi was ready to show the next 
day.
 Lexi has another animal in her life that is 
her constant companion and brings her joy amid 
her isolation.  She has a service dog named 
Chief, who is a Border Collie.  When Lexi went 
to pick out Chief as a puppy from his litter, it 

was more like he picked her.  He climbed up 
in her lap and wouldn’t let the other puppies 
get near her.  Chief is now almost three, and he 
helps Lexi perform many tasks.
 “He helps me herd my goats.  If he could, 
that would be his main job.  He also helps me 
pick up things and open doors,” says Lexi.  

 But, probably 
Chief’s most 
important job is 
to comfort Lexi 
when she is sick.  

He accompanies her when she is in the hospital 
and keeps her company.  He will climb up on 
her bed and lay at her feet while she receives 
treatment.
 Chief will be accompanying Lexi to the 
hospital in a few weeks when she will have an 
important and difficult surgery to correct her 
spinal scoliosis.  One reason Lexi must stay in 
isolation is so that she can be healthy when the 
surgery takes place in December.  The surgery 
requires a number of extensive pre-op visits to 
the hospital in Denver and will require many 
months of recovery.
 John Mitchell said, “Our attitude towards 
life determines life’s attitude towards us.”  
Although it would be easy for Lexi Bingham 
to choose dismay and discouragement, she 
chooses to mix courage and resilience with 
happiness to face the circumstances in her life.  
In return, her life is one filled with people and 
animals she loves and that bring her joy and 
contentment.  It is a perfect example of how a 
threefold cord is not quickly broken.

If you would like to share the story of an extraordinary showman in 
your life, please email us at info@purplecircle.com
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Despite the cost, it is not designed to be 
used on a farm and requires constant repairs.  
Thankfully, they have an understanding and 
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get a track chair that has all-terrain tracks more 
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through muddy ground and snow.
 There is no doubt that Lexi is one 
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check-in, Lexi accidentally caught the front 
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kick on the chair to fold up and break Lexi’s 
foot.  Lexi cried for about five minutes and then 
proclaimed that she would show her goats the 
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great relationship with her pediatrician, who was 
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her constant companion and brings her joy amid 
her isolation.  She has a service dog named 
Chief, who is a Border Collie.  When Lexi went 
to pick out Chief as a puppy from his litter, it 

was more like he picked her.  He climbed up 
in her lap and wouldn’t let the other puppies 
get near her.  Chief is now almost three, and he 
helps Lexi perform many tasks.
 “He helps me herd my goats.  If he could, 
that would be his main job.  He also helps me 
pick up things and open doors,” says Lexi.  

 But, probably 
Chief’s most 
important job is 
to comfort Lexi 
when she is sick.  

He accompanies her when she is in the hospital 
and keeps her company.  He will climb up on 
her bed and lay at her feet while she receives 
treatment.
 Chief will be accompanying Lexi to the 
hospital in a few weeks when she will have an 
important and difficult surgery to correct her 
spinal scoliosis.  One reason Lexi must stay in 
isolation is so that she can be healthy when the 
surgery takes place in December.  The surgery 
requires a number of extensive pre-op visits to 
the hospital in Denver and will require many 
months of recovery.
 John Mitchell said, “Our attitude towards 
life determines life’s attitude towards us.”  
Although it would be easy for Lexi Bingham 
to choose dismay and discouragement, she 
chooses to mix courage and resilience with 
happiness to face the circumstances in her life.  
In return, her life is one filled with people and 
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SHEEP

SMITH, DONALD CLUB LAMBS
5070 CR 139
Colorado City, TX 79512
325-728-2379 home, 325-725-3641 cell

SWINE

C - 4 SHOW PIGS
1230 S Hwy. 208
Colorado City, TX 79512 
325-242-5503    hscog@wtxs.net

CHESTER WHITE ASSOCIATION
P O Box 9758, Peoria, IL 61612
www.cpsswine.com
309-691-0151   

COBB, STEVE & FAMILY
3521 County Rd. 505 • Lake City, AR 72437
870-486-5894 Office, 870-219-7281 Steve
www.stevecobbfamily.com

COUTS, JOE FARMS
HAMPS - CROSSES - SPOTS
jcmmg@nts-online.net
806-663-1630 or 806-669-6278

DUELM'S PREVAILING GENETICS
192 Altwein
New Braunfels, TX 78130
Rory 830-608-5058, 830-606-7547

HOWELL, KEVIN HOG FARM
1967 FM 2386, White Deer, TX 79097
kevinhowellhogs@gmail.com
806-570-2046

NATIONAL SWINE REGISTRY / NJSA
P O Box 2417, West Lafayette, IN 47996     
www.nationalswine.com
765-463-3594  

REAL HOG FARMS
15492 Real Rock Rd, Marion, TX 78124
realhogfarms@realhogfarms.com
210-827-7351 Chuck, 210-216-2688 Russell

SHIPLEY SWINE GENETICS
8086 Marion Rd., Newark, OH 43055
www.shipleyswine.com
1-866-376-8986, Randy 740-745-2911

TEAM PUREBRED
521 Clover Ct, Gibson City, IL 60936
www.teampurebred.com  402-672-5964

TEXAS PORK PRODUCERS
512-262-0595, tppa@texaspork.org
www.texaspork.org 

THERIOT SHOW PIGS
209 Hwy 3256, Lake Charles, LA 70615
Darren 337-309-7222
Austin, Blaise & Ayce Theriot

BUCKLES, TROPHIES, ETC.

TRES RIOS SILVER
P O Box 820, Llano, TX 78643
800-550-7535 www.tresriossilver.com

AUCTIONEERS/ SALES SERVICES

Full time Auctioneer & Marketing Specialist 
Donda Cordova @ DOUBLE S AUCTIONS
We can sell your auction, animals and 
help promote your event. 806-452-9100 
www.doublesauctions.com   Amarillo, TX

DALE COOPER AUCTIONEER
8501 Reno West, El Reno, OK 73036
405-262-7988 h, 405-203-6960 cell

GOATS

CRAMBLET SHOW GOATS /  LAMBS
14200 FM 1062 • Canyon, Tx 79015
Dale 303-594-1671

JUNIOR MEAT GOAT SHOW CIRCUIT
7 N River Bend Road • Comort, Tx 78013
www.jmgsc.com

RAFTER KL BOER GOATS
6830 Eagle Rd, Las Cruces, NM 88012
trkcruces@aol.com
575-649-6979

ROCKET SHOW GOATS
Wellington, Texas
Cody Phillips 806-205-0016
Drew Taylor 806-781-9661

S & K LIVESTOCK
12180 McFall Road
Iowa Park, TX 76367
Alex Staley 951-852-5739

A FOUR Line Listing 
for only $50 per 
year in 10 issues

Trader's Billboard
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BRENT TITUS - AUCTIONEER
217-202-3550
ALEXIS, IL
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NATIONAL WESTERN STOCK SHOW
4655 Humbolt St, Denver, CO 80216
www.nationalwestern.com
303-297-1166 

OKLAHOMA YOUTH EXPO
500 NW 30th, Oklahoma City, OK 73118
www.okyouthexpo.com    405-235-0404

RODEO AUSTIN
9100 Decker Lake Rd., Austin, TX 78724
www.rodeoaustin.com 
512-919-3000 

SAN ANGELO STOCK SHOW
200 W 43rd St., San Angelo, TX 76903
www.sanangelorodeo.com
325-653-7785 

SAN ANTONIO STOCK SHOW
P O Box 200230
San Antonio, TX 78220
www.sarodeo.com     210-225-0575

STOCK & HORSE TRAILERS

BRUTON "EASY PULL" TRAILERS
1801 N. Main, San Angelo, TX 76903
Email: brutontrailers@aol.com
325-655-5733 • fax 325-658-6695

H & H  TRAILER SALES
4806 Idalou Rd., Lubbock, TX 79408
800-223-9384

MINISTRIES

SHORT ROUND MINISTRIES
Ray Perryman, 806-790-9298 cell
Springtown, TX

Do you have a sale, show or 
other event that needs an

Uplifting Word of God 
Service???

If so, call Ray and book him now.
He travels from coast to coast

spreading God's Word.

FEED & OTHER SHOW SUPPLIES

LUBRISYN
LubriSynLivestock.Com 
855-299-7223 

SULLIVAN SUPPLY
Hillsboro, TX 1-800-588-7096
Dunlap, IA 1-800-475-5902
www.sullivansupply.com

WEAVER LEATHER LIVESTOCK
1-800-932-8371
www.ridethebrand.com

LIVESTOCK SHOWS

AMERICAN ROYAL LIVESTOCK SHOW
1701 American Royal Ct,
Kansas City, MO 64102
www.americanroyal.com • 816-569-4054

AKSARBEN LIVESTOCK EXPO
8707 W Center Rd, Omaha, NE 68131
www.aksarben.org    402-554-9600

FORT WORTH STOCK SHOW
P O Box 150, Ft. Worth, TX 76101
www.fwssr.com     817-877-2400

HOUSTON LIVESTOCK SHOW
P O Box 20070, Houston, TX 77225
www.rodeohouston.com 
832-667-1000

Trader's Billboard is an effective way to promote
your name and product to potential buyers!

We reach thousands of households nationwide by mail but are also 
seen by countless people searching the INTERNET for Quality 

livestock, products and services.
Don't miss your chance to be seen. 

You can have a FOUR Line Listing for only $50 per year in 10 issues or 
for $100 per year you get 10 issues plus 365 days on our popular web 

page on the internet. Mail, fax or e-mail your listing today.

A FOUR Line Listing 
for only $50 per 
year in 10 issues

Trader's Billboard
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Dunlap, IA 1-800-475-5902
www.sullivansupply.com

WEAVER LEATHER LIVESTOCK
1-800-932-8371
www.ridethebrand.com

LIVESTOCK SHOWS

AMERICAN ROYAL LIVESTOCK SHOW
1701 American Royal Ct,
Kansas City, MO 64102
www.americanroyal.com • 816-569-4054

AKSARBEN LIVESTOCK EXPO
8707 W Center Rd, Omaha, NE 68131
www.aksarben.org    402-554-9600

FORT WORTH STOCK SHOW
P O Box 150, Ft. Worth, TX 76101
www.fwssr.com     817-877-2400

HOUSTON LIVESTOCK SHOW
P O Box 20070, Houston, TX 77225
www.rodeohouston.com 
832-667-1000

Trader's Billboard is an effective way to promote
your name and product to potential buyers!

We reach thousands of households nationwide by mail but are also 
seen by countless people searching the INTERNET for Quality 

livestock, products and services.
Don't miss your chance to be seen. 

You can have a FOUR Line Listing for only $50 per year in 10 issues or 
for $100 per year you get 10 issues plus 365 days on our popular web 

page on the internet. Mail, fax or e-mail your listing today.

A FOUR Line Listing 
for only $50 per 
year in 10 issues

Trader's Billboard
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[EIGHT.] WHAT IS THE FUNNIEST STORY 
YOU CAN RECALL IN REGARDS TO 

SHOWING OR JUDGING?
This one’s easy…I pulled up to a county fair in 

Northwest Missouri out in the middle of nowhere. I was 
told that I was judging “all species” that day and didn’t 
think twice about it… Hogs, sheep, cattle, maybe goats- 
should make for an easy day. I pull in the parking lot 

and look up to the ring and see my first class of the day. 
In the ring stood 2 CAMELS. Thank God it was a “Cow-

Calf pair” and I didn’t have to place them. I made a 
joking comment on the mic about them being too “tight 

in their spine” … but no one laughed. 

[NINE.] WHAT ARE YOUR PET PEEVES IN 
THE SHOW RING?

My biggest pet peeve is poor sportsmanship. We all 
hate to lose – I get it – but we have to learn how to 

because it’s going to happen. I don’t know of anyone 
that’s won every single show that they’ve ever been to. 

Giving the judge a dirty look and showing everyone 
ring side how mad you are does no one any good and 
only hurts your chances in the future with that judge or 

others that are watching. 

[TEN.] DO YOU HAVE A “ROUTINE” BEFORE 
JUDGING A SHOW? ANY FAVORITE MUSIC 

THAT HAS TO BE IN YOUR EAR BUDS 
LEADING UP TO THE START?

Party in the USA by Miley Cyrus. I love that song. 

[ELEVEN.] LAST, BUT NOT LEAST, WHAT 
IS YOUR FAVORITE MEAL? ONE YOU 

COULD NEVER LIVE WITHOUT
I have pretty simple taste buds. I could always go for a 
couple McDonald’s double cheeseburgers or a McRib.

[TWELVE.] PLEASE SHARE ANY 
ADDITIONAL COMMENTS THAT WE DID 

NOT COVER.
I enjoy and appreciate the opportunity to judge shows 

when I can. Even though I try to have fun with it- I realize 
the time and commitment that goes into these projects 
and take the job very seriously. Above all, I love this 

industry and I think that if we keep the focus on the youth 
than we can continue to big successful things with regard 

to developing the future of the agriculture industry. 

THANKS TO CODY FOR HIS DEDICATION TO YOUTH 
LIVESTOCK!
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Working hard to get your blades cleaned, de rusted, 
sharp, demagnetized and oiled all for $10 any blade set.

DUSTY HICKS
806.664.1733
FECS365@GMAIL.COM

FACEBOOK.COM/FITTERSEDGE

2012 SOUTH CR 1068
MIDLAND, TX 79706MAIL IN OR DROP OFF 

LIKE US ON FACEBOOK!
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Working hard to get your blades cleaned, de rusted, 
sharp, demagnetized and oiled all for $10 any blade set.

DUSTY HICKS
806.664.1733
FECS365@GMAIL.COM

FACEBOOK.COM/FITTERSEDGE

2012 SOUTH CR 1068
MIDLAND, TX 79706MAIL IN OR DROP OFF 

LIKE US ON FACEBOOK!

THE  
magazine 

representing  

Junior  

Livestock 

Exhibitors 

West of  

the Rockies!

ADVERTISERS:  
Your target market 
is just a call away!

— PACIFIC SHOWCASE —
This valuable Showman’s tool is found  

in your mailbox, not your tackbox!

Check out our website: www.pacificshowcase.com

In each issue:
• Dates for sales and shows  • Show Results

Informative and entertaining articles
• Junior Questions

• Advertisers for that "Top Quality" Product
Give us a call or mail your payment and information to:

PACIFIC SHOWCASE
P.O. Box 41430 • San Jose, CA 95160
408/888-2503 • Fax 408/776-9811

Subscriber Rates:
 1 yr. 2 yrs.

Bulk $25 $45

First Class $35 $65

U.S. RATES ONLY — CALL FOR INTL. RATES
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Carmel Apple Sheet Carmel Apple Sheet 
Cake Cake 
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s 2 cups flour plus 2 Tablespoons flour                     FROSTING
2 cups sugar                                                            ½ cup butter
1 teaspoon cinnamon                                              6 Tablespoons milk
½ cup butter                                                            3½ cup powdered sugar 
1 cup water                                                              ½ teaspoon vanilla 
½ cup shortening                                                     2 Tablespoons carmel sauce 
½ cup buttermilk
½ teaspoon baking soda
2 eggs
1 teaspoon vanilla
2 cups peeled and chopped green apples

Directions
In a large mixing bowl, measure flour, sugar and cinnamon and stir to 
combine. Set aside.
In medium sauce pan combine butter, water, and shortening. Bring to 
a boil. After mixture reaches a boil add it to the flour mixture and stir 
to combine. Add buttermilk, then baking soda, then eggs, then vanilla    

   in that order, mixing in between each addition. Stir in apples.
  Pour into a 15x13 inch greased jelly roll pan.

  Bake at 400 degrees F for 20 minutes, or until tooth 
   pick comes out clean from center. Let cool for  

 about 10-15 minutes.
While cake is cooling, make frosting by  

 combining butter, and milk in a medium  
 mixing bowl. Microwave until butter  

  is melted. Add powdered sugar,  
 vanilla, and caramel sauce and   

  stir until smooth. Pour frosting  
 evenly over cooled cake.
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2 cups flour plus 2 Tablespoons flour                     FROSTING
2 cups sugar                                                            ½ cup butter
1 teaspoon cinnamon                                              6 Tablespoons milk
½ cup butter                                                            3½ cup powdered sugar 
1 cup water                                                              ½ teaspoon vanilla 
½ cup shortening                                                     2 Tablespoons carmel sauce 
½ cup buttermilk
½ teaspoon baking soda
2 eggs
1 teaspoon vanilla
2 cups peeled and chopped green apples

Crockpot Pepper SteakCrockpot Pepper Steak
1.5 lbs of beef strips I used thinly sliced round steaks and sliced them into strips
1 green bell pepper sliced thick
1 red bell pepper sliced thick
1/2 onion sliced thick

 1 1/2 cups of beef stock
 3 tablespoons of soy sauce

 1/4 teaspoon ground ginger
 1/4 teaspoon garlic powder

 1/4 teaspoon black pepper
 2 teaspoon brown sugar

Directions
 Place the beef, bell peppers and onions in a slow cooker.
 Add the seasonings, brown sugar, and soy sauce over the beef and peppers.
 Pour the beef stock in the crock pot.
 Stir to combine.
 Cover and cook on low for 5 hours or until the steak is cooked through.
Serve over a bed of white rice.

Bacon & Garlic Green BeansBacon & Garlic Green Beans
1 lb fresh whole green beans can use frozen or 2 cans (14.5 oz each)
6 tbsp butter
1 cup chopped bacon (cooked) or bacon bits
½ tsp salt
½ tsp pepper
1 tsp granulated garlic
1 tbsp dried minced onions
2 tsp minced garlic
1 tbsp parmesan cheese

Directions
In a medium saucepan, add your green beans & fill with water until the green beans are covered.
Heat over medium & bring to a boil.
Boil until the green beans are tender – about 5-8 minutes.
Drain in a colander & transfer back to your saucepan.
Add in the cooked bacon, butter, garlic, minced onions, parmesan cheese, salt & pepper.
Stir well to combine & serve immediately.

Parmesan Zucchini CornParmesan Zucchini Corn
2 tablespoons olive oil                                                   1 teaspoon garlic, minced
1 large zucchini, diced                                                   1 can (15.25 ounces) corn kernels, canned
1/4 teaspoon fresh basil, finely diced                            1/4 teaspoon oregano, finely diced
1/4 teaspoon fresh thyme, finely diced                          1/2 teaspoon Kosher salt
1/2 teaspoon black pepper                                             Juice of 1 lime
2 tablespoons fresh cilantro, finely diced                      2 tablespoons Parmesan, grated

Directions
In a large skillet, heat oil over medium heat. Add garlic and cook until fragrant (about 1 
minute).
In a medium bowl, mix together zucchini, corn, basil, oregano, thyme, salt, pepper, and lime 
juice. Stir to combine.
Add zucchini mixture to garlic and cook 8-10 minutes (or until zucchini is cooked through).
Remove from heat, top with cilantro and parmesan.
Serve immediately.



Carmel Apple Sheet Carmel Apple Sheet 
Cake Cake 

C
oo

ki
n’

 w
ith

 
F

ri
end

s 2 cups flour plus 2 Tablespoons flour                     FROSTING
2 cups sugar                                                            ½ cup butter
1 teaspoon cinnamon                                              6 Tablespoons milk
½ cup butter                                                            3½ cup powdered sugar 
1 cup water                                                              ½ teaspoon vanilla 
½ cup shortening                                                     2 Tablespoons carmel sauce 
½ cup buttermilk
½ teaspoon baking soda
2 eggs
1 teaspoon vanilla
2 cups peeled and chopped green apples

Directions
In a large mixing bowl, measure flour, sugar and cinnamon and stir to 
combine. Set aside.
In medium sauce pan combine butter, water, and shortening. Bring to 
a boil. After mixture reaches a boil add it to the flour mixture and stir 
to combine. Add buttermilk, then baking soda, then eggs, then vanilla    

   in that order, mixing in between each addition. Stir in apples.
  Pour into a 15x13 inch greased jelly roll pan.

  Bake at 400 degrees F for 20 minutes, or until tooth 
   pick comes out clean from center. Let cool for  

 about 10-15 minutes.
While cake is cooling, make frosting by  

 combining butter, and milk in a medium  
 mixing bowl. Microwave until butter  

  is melted. Add powdered sugar,  
 vanilla, and caramel sauce and   

  stir until smooth. Pour frosting  
 evenly over cooled cake.

2 cups flour plus 2 Tablespoons flour                     FROSTING
2 cups sugar                                                            ½ cup butter
1 teaspoon cinnamon                                              6 Tablespoons milk
½ cup butter                                                            3½ cup powdered sugar 
1 cup water                                                              ½ teaspoon vanilla 
½ cup shortening                                                     2 Tablespoons carmel sauce 
½ cup buttermilk
½ teaspoon baking soda
2 eggs
1 teaspoon vanilla
2 cups peeled and chopped green apples

Crockpot Pepper SteakCrockpot Pepper Steak
1.5 lbs of beef strips I used thinly sliced round steaks and sliced them into strips
1 green bell pepper sliced thick
1 red bell pepper sliced thick
1/2 onion sliced thick

 1 1/2 cups of beef stock
 3 tablespoons of soy sauce

 1/4 teaspoon ground ginger
 1/4 teaspoon garlic powder
 1/4 teaspoon black pepper
 2 teaspoon brown sugar

Directions
 Place the beef, bell peppers and onions in a slow cooker.
 Add the seasonings, brown sugar, and soy sauce over the beef and peppers.
 Pour the beef stock in the crock pot.
 Stir to combine.
 Cover and cook on low for 5 hours or until the steak is cooked through.
Serve over a bed of white rice.

Bacon & Garlic Green BeansBacon & Garlic Green Beans
1 lb fresh whole green beans can use frozen or 2 cans (14.5 oz each)
6 tbsp butter
1 cup chopped bacon (cooked) or bacon bits
½ tsp salt
½ tsp pepper
1 tsp granulated garlic
1 tbsp dried minced onions
2 tsp minced garlic
1 tbsp parmesan cheese

Directions
In a medium saucepan, add your green beans & fill with water until the green beans are covered.
Heat over medium & bring to a boil.
Boil until the green beans are tender – about 5-8 minutes.
Drain in a colander & transfer back to your saucepan.
Add in the cooked bacon, butter, garlic, minced onions, parmesan cheese, salt & pepper.
Stir well to combine & serve immediately.

Parmesan Zucchini CornParmesan Zucchini Corn
2 tablespoons olive oil                                                   1 teaspoon garlic, minced
1 large zucchini, diced                                                   1 can (15.25 ounces) corn kernels, canned
1/4 teaspoon fresh basil, finely diced                            1/4 teaspoon oregano, finely diced
1/4 teaspoon fresh thyme, finely diced                          1/2 teaspoon Kosher salt
1/2 teaspoon black pepper                                             Juice of 1 lime
2 tablespoons fresh cilantro, finely diced                      2 tablespoons Parmesan, grated

Directions
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In a medium bowl, mix together zucchini, corn, basil, oregano, thyme, salt, pepper, and lime 
juice. Stir to combine.
Add zucchini mixture to garlic and cook 8-10 minutes (or until zucchini is cooked through).
Remove from heat, top with cilantro and parmesan.
Serve immediately.

PU
RP

LE
 C

IR
C

LE
 1

03



O
C

TO
BER 104

PU
RP

LE
 C

IR
C

LE
 1

04

N
O

V
EM

BER 104



Advertising index
Thank you to all of our advertisers!
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Amarillo by Morning Swine Expo ......IFR
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Paul Scales ........................................72

R3 • Red River Rivalry ......................IBR
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Renegade Farms ..............................100

Rodeo Austin .....................................36

Russell Johnson Memorial Jackpot ......86

SGI Boars .........................................FC

Show, The .......................................104

Showtimes Magazine, The ................100

Slate Group ......................................90

StockShowSecrets ................................4

Weaver Livestock ...............................14

We Know Livestock ..........................100

UPCOMING DEADLINESUPCOMING DEADLINES
you don’t want to missyou don’t want to miss
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WWW.HFGENETICS.COM
900 KEMPER ROAD • PORT LAVACA, TX
CASSIDY HAYES   361.920.1015
JIMMY HAYES   361.920.0964 PO
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