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WHERE CHAMPIONS SELL
FRIDAY, JUNE 11TH

*SAN ANGELO LIVESTOCK SHOW
FIRST FINANCIAL PAVILION

*6PM VIEWING & HOSPITALITY
*8:07 ISH SALE TIME

SEE PAGES 20-21
FOR MORE INFORMATION
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SALE FACILITY ADDRESS

365 FM 590 N | ZEPHYR, TX 76890

R R P Ty

JAMIE, DEANA & HAYDEN | 325.370.2891 [CELL]
e JAMIE@BLUETEAMWETHERS.COM

T R R

JOE RAFF | 940.631.8065 [CELL]
JOE@BLUETEAMWETHERS.COM

GRAND CHAMPION
2021 HOUSTON
TREY HARBOUR

GRAND CHAMPION
2021 SAN ANGELO
HAYDEN SCHROEDER

MAY 29TH @ 3PM MAY 24TH
JULY 17TH @ 1PM JUNE 19TH

RESERVE DIVISION 3 RESERVE DIVISION 2
2021 HOUSTON 2021 HOUSTON
BRYNLEE HOGG MAY 14TH JADEN DAVENPORT
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2021 HOUSTON LIVESTOCK SHOW MARKET LAMB SHOW
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SAN ANGELO FAIR GROUNDS

OHN HENKHAUS 325.939.1400
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Take Courage

FRIDAY NIGHT FEVER
THE sale Where Champions Sell!
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SUBSCRIBE
HERE!

Purple Circle Magazine, Inc. (ISSN 0274 - 8339) (USPS 004-386)

is published monthly except May/ June and December/ January for $35/ year U.S. by Purple Circle,13800 FM 1062, Canyon, Texas 79015. Period-
icals Postage paid at Lubbock, Texas and additional mailing offices. POSTERMASTER send address changes to Purple Circle, P.O. Box 19357, Amaril-
lo, Tx 79114. Purple Circle takes the utmost care in preparing ads for publication, however, PURPLE CIRCLE is not responsible for errors in ads taken
over the phone, from other publications or after the deadline, the 15th of the month preceding publication. Purple Circle limits its liability resulting from
any and all errors, misprint and/or other inaccuracies in the advertising and editorial content. If justified, its liability is limited to refund the customer’s
payment for the said advertisement, the printing of a corrected advertisement or editorial correction notice in the issue which follows notice from the
customer. Notification by the customer of any errors must be made within 15 days of distribution of the magazine. No material or part thereof, may
be reproduced or used out of context, without prior, specific approval of and proper credit to Purple Circle Magazine, Inc. The opinions or views
expressed in all editorials are those only of the writer or person’s interviews and not Purple Circle.

The Purple Circle, does, however, reserve the right to edit or refuse all material which might be objectionable in content.



AMERICA'S YOUTH LIVESTOCK MAGAZINE

g P.O. Box 19357
M Amarillo, Texas 79114
® 830.708.6419

g info@purplecircle.com

@ www.purplecircle.com

@%CM/ @Mé’cﬂf&m 7/ Yee
Guviiore  fHeal (Goal Sthow Clrcudd
MMt of e
;f/w;%fé @;ééfﬂ%ﬂ Council

PUBLISHERS
PURPLE CIRCLE MAGAZINE
Austin & Dylan Voyles
Clint & Shannon Hurst

Advertising Editor & Sales
Austin Voyles & Clint Hurst

Editor & Office Manager

Dylan Voyles
Suzie Cox

Layout & Design
Dylan Voyles
Austin Voyles
Lauren Akers

Contributing Writers
Mandy Cowley
Baxter Black
Darby O’Connor
Madi Baughman
Laura James

Field Staff
Austin Voyles ¢ TX 806.632.5258
Clint Hurst * TX 806.265.7518
Greg Clark ¢ TX 817.648.5347
Tammy Hart ¢ TX 806.759.9131
Lauren Akers * TX 806.773.8428
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www.facebook.com/clarendonag

CLARENDON
COLLEGE

JUDGING TEAMS
ALUMNI & FRIENDS

Saturday, June 12, 2021
Doors Open 6:00 p.m.

Will Rogers Range
Riders Pavilion
Amarillo, TX

8829 Farm to Market Rd 1541

Funds raised will support the

Jerry Hawkins Memorial
Scholarship and the Phillip
Aja Memorial Scholarship

EVENT INCLUDES

Ribeye Steak Dinner Tanner Lane Silent & Live Auctions
$50/plate or reserve a table for $600 Country music singer There will be a number of items

(seats 6) - includes the meal, table service Tanner Lane will be available for purchase through our live
and sponsor recognition. There will be an providing entertainment and silent auctions. If you would like to
open beer and wine bar and cash liquor for the night! donate an item, email

bar. Meal catered by Canyon Ranch Steaks johnny.treichel@clarendoncollege.edu
at ccjudgingalum.com Attention: Johnny Treichel

PO BOX 968 | Clarendon, TX 79226

Please make checks payable to the Jerry Hawkins Memorial Scholarship
Thank you to our generous donors and sponsors
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JUNE 19TH
12:00 NOON ¢ LUNCH SERVED
1:00PM + WETHER GOAT SALE
VIEWING BEGINS AT 10AM
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SULLIVAN'S
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ABSOLUTELY THE BEST BUILT

SULLIVAN'S

v | BREAK AWAY
BREAK' AFTER SHOW OIL & RESIDUE
‘& | REMOVING SHAMPOOD

STOCK SHOW FAMILY OWNED AND OPERATED SINCE 1389

Dunlap, IA | Hillshoro, TX Lodi, CA | Hillsboro, OH S u L L IVA N
800-475-5902 www.sullivansupply.com S u p P LY
The Advantage

We are expanding our show schedule. Contact Tyler Adcock (800-475-5902) for more information. =
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W ISH SALE TIME

CONTACT
KEVIN MOCK
254.459.2788

MANAGEMENT
MOCK LIVESTOCK

AUCTIONEER
C JASON SPENCE

JADE LIVESTOCK (AND FRIENDS) e HARBOUR LIVESTOCK
COWLEY LIVESTOCK eFALKENSTIEN FAMILY SHOW GOATS

2021 RODEO AUSTIN
SOLD AT FNF 2020 » RAISED BY STORK LIVESTOCK

021 STOCKMANS SHOWCASE

OLD AT FNF 2

BRAISED) BY ALAN MORGAN LIVESTOCK & MOCK LIVESTOCK

2021 SAN ANGELO STOCK SHOW
, SOLD AT FNF 2020 » RAISED BY MOCK LIVESTOCK
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L4 ‘ RESERVE GRAND CHAMPION 2021 STOCKMANS SHOWCASE N
R %, RESERVE CHAMPION DORPER 2021 RODEO AUSTIN e

CRAND CHAMPION 2021 TEXOMA EXPO & LIVESTOCK SHOW PERL S
CHAMPION MIDBLE WEIGHT 2021 SAN ANGELO STOCK SHOW SR
CHAMPION DIVISION & 2020 AMERICAN ROYAL 2
RESERVHGRANDPICHAMBIONPLPIXe) (TN IRV (e 3 f\\;i %{P
RESERVEIGRANDICEHAMBIONPLPI R E /[T SEAE
ERAND CHAMPION 2020 NATIONAL WESTERN STOCK SHOW GRS
CHAMPION HEAVY WEIGHT 2020 SAN ANTONIO LIVESTOCK SHOW y
CHAMPION LIGHT WEIGHT 2020 AMERICAN ROYAL Leed
CHAMPION HEAVY WEIGHT 2020 HOUSTON LIVESTOCK SHOW RS
[RESERVE HEAVY WEIGHT 2020 SAN ANGELO STOCK SHOW. b '
RESERVE HEAVY WIEIGHT 2020 KEEP I WEIRD. - :
THIRD OVERALL 2020 KANSAS STATE FAIR SRR - ook
CRAND CHAMPION 2019 TULSA STATE FAIR LR
RESERVE GRAND CHAMPION 2019 TILA FALL CLASSIC RN SR =PI LY
[RESERVE GRAND CHAMPION 2019 GEORGIA NATIONAL FAIR AL
@RAND CHAMPION 2019 SAN ANTONIO LIVESTOCK SHOW. - 19
ERAND CHAMPION 2019 HOUSTON LIVESTOCK SHOW &', boizh
ERAND CHAMPION 2019 SOUTH TEXAS AG ROUNDUP o oA ’g&*
[RESERVE CRAND CHAMPION 2019 OKLAHOMA YOUTH EXPO TR
RESERVEGRANDICHAMBIONPI IR {e] sl 1ol U I\ AP ¥
DIVISION 4 2019 SAN ANTONIO LIVESTOCK SHOW R
RESERVEIGRANDICHAMERIO NN NN eIV N A Si: e 1o i )
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 ERAND CHAMPION 2018 NEW MEXICO STATE FAIR S iy
RESERYVHGRANDICHAMBIO NLokk: R (V8N 7y {27 \ .
RESERYV/EHGRANBICHAMBIONPL XTI (W o]V N elUj ) 2{:le} Ve BN
CRAND CHAMPION 2018 SAN ANTONIO LIVESTOCK SHOW. RSPRR S e
GRAND CR/AMPICN 2018 RIO GRANDE VALLEY LIVESTOCK{SHOW. TR LS b
RESERVIEERAND CHAMPION 2018 OKLAHOMA YOUTH!EXPO S e >
RESERVE HIZAAMEIGHT DIVISION 2018 FORT WORTH STOEKISHOW T2 1Y

2020 AMERICAN ROYAL 2020 OYE FALL CLASSIC 2020 4 STATES FAIR 2021 SAN ANTONIO STOCK SHOW
= SOLD AT FNF 2020 SOLD AT FNF 2020 SOLD AT FNF 2020 SOLD AT FNF 2020
RAISED BY MOCK LIVESTOCK RAISED BY WENDT/ JADE LIVESTOCK RAISED BY PFEIFFER FARMS RAISED BY HALFMANN LIVESTOCK

RVERCHAMPRIONED.ORRER <

2021 RODEO AUSTIN 2021 SAN ANTONIO STOCK SHOW 2020 NATIONAL WESTERN STOCK SHOW 2020 SAN ANTONIO STOCK SHOW
SOLD AT FNF 2020 SOLD AT FNF 2020 SOLD AT FNF 2019 SOLD AT FNF 2019

# RAISED BY KELLY LIVESTOCK

RAISED BY STORK LIVESTOCK RAISED BY STORK LIVESTOCK RAISED BY MOCK LIVESTOCK
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R (OLLIE LINER CENTER // PLAINVIEW, TX

" TEASJR. EXHIBITORS ONLY
Jre S gyl
Wg 1819 e

AR ONLINE ENTRIES ONLY

RING A=540.00 // RING B - 530.00
EARLY ENTRY(ERDLINE JUNE 1 - LATE ENTRY FEES WILL APPLY

HEIFERS OEER

" . HEIFER AGE JULY/1; 2019 & YOUNGER « 16 BREED FORMAT

8. ALL BREEDS ACCEPTED; NEED « WEIGHT BREAKS:
REGISTRATION PAPER IN EXHIBITOR’S PROGRESS 876 & ABOVE

S NAME OR BILL OF SALE TO PROVE PROSPECT 875 & BELOW

"OWNERSHIP AT CHECK-IN e 5% WEIGH BACK
e HEIFERS MUST HAVE TATTOO OR
BRAND

“JUDGES

PUARKER £ @HBRADY
HENI.EY JENSON

N WWW.PANHANDLEPARADEOFBREEDS.COM

S NEW FOR 2021 : RESERVED RV SPOTS
THURSDAY NIGHT EXHIBITOR DANCE
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2021 HOUSTON LIVESTOCK SHOW MARKET STEER SHOW
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Registered
Angus Cattle

DON DENNY
(C) 806-789-7713 | (O) 806-794-7752
slategroup.com/cattle
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GRAND CHAMPION BARROW
HOUSTON LIVESTOCK SHOW
LAINEE COOK

GRAND CHAMPION GILT RESERVE GRAND GILT
HOUSTON LIVESTOCK SHOW HOUSTON LIVESTOCK SHOW TEXAS ELITE SHOWCASE
GARRETT ECHTLE KOTTON WEST FAITH GEISTWEIDT

PURPLE CIRCLE 31

RESERVE GRAND BARROW
HOUSTON LIVESTOCK SHOW
EMILY MUEHLSTEIN

GRAND CHAMPION GILT
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GRAND CHAMPION BARROW RESERVE GRAND BARROW
SAN ANTONIO STOCK SHOW SAN ANTONIO STOCK SHOW
EMILY MUEHLSTEIN KINDAL SCHACKELFORD

GRAND CHAMPION BARROW RESERVE GRAND BARROW GRAND CHAMPION BARROW
RODEO AUSTIN RODEO AUSTIN THE ALTERNATIVE
BLAZE COZART WESLEY MUEHLSTEIN RYLEE SCHACHER
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GRAND CHAMPION GILT
SAN ANTONIO STOCK SHOW

KEATON FOHN

RESERVE GRAND BARROW
THE ALTERNATIVE
SOPHIE NELSON

GRAND CHAMPION GILT
SAN ANGELO STOCK SHOW
AUBREE GARNER

PURPLE CIRCLE 33

RESERVE GRAND GILT
SAN ANTONIO STOCK SHOW
DAYTON ALLEN

RESERVE GRAND BARROW
SAN ANGELO STOCK SHOW
TRACEY SHACKELFORD
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DARKER HAIR DELIVERED. | suampoo| ™

» Wash your way to a deep, dark hair color with Purifying Shampoo. EHAMPBU

* A purifying blend of natural cleansers removes product buildup, dirt,
and excess oil, revealing your animal’s purest dark hair color.

* Optical enhancers highlight deep, rich tones for added shine.

¢ |nfused with vitamins A, C, D and E to maximize hair and hide health. '\

WEAVERLIVESTOCK.COM
QUALITY. HERITAGE. INNOVATION. COMMITMENT.

21-4005-LV-DAD
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RELATIONSHIPS

The relationships | have built along the way. Through this industry my family and | have made our best friends. | know without a doubt these
friendships will be lifelong and I look forward to seeing what God has planned for all of us.

TIME COMMITMENT

The fime commitment. Being involved in comreiiﬁve cheer, golf, school cheer, livestock judging, and multiple other organizations my time has been stretched
pretty thin. Because | am so involved, (I wouldn’t want it any other way) | have had to sacrifice time with friends, give up vacations, and so much more to be
fully committed to my livestock projects and the program my family follows throughout the year.

[THREE.]

GIVE 100%

I would simply say “If you want to show and want to be successful, you need to be willing to give it 100% Every. Single. Day.”
[FOUR.]

DEDICATION AND INTEGRITY

Dedicating your life to something you are passionate about and having Ihlgfinlegrity to do it the right and honest way goes a long way in all aspects of
ife.

[FIVE.]

NEVER LET YOUR GUARD DOWN

Never let your guard down in the show ring. Even if you are at a small jackpot show with 15 goats and have 3 in your class you need to show like it is the
grand drive at a major livestock show. Showmanship is  large component of showing. Each time you enter the show ring you are betiering yourself so
soak up all the advice you can.

[SIX.]

RESPECTFUL AND HUMBLE

A respectful, humble showman that always did my best to show grace and poise in any situation.

[SEVEN.]

MICHAEL JORDAN

| would take Michael Jordan. His story of growing up the underdog and workim}; hard for each title resonates with many of us in the livestock show
world. | would thank him for his quote, “I've failed over and over again in my lite. And that is why | succeed” and how those words have pushed and
inspired me to sef lofty goals.

[EIGHT.]

“Courtney Paige Thurman is the sweetest, most kind-hearted person |'ve ever met. She knows how to make anybody laugh and there is never a dull
moment when she's around. Courtney cares deeply about the industry and she has always focused on the ability to help others succeed. Her love for
queso and livestock is unmatched. As one of her best friends, | approve this message.”

- MADISON CALVIN

[NINE.]

GRADUATED FROM TEXAS TECH

Graduated from Texas Tech University with a deEree in Agricultural Communications. | will hopefully will be beginning my career with a large-scale
livestock/agricultural company in communications and markefing.

LET GO AND LET GOD




[ELEVEN.]

MY PARENTS

They have insfilled in me the atiributes of passion and work ethic. They have sacrificed so much to allow my brother and I to reach our goals. | hope fo
one day to raise my own kids the way they have raised Reagan and 1.

[TWELVE.]

SUCCESSFUL CAREER

In 10 years, | hope to have a successful career and raising a family of my own.
[THIRTEEN.]

LEAD BY EXAMPLE

Over the years | have listened, watched, learned from, and emulated industry leaders. | learned by example and want fo be able to do the same thing
for someone else by setting the best example that I can.

[FOURTEEN.]

THINK ABOUT YOUR GOALS EVERY DAY

| am a firm believer that setting goals and thinking about them every day will push you to become more successful. Since my first year of exhibiting
livestock, | would write down 3-4 goals | have for myself that particular year. | would then tape the goals on the back of my door so each night when |
went to bed and shut my door, [ would be reminded of my goals. Each year if | accomplish a goal, | would set a little larger one for the next year.

[FIFTEEN.]

ACCOMPLISHING GOALS

Success is defined as the accomplishment of an aim or purpose. To me success goes back to goal setting, if KOU accomplish your goal then you succeed.
So, as long as | can achieve that purpose it is a success in my book!
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Hello, my name is Courtney Thurman, | am 171\_'ears old and from Bryan,
Texas. | am the daughter of Beau and Linda Thurman and | have one
older brother, Reagan. | am a senior at Rudder High School and have
been an active member of 4-H, FFA, Student Council, National Honor
Society, Varsity Golf, a Varsity Cheerleader, and a competitive all-star

cheerleader. In the fall of 20211 will attend Texas Tech University to major

in Agricultural Communications and Journalism.

| began showing market goats at the age of 5 on the pee-wee circuit. Over

the Kears | have also raised and exhibited market barrows, market lambs

wether does, and breeding gﬂlts. | have also participated in numerous 4-

and FFA comﬁe’ritions that helped grow my Fassion for the agriculture

industry. When Reagan graduated high school, and | finally climbed to the
top of the family totem pole, | became serious about showin? goats. Until
then, | knew Reagan would get to show the better ones and ' was simply
not interested in having to compete with him. Once | knew it was my time
on top, it was game on.

In the past 4 years | have been blessed with much success in the show
ring, earning me many major show banners. This success would not have
been possible without my parents pushin? me to do my best and instilling

in me a strong work ethic. They have allowed Reagan and me to make

livestock showing a lifestyle notc_j’ust a hobby. As | complete my time as
junior exhibitor, | want to thank Glyn and Robbin Hutto for giving me the
opportunity to feed some amazing creatures that allowed me to reach so
many goals. Earning the banners hanging on my wall would not have
been possible without your family and friendship. Josh and Tammy Elkins,
thank you for always supporting me along the way and your guidance in
the hog barn. We kept that Hamp streak alive! Bubba, you have been the
thorn in'my side and at the same time my biggest fan. We earned those big
banners together!

| will forever be grateful for the livestock show industry for the lessons

taught and the relationships our family built along the way.
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ANNA FRANKE BRYNN FORT TALON LUKE
2021 TX NATIONAL STOCK SHOW 2021 TX NATIONAL STOCK SHOW 2021 TX NATIONAL STOCK SHOW
RESERVE GRAND CHAMPION BRONZE OVERALL CHAMPION SPOT GILT
MARKET BARROW MARKET BARROW

COOPER DOUGHERTY SOPHIA LENTFER KEKOA TAIPIN CESILEE OLIVER
2021 TX NATIONAL STOCK SHOW 2021 TX NATIONAL STOCK SHOW 2021 TX NATIONAL STOCK SHOW 2021 TX NATIONAL STOCK SHOW
RESERVE CHAMPION RESERVE CHAMPION SPOT GILT RESERVE CHAMPION RESERVE CHAMPION

SPOT BARROW DARK CROSS BARROW LIGHT CROSS GILT

JOLIE PERRY RANCE YORK AUBREE GARNER MYLA WAGONER
2021 TX NATIONAL STOCK SHOW 2021 THE ALTERNATIVE SHOW 2021 SAN ANGELO JR STARS GILT SHOW 2021 SAN ANGELO JR STARS GILT SHOW
RESERVE CHAMPION HAMP GILT RESERVE DARK OPB SUPREME CHAMPION GILT RESERVE SUPREME

CHAMPION GILT

HAYDEN SCHROEDER COURTNEY THURM BRYNN FORT

2021 SAN ANGELO LIVESTOCK SHOW 2021 SAN ANGELO LIVESTOCK SHOW 2021 SAN ANGELO LIVESTOCK SHOW
GRAND CHAMPION MARKET GOAT = RESERVE MIDDLE WT. DIVISION GRAND CHAMPION

MARKET GOAT MARKET BARROW




REAGAN HELMS OWEN HELMS HAYDEN SCHROEDER HAYDEN SCHROEDER

2021 SAN ANGELO LIVESTOCK SHOW 2021 SAN ANGELO LIVESTOCK SHOW 2021 SAN ANTONIO LIVESTOCK SHOW 2021 SAN ANTONIO LIVESTOCK SHOW
CHAMPION CHESTER GILT RESERVE CHAMPION YORK GILT GRAND CHAMPION MARKET GOAT GRAND CHAMPION MARKET LAMB

CHANDLER KIRKSCEY HELEE BLOUNT BROCK BESSIRE MATTIE BUXKEMPER
2021 SAN ANTONIO LIVESTOCK SHOW 2021 SAN ANTONIO LIVESTOCK SHOW 2021 SAN ANTONIO LIVESTOCK SHOW 2021 SAN ANTONIO LIVESTOCK SHOW
GRAND CHAMPION CHAMPION POLAND BARROW CHAMPION YORK BARROW CHAMPION LIGHTWEIGHT
BREEDING DOE DUROC BARROW

ARTURO MENDOZA AVA LUKE TALON LUKE KIARA DOSHIER
2021 SAN ANTONIO LIVESTOCK SHOW 2021 SAN ANTONIO LIVESTOCK SHOW 2021 SAN ANTONIO LIVESTOCK SHOW 2021 SAN ANTONIO LIVESTOCK SHOW
CHAMPION HEAVYWEIGHT RESERVE CHAMPION CHAMPION SPOT GILT RESERVE CHAMPION DIV 3
DARK CROSS BARROW SPOT BARROW OTHER CROSS BARROW

SLADE SCROGGINS HADDIE TYSON AUBREE GARNER HAYDEN SCHROEDER
2021 SAN ANTONIO LIVESTOCK SHOW 2021 HOUSTON LIVESTOCK SHOW 2021 HOUSTON LIVESTOCK SHOW 2021 RODEO AUSTIN
CHAMPION MEDIUM WEIGHT RESERVE CHAMPION RESERVE CHAMPION GRAND CHAMPION MARKET LAMB
HAMP BARROW SPOT BARROW HAMP BARROW

Show Feed Specialists

¥ HE O E
Tadd Knight - 217-653-0528

Josh Elkins — 979-255-8309 www.MoorMansShowTec. om = 800-217-2007
Mark McMillan - 325-668-8755 AN_Sh thelp@adm .com

«
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VOTING AVAILABLE ONLINE.
VISIT OUR FACEBOOK FOR MORE INFORMATION
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BLAKE KENNEDY

ADAM HEFFELFINGER D
DRAKE HOOK BLAKE aa;;“ )
JESSE HOBLYN LINDSAY COBB
COOPER BOUNDS NOAH TAIPIN

JAKE P. RICHARDSON LOGAN WEST SIERRA NAUMAN sy

KYLAR LEE KAl TAIPIN AUSTIN NAUMAN

JACE TARBELL DUSTIN ANDRUS CHASTIN LEGGETT

CADE CHILDERS SPENCER SCOTTEN BRYSON WILLIAMS

JESSICA MIDDLESWARTH JESSIE JUDGE LUKAS ZIGLER

DARBIE ROSS KASS NEWELL TRENT KEMPKER

ASHLEY JUDGE REID SISTERS LOGAN JACKSON

KYNDAL REIZENSTEIN e —— MATT MURDOCH
KYLIE PATTERSON JORDAN FLEDDERJOHAN 5,‘_.-( ;; ;":L’:":’Es
JD ROSSMAN JARED WHITCOMB

NICK PUDLINER WADE HENDRICKS TAYLOR FORT

ZAC HOWELL LUKE LINDNER HALFMANN BROTHERS

CHASE TAYLOR COREY EDGE MARI MORRIS

DYLAN VOYLES REAGAN THURMAN BODEE SCHLIPF

CAMERON KNIGHT BAYLOR BONHAM NICK FITZSIMMONS
TIM HUBBARD

AUSTIN LANGEMEIR CALLAHAN GRUND
MATT DENETCLAW
BRADY JENSEN

ADRIAN AUSTIN

MIKAYLA CROMWELL
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ADVERTISING RATES

AMERICA’S YOUTH LIVESTOCK MAGAZINE

AD SIZE  PRINT READY DESIGN RAT

Full Page $550
1/2 Page $350
1/4 Page $250
1/8 Page $125

Front cover, back cover, inside front cover(s), inside back cover(s), inserts
along with other special positioned pages are priced upon request. Contract

rates are available in 3, 6 and 10 month contracts.

ADVERTISING SIZE REQUIREMENTS

Design Strategy. Purple Circle Magazine contracts all design work through

$150
$100
$75
$50

Premier Initiative LLC. We also realize the importance of working with all
trusted graphic design artists, and value their submissions and insight!

=

Page 8.5" x 117 1/2 Page 8.5"x 5.5” 1/4 Page 4.25" x 5.5”
+ .25 Bleed

1/8 Page 2.125" x 2.75"

Full page ads require a bleed. File size with bleed for a full page ad is
8.75" x 11.25". Along with this, all content should not extend into the
0.5" margin surrounding the edges. This area could be trimmed or used
during binding, and the Purple Circle Magazine is not responsible for
content in this area. Please contact us for any questions concerning this.

SUBSCRIBE
LENGTH ISSUES
1 Year

2 Years 1 6
3 Years

PRICE

$35
$65
$80

WE ARE SOCIAL

Follow us for show updates, advertisement highlights and everything between!

©00

SEND ADS TO
INFO@PURPLECIRCLE.COM

SUBSCRIPTIONS

www.purplecircle.com

2021 DATES

FEBRUARY
Available February 1
Advertising Deadline January 15

MARCH/APRIL
Available March 1
Advertising Deadline February 20

MAY /JUNE
Available May 1
Advertising Deadline April 20

JULY /AUGUST
Available June 1

Advertising Deadline May 20

SEPTEMBER .
Available September 1
Advertising Deadline August 15

OCTOBER
Available October 1
Advertising Deadline September 15

P 4

NOVEMBER
Available November 1
Advertising Deadline October 15 4

DECEMBER/JANUARY
Available December 1
Advertising Deadline November 15 *

WANT TO BE IN PC? g

SEND PHOTOS & ARTICLES TO )
INFO@PURPLECIRCLE.COM

Purple Circle always welcomes photos
for GOTCHA! Show Results, Articles
and information regarding upcoming
events. Please email us your content

today and you might be featured
in an upcoming issue!

-

CONTRACTS
830.708.6419
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JUDGE'S SPOTLIGHT

Old Ripely. 11.
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Please give a brief overview of your background, CI OSSbr d

your family, and your childhood in the livestock 7
industry. How’d you get here? Bar I'OWS

Grew up in Highland, Illinois. Raised and showed pigs in
4H. Father Joe - Mother Debbie Toenyes. We didn't have
much but we had just enough to make a lot of memories!!

What is your current occupation and involvement
in the livestock industry?

Currently work for ShowRite feeds while raising show
cattle and show hogs to sell to kids across the country.

Who were the most influential people in your life
growing up?
For sure my grandpas, dad, uncle, and several good

friends in the industry that are like family to my family. |
believe you don't have to just have 1 role model.

@Toenvesl.ivestock




I've had the opportunity to judge in multiple states at
some of the smallest and biggest stages. They both mean
a lot to me because | have made memories or made a
friend at them all.

@ I'd have to say the Rodeo Austin. I'm still young (I think!),
but | was real young then haha!

Holy cow this could be a 5-6 hour documentary, haha! If |
had to pick 2 things that | have witnessed the most, it's:

1. The livestock have gotten better and,

2. The families caring for them have gotten better.

So many good animals and so many good families in all
species of livestock. | don't care where you go, a good
animal is usually there.

PURPLE CIRCLE 51

Once that gate closes behind you and you're locked in
that ring to make the decisions, you gotta know what you
need out of an animal to win and the background noise
needs to leave. | zone in to realize that animals come
good and will be in different shapes and sizes. For me it's
T T they have to come at me good, leave me
square, and have a balanced profile. I'll
. take all the bells and whistles they can
put on em’, but | want to make sure they
move good. Muscle is still a priority in
my eyes.

3y Performance
NP WA yapd” Pulse »
11| g == %M’ =S
n' l‘A...L[_A . hk PEMF Magna-Wave Therapy
ARIARu
1) | A
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What are the preferences that you rank among the
most important in regards to market animal
evaluation?

Square built, good lookin’, good movin’, rugged made

hogs are always in style for what we like to feed at home
or | like to use in a ring.

How much influence do you feel presentation (i.e.
clipping, fitting, hair/hide qualityyhas on any
judges’ decisions in the show ring?

Hey it's a SHOW, if you wanna win the big ones, you

better have your A game on and those pigs need to look
like they are ready.

What is the most valuable portion of the junior
livestock industry?

The kids. We can't forget about that. Any of us.

What is the funniest story you can recall in
regards to showing or judging?

| remember being really nervous to judge the barrows at
San Antonio before that first class entered. Mark Hoge was
judging with me and he said, "hey man the spots are your
breed” and | was like, “oh heck | don't know if I'm ready?!”
He's says, “dude there will be like 25 light weight spots,

it will be ok..” ....About that time the pig show manager
walked up to me and said, “wow you have the biggest
class of the day to start your tour on, 74 light weight spots
are awaiting your evaluation.”

| looked at Mark and he just busted up laughing and
walked away!!

What are your pet peeves in the show ring?

Whipping the pig to hard on the face or its sides. My newest
trending pet peeve is 2 whips when you show as well.

Do you have a “routine” before judging a show?
Any favorite music that has to be in your ear buds
leading up to the start?

90's alternative rock and hair band nation - will set the mood
for me before | enter the ring!!
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Just a good old fashioned cheese burger will illuminate my day and life!

I'm looking forward to
being in the ring judging
the cross bred barrows at
The Exposition. We eat.
breath, and sleep feeding
show barrows at home and
this stage 1s one that
anyone that likes to
evaluate livestock, would
love to be a part of. I'm
grateful for my
opportunity to be in
Indianapolis and can't wait
for the first gate to open.




OUTWARD

ONWARD x 1818 it
CHA CHING

POCKET CHANGE x 1802

MONEY FOR NOTHING
POCKET CHANGE x 1937

CHANGE MY MIND
ONWARD x 'ISO'I»W )

T

MAYHEM
86 x 1818

POCKET CHANGE

JAEGER x 1618

3133 STU RTZ
325.895.1063

STURTZ.STEVE@GMAIL.COM

MORé THAN A FEELING
Y x 1505
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AMERICA’S YOUTH LIVESTOCK MAGAZINE

P.O. BOX 19357
AMARILLO, TEXAS 79114

LOOK FOR OUR ONLINE SUBSCRIPTION FORM!

NEW RENEWAL
___ One Year Subscription (10 Issues) for $35 MAILING FEE
__ Two Years for $65 MAILING FEE
____ Three Years for $80 MAILING FEE *COUNTY AGENTS AND AG TEACHERS ONLY*

PAYMENT MUST ACCOMPANY ALL ORDERS

MAIL IN SUBSCRIPTIONS:

NAME

Address

City

State

Phone Email

Zip

Credit Card # -

Expiration Date

3 Digit Security #

Order must be received by the 15th of the month to receive next issue mailed.



MAY/ JUNE 58




(3
ro)
w
—
O
&
O
w
—
o
o
>
o

WANT TO BE FEATURED?
SEND PICS TO INFO@PURPLECIRCLE.COM
SUBJECT LINE: GOTCHA!
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BRED BY BERGER

12TH ovE,

S22K CHAmpy, RALL
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900 KEMPER ROAD // PORT LAVACA, TX CASSIDY HAYES 361.920.1015
WWW.HFGENETICS.COM ‘ ' JIMMY HAYES 361.920.0964
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MILY JEAN MUEHlSTEIN
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PURPLE CIRCLE 63

Witz _ '[“@Bﬂ’ﬂﬂ"ﬂ

Stock Show & Rodeo




N

(174]

s SIIN IINTUNIO STUGK‘SHUW & RODEO MABKE!' PABBDW SHDW ﬁ‘

79 ANNI /AVW

‘?

w—'ﬁ/\/
@M%WW%

Ca

/ P T .
¥ PG | | | | i
4 R N £ & 4 F N & y
p. I s = e = e P
V- S | i i I \ iy ;

FITTER'SE

BLADE SHARPENING
DUSTY HICKS

Working hard to get your blades cleaned, de rusted 806.664. 1733
sharp, demagnetized and oiled all for $10 any blade set FECS365@GMAIL.COM

L 2012 SOUTH CR 1068
MAIL IN OR DROP OFF MIDLAND, TX 79706
LIKE US ON FACEBOOK!

FACEBOOK. COMYFITTERSEDGE
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The new and improved W-W Paul Model 585X includes
the new side slide, bi-fold gate designed for faster and
easier operation. Absence of any heavy gates allow
operation by anyone, including children. The Model
585X is easily retrofitted with an electronic load cell,
readout indicator and ticket or tape printer is desired.
The outstanding features combined with heavy
duty steel construction guarantees an accurate and
dependable scale.

All' hog & sheep components are constructed from A-513 high tensile
steel tubing. All joints are saddle cut for extra strength. Gate frame is
72"tall and panels are available in 41" or 48" height. All units interlock
with self contained drop pins. All components are finished with a long
lasting powder coat finish.

LIVESTOCK SYSTEMS

800-657-6062
B e it 1 LN
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" | RODED AUSTIN

RESERVE
GRAND CHAMPION
MARKET GOAT
Lo

WANT TO BE FEATURED?
SEND PICS TO INFO@QPURPLECIRCLE.COM
SUBJECT LINE: GOTCHA!
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SHAPING THE FUTURE OF AGRICULTURE

LONESTAR;,

RV L L ONE S TA R AGIRGIENNV
FRIONA // 806.250.2721 DALHART // 806.384.2062
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CHAMPION
‘ {R. MARKET STEER SHOW

712207 CHAMPION OTHER CROSS
S W

CHAMPION
JH. MARKET STEER SH oW

PION SHORTHORN
BRAXTON BUCKNER
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SAN ANGELO STOCK SHOW & RODEQ

200 W. 43rd St
San Angelo, Texas 76903

SAN ANTONIO STOCK SHOW & RODEOD

PO Box 200230
San Antonio, Texas 78220

HOUSTON LIVESTOCK SHOW & RODEOD

ATTN: Livestock Dept.
PO Box 20070
Houston, Texas 77225

RODEQ AUSTIN

C/0O Rachel Sembera
9100 Decker Lake Rd
Austin, Texas 78724

THE PATRIOT JUNIOR MARKET STEER SHOW

PO Box 53
Stonewall, Texas 78671

THE ALTERNATIVE

8102 ECR 6300
Lubbock, Texas 79403

SMALL GESTURE FOR

LARGE IMPACT

WRITTEN BY DARBY O'CONNOR

If you are a part of the livestock show industry, you are sure to know that the
people within it are all things helpful. The barns are often full of neighbors and friends
offering up a helping hand, teachers and agents working countless hours for the betterment
of others, the show’s staff always being on the fairgrounds during early mornings and late
nights, and of course the exhibitors showing up at their best, always being courteous and

kind.

Simply put, those in the livestock industry are supportive of success. But what
should come after a helping hand and the chance at success?

Gratitude.

Though we hear plenty of “thank yous” along the way, having a physical
hand-written thank you card is a small gesture for a large impact.

Thank-you notes are crucial because they allow the recipient to reflect on how
their actions helped others. Being thanked allows people to acknowledge that they created
a positive experience for others. It also gives the opportunity to readjust their mindset to
ensure everyday they are working to help those around them. This can be incredibly special
following times of stress or hard work, proving that in the end, it is always worth it to be a
servant to others. Thank-you notes can be the source of inspiration for someone
to continue striving to make lasting impressions.

Not only does the one receiving the card benefit, but those who wrote it do as
well. Practicing gratitude can make you a better teammate, customer, or colleague in the
future. The effort made to let others know you appreciate their help or advice will get you
in many doors as you work to foster relationships. Many examples of opportunities have
come from writing notes of gratitude and you can often find them on display after they are
received. It is known that success did not come to you single-handedly, so acknowledging
those who helped you get where you are can ensure you are always being supported by
outstanding people.

In the end, whether it was a show day helping-hand, or the work of tireless show

staff, someone else put in effort for you to have a chance to gain success. Give credit to
someone who worked to create this opportunity for you and who is always cheering you on.

This year couldn’t have been possible without the tireless efforts of the staff behind the
Texas Majors. Take the time to send a note of gratitude to them by using one of our free
thank you cards. Their addresses are listed for your convenience. Let them know that
you see their dedication and that you are appreciative for all that they do.
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PLAINS BREEDERS SELECT
JUNE 26 - SAN ANGELO, TX

LOCAL LEGENDS
JULY 5 - PLAINVIEW, TX

PLAINS BREEDERS SELECT I-27
JULY 31 - PLAINVIEW
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1311 FM 2901 - EARTH, TX JIF\A.
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Sudoku Puzzle

Fill in the grid with digits in such a manner that every row, every column and every 3x3 box accommodates the digits 1-9, without repeating any.
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stonewall Chamber of
GCommerce,
250 Peach St.,
Stonewall, TX 78671

Numerous Champion
and Reserve Breed
Champions at local and
state level show

KADE BURROW (830)889-2105
SPENCE 8 GD BREEDS AVAILABLE:

- i - EERS FINEWOOL, FINEWOOL CROSSES,
e S LA AUCT\UN SOUTHDOWN, DORPER, MEDIUM WOOL
EEISYELL CKHRRRT.. ; + ’
BRAD HOWELL - 432‘.634.9439 ¢  ALLEN ECKHARDT - 210.410.6630 H oWe I I+EE kha rdt CI u b w f

Lambs Sale to follow
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GOLDEN SPREAD
CLASSIC

Prospect & Progress Steer & Heifer Show
Over $20,000 in cash and prizes for Champions
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Cal TCCA SANCTIONED : :
(1, .
HEGHAUNIIED) | Jue2e26, 202 LEVELLAND
S4nt Mallet Event Center- Levelland, TX Tourism & Lodging-
Entry Requirements HOTEL
Thursday, J 24 : . p——
10 : l’: = l:tl:ers/ Heifers Begin Arriving Heifers & Steers - $40/head —Ring A INFORMATION
o $40/head — Ring B
*Absolutely no early Arrivals *Early Entry Deadline — June 11 £ -Best Western**
6pm-8pm  Turn in steer weights/classify *Late Entry Fee: Add $10/head to Ring A . (806) 894-9155
. -Holiday Inn Express**
Friday, June 25 *CASH ONLY on late entries (806) 894-8555
9am-10am  Check Heifer papers *No REFUNDS on entries Best Inn Texas™**
10am-10:30am Check in all Mini Herefords *Cash payback in ALL Classes (806) 894-7335
10am-10:15 am Turn in weights/classify * A separate entry is required for each show. ~Budget Inn of Levelland
Progress Steers (Must enter Ring A to enter Ring B) (806) 894-9679
10:1 5am-12noonPTurn in weights/classify *Texas Exhibitors Only Hope House
2:00 Mi 'rI(—)Ispet(it itel—?rsf sh Ring A - Steers & Heifer (806)894-4062
. pm 1I.11 cere1or clier ow Progress Grand _ $250 /Res. _ $125 **Ask for Golden Spread Room Block
Heifer Show Prospect Grand - $1000 /Res.- $500
Mini Hereford Steer Show Supreme Champion - $250/ Res. - $125 Entrv Information
. try Informatio
Progress Steer show Breed Champion-Belt Buckles « Go to-
Saturday, June 26 Res. Breed Champion-Jackets ) .
8 am Prospect Steer Show goldenspreadclassic.com
Class winners receive ““WE::, * Clickon Entry
9 pm All Cattle MUST be out SlPPLE Card and print
« Fill out entry card
EIGHT LIMIT Ring B - Steers & Heifers e Mail entries to:
WEIGHT LIMITS R
Prospect: 875 Ib. & Under Progress Grand-Sqlhvan s Blower Bryan Reynolds
Progress: 876 Ib. & Over Progress Res.—Sulhvgn s,Turbo Fan Golden Spread Classic
Turn in own weights - 5% weigh back Prospect Grand-Su}hva&n s Double Blower Box 405
Steers will be classified Prospect RGS.-SUHIV?H s Doqble ,Turbo Fan Tahoka, TX 79373
Prospect Steers show in 17 breed format Supreme Champ Helfer-Su.lllvan s Blower
. . . Res. Sup. Ch. Heifer -Sullivan’s Turbo Fan Important Stalling
Heifer Breeds with 3 or less entries Breed Champion-Aztec Bag Information All stalls will
showg in one class. Res. Breed Champion-Aztec Bag be assigned. No prior
No heifers older than Jan. 1, 2019 claiming of stalls. To stall
Q’]:HERINHIRMAIIQN . . . together, exhibitors must send
Class winners receive show supplies from I 5
5 entries in together. Entries
*Air Conditioned arena HF&C Feeds, Purina and Weaver Leather not sent in together will not
* RV hookups available be stalled together. Due to
*Pelleted shavings available at Mallet Center . . large number of entries, no
*Concession Stand Available T(.)D 5 Prospect Steers will be selected in stalls will be assigned until
*Blow & Show Ring A& B entries are received
*BRING GENERATORS
*No porta-cools inside For more information, please contact: You can also “like” us on
JUDGES: Bryan Reynolds Facebook at:
TBA P.O. Box 405 facebook.com/GoldenSpread
Tahoka, Texas 79373 for all the latest news
806/759-1102 and updates.




THE BANNERS YOUR EXHIBLLISSMANBTOTAKE HOME.
PREMIER" ATIVE o
v

830.708.6419

PURPLE CIRCLE 81

{
TR
VRS
—
_
]
=
—



Z8 ANNT /AVW

. et the muscle development needed to WIN. Also with Zsolite to help
% your animal remove toxins from its system and with Mannan

\\ Jligosaccharides fo-help isolate pathogens, and strong Beta Glucans

\''§ und Nucleotides to help support immune functions

’ \ /\ “BRIAN LOWE
B NATIONAL LIVESTOCK MANAGER
' O)(Y GEN 214.906.7155

TOLL-FREE: 866.469.9227
WWW.OXYINFO.COM
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LOCAL LEGENDS - PLAINVIEW
WETHERS AND DOES AVAILABLE // LIVE SALE

ONLINE SALES:
JUNE 20 //JUNE 24 // JUNE 28
ON SHOWGOATS.COM

DALLEN SKELZLE

435.820.157
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and Owner of Spence & Co. Auctioneers

It is a blessing to do what you love and do it well. C. Jason Spence knows he is a blessed man. As a young boy growing up in West
Texas, he loved attending equipment and livestock auctions and listening to the chant of the auctioneer. He knew when he grew up,
he was destined to be an auctioneer. Through hard work and talent, Jason has turned his childhood dream into a successful business
with a nationally recognized reputation. During his career, Jason has sold everything from cars to real estate around the country and
across the globe. However, he has found his niche in the competitive livestock industry. His passion for the industry began as a kid
showing pigs and sheep. Now, he sells for many of the most successful programs in the industry. His influence on the industry extends
beyond selling livestock for producers. Many exhibitors recognize Jason for his work as an auctioneer at premium sales in Texas and
Oklahoma, where he strives to make sure sale qualifiers bring top dollar. But, for livestock exhibitors, Jason is more than an auctioneer.
He is a friend and mentor who takes time to get to know them on a personal basis. He attends many shows throughout the year where
he offers exhibitors words of encouragement and the opportunity for a photograph.

In business, it is important to distinguish yourself from your competition. Jason sets himself apart by using his big voice, big heart, and
big personality to make every sale he does energetic and fun. He also makes sure he uses his public platform to spread the name of Jesus
wherever he goes. Although he admits he is not a perfect man, he knows that, as a Christian, he has a responsibility to recognize Jesus
in all that he does.

Those who are blessed are a blessing to others. Jason Spence has used his passion for promoting kids and selling livestock to be a

blessing to the competitive livestock industry. Purple Circle is proud to recognize Jason’s influence on our industry by sharing his story
and experiences in our magazine.

Liionted Yy

The Advantage
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FIRST OFF, WHAT DOES THE “C" IN YOUR
NAME STAND FOR?

Conceited, Colonel, Carlos, Chickenhawk, Cabron, Commission

TELL US YOUR BACKGROUND.

I grew up on a dryland farm in Tahoka, Texas, which is just outside of Lubbock. My family raised cotton,
wheat, milo, sunflowers, and haygrazer. We had a broodmare band of 40 Quarter Horses andy ran stocker cattle
and a commercial cow-calf operation. I showed lambs and pigs and was very active in the horse project. I
had a state winning 4-H horse record book and state winning method demonstration. I attended Texas Tech
University and pursued a degree in Animal Business, maybe with a minor in Monkey Business. While I was
there, I was on three different nationally recognized judging teams and served as the Masked Rider from
1992 to 1993. Oklahoma State was my choice for graduate school where I obtained a Master’s in International
Agriculture. Ithen worked in South Africa in the Spring of 1995 as an auctioneer and consultant for Karoo-
Osche, the continent’s largest merchandising firm. Upon my return to the States, I entered the banking world
in South Texas and was fortunate to go back to West Texas before pursuing a full-time auction career. Being an

auctioneer is all I have ever wanted to be.

TELL US ABOUT YOUR CHILDREN.

Gage, my oldest son, is a Junior at Poth High School. He shows steers
and is active in 4-H and FFA. Gage has enjoyed success with stock | 35
shows and rodeos. He is my sportsman and started roping about 16 ;
months ago. If you have ever seen him in the show ring, it takes all
the pressure off you as a parent. Gage is academically gifted and has
been recognized on the local and state level for his accomplishments.
Additionally, he started the Cruise Control Halters, which are
exclusive with Sullivan’s Supply. I am proud of the focus and work
ethic he takes with his projects. I attribute a lot of his success in life
to his faith and activities at the Blessed Sacrament Catholic Church,
as well as the support of his mother Amy and her husband, Garrett

HOW DID YOU BECOME
AN AUCTIONEER?

Wiatrek.
My younger son is Spencer, actually, Spencer Danger Spence, and he Really, that is all I ever really
is a mile-a-minute plus Mach One. A third grader at Hoffman Lane wanted to do. I have never
in New Braunfels, he is very bright and has read and purchased more wanted to do anything else. I
books at age nine than most PhDs. He excels in reading and math, stayed focused and developed
which is kind of scary because at this point. He is either going to be my career. I went through some
an attorney or need an attorney. For example, he is very technology very lean and hard times, but I
savvy. So much so, that he tried to buy a car on eBay last year an '

absolutely love it. It is my gift
from God. I feel very fortunate
that I have the clientele base and
the freedom to sell for so many
top tier programs.

have it delivered. Outside of the occasional technology adventures,
his passion is ridin%lhis cow horse, Clint. He qualiﬁeg for the World
Championships this year, and although he didn’t make the finals,
he has his goal set to be a world champion. His mother, Robin, is a
former World Chamﬁion exhibitor in the Cow Horse. Spencer has a
glgowing spiritual faith, one of his most notable preizrers after vacation
ible school was, “Thank You Jesus for being the King of Kings and

Budweiser being the King of Beers.”

I am way blessed by both of them. They share my passions for great
livestock and life. Humor is a given witK all of the 5 ence men. Our
annual fishing adventures are full of laughter and if we didn’t have
Gage as the super guide then we would go hungry.




WHO ARE THE PEOPLE WHO
INFLUENCED YOUR LIFE

My grandparents raised me. They were very influential in my work
ethic and my spiritual background. They made sure that I wasn’t
going to be lazy and instilled a solid moral basis. I had an incredible
county agent, Stanley Young, who was the best hog man in the world.
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In the competitive livestock industry, later in my life, I would say

I have really been fortunate to have good friends like Glen Martin

and Tommy Milligan. Both of those individuals are as high caliber

livestock people as you will find. I have a really close friend, Chris
Jenschke, that is as solid in faith as anyone I have ever known, not to
mention an extremely successful businessman. He and I talk almost

every day, and we trl}: to keep each on track spiritually. All of these

men have the right formula of faith and family. None better.

WHEN YOU WERE GROWING UP, WAS
THERE AN AUCTIONEER THAT YOU ADMIRED?

Ralph Wade. He is a former World Champion Livestock Auctioneer and
was the main auctioneer for Superior Livestock Auctions for many years.
Absolutely one of the best in the business. Jack Aufill at the Lubbock Horse

Auction gave me my start.

ANYONE WHO HAS ATTENDED
ONE OF YOUR SALES HAS
LIKELY HEARD YOU SPEAK

SPANISH. HAS IT BEEN

HELPFUL TO YOUR CAREER TO

SPEAK FLUENT SPANISH?

Definitely. Being able to speak Spanish has helped
me tremendously. It also has given me a broader
base to build upon in mil marketing arsenal. If I

can't sell it to you in English, I can sell it to you in

Spanish.

The Advantage J L



YOU MENTIONED EARLIER THAT WHEN YOU FIRST BEGAN YOUR CAREER,
LIKE MANY PEOPLE, YOU EXPERIENCED LEAN TIMES. THOSE TYPES OF
YEARS CAN BE DISCOURAGING WHEN STARTING A CAREER. HOW DID YOU

MAKE IT THROUGH THOSE DIFFICULTIES?

I tried to run the wheels off of my grandmother’s Ford Taurus for four
years going to every sale I could, working as a ringman or consultant.
Eventually I started selling a few seedstock cattle sales and a few car
sales. 388,211 miles later, at a gas station in Ft. Worth on a hot August
day, I didn’t have gas money to get home but had $1200 boots and a
full Polo wardrobe. It was then I decided that I might have to regroup
and remount. I took a job with John Deere Insurance for about nine
months. It was at the end of that experience I decided if it was meant
to be, then it would be uﬁ to me. During that time, I also had the
opportunity to attend a Walk to Emmaus, and from then on, it has been

hammer down. Get your spiritual life right, and you will get on the
right road.

HOW DID YOU BEGIN SELLING LIVESTOCK
AND DEVELOP YOUR STRONG CLIENTELE
BASE IN THE GOAT INDUSTRY?

I started selling goats sales for Kevin Mock and Bronc Fleming in
Eldorado during the first Friday Night Fever sales and grew from
there. I focused on that clientele base and made it my niche. Good
stock sells themselves with the right amount of preparation and
presentation.
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YOUR CLIENTELE LIST IS THE "WH0'S WHO"
OF THE STOCK SHOW INDUSTRY. CAN YOU
HIGHLIGHT SOME OF THE PROGRAMS YOU
HAVE HAD THE HONOR OF HELPING?

I have been blessed to work with great stock firms that
include Jade, Kohls, Stork, Smith, Raff, Hutto, Pfeiffer, Mock,
Harbour, Halfmann, Morgan, Henkhaus, Allen, Schafer,
Bean, Schrank, Williams, Kempker and Bounds. Just a lot of
different programs, and new programs that are coming up
like Outlaw, Judd Went, and Humphrey. Programs outside
of the goat world like Kyle Smithwick, Chance Neft, and Fritz
on the sheep side I have enjoyed as well. The Young Guns
Sale, which is one of the premier sheep sales in the nation,
with Tyson Rule and Justin Nathan, is a huge accreditation
to selling the best in another industry. On the pig side, I have
worked with Beyers, Biggs, Cornerstone, Thomas, Lindner
,and C & P Livestock, as well as selling the high-profile gilt

sales in San Angelo and San Antonio.

St




WHAT ARE SOME THINGS YOU
WHAT DO YOU ENJOY THE HAVE DONE T0 IMPROVE THE

MOST ABOUT YOUR J0B? PREMIUM SALES AT

TEXAS MAJORS?
The ability to sell the best livestock and have the

opportunity to showcase kids’ efforts. We embraced the need to be professional. We
incorporated better sound quality and being
more efficient in how we moved things
through the ring. I have been fortunate
to sell at many premium sales throughout
| the state and nearly every Major stock
show. These shows have embraced joining
technology with traditional methods.

WHAT D0 YOU FEEL ARE
2 THE KEYS TO HAVING A
> GOOD SALE?
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> I recently read an article about Jeff Bezos’

departure speech from Amazon, and part
. ofitreally stood out to me. He said, “If
m { 1 {1 ! | you want to be successful in business (in
4 ; life, actually), you have to create more
2, %, than you consume. Your goal should be

to create value for everyone you interact
with. Any business that doesn’t create value for
WHAT Is THE MﬂST those it touches, even if it appears successful on

CHALLENGING PART? way out” T hink thie s  relly great philosophy
when running a business.

I would say the challenging part are people who lack
the ability to recognize the value of your skill. You get
what you pay for. We all have to make a living: cheaper

ingredients never yield superior products.
I would say being prepared and knowing the

H uw |] I I] Yﬂ u BEBUM E INV ﬂ I-VE I] realistic expectation of your stock, what they
WITH AUCTIONEERING THE PREMIUM  [ikiidtost vt e At ot
SALES AT TEXAS MAJOR SHOWS? i sebes frotrsit et
When I was a kid in 1979, selling at San Antonio, when kzryuaergicsttl}f:f :Eledt}\;;dteo(féhleg{[Icl)l:r};?j:tzrgf‘z}ele
Colonel Britten was there, I told him that I was going to self level.

be there one day. I got my break in 1998 in San Antonio
when I got to sell there the first time. My first shift

S bt a7 & WHAT ARE THE MISTAKES YoU
e ™ SEE PEOPLE MAKE?

False Promises, False Products

I think the most important thing for a successful
sale is to have a business plan. Being able to
recognize your strengths/weaknesses. Not every
product is going to be donor or stud quality.
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ANYONE WHO KNOWS YOU, KNOWS THAT
YOU ARE PRESENT AT MANY OF THE STOCK
SHOWS AND DEVELOP AN EMOTIONAL
CONNECTION WITH THE KIDS. WHY DO YQU
DO THIS AS OPPOSED TO JUST SHOWING UP
FOR THE SALE?

That is part of the process. I am there to support and encourage. If

I hadn’t been involved in the competitive livestock industry, the life

lessons it teaches and the character it develops, then I would never
have enjoyed the successes I have now.

Like I mentioned before, I showed. I won, I lost. I had good stock,
I had bad stock. I got out- showed, (once), and from then on I was
there to out-show the competition. Oftentimes, it is that one minute
of encouragement that takes the pressure off of what might be
standing in the way of success. The Lord has blessed me with a voice
like a bullfrog and a memory like an elephant, and I try to use those &

gifts to be the best. @, >

BEFORE EVERY SALE YOU PRAY. WHY DO YQU DO THIS?

Luke 12:8 says, “And I tell you, everyone who acknowledges me before men, the Son of Man will
acknowledge before the angels of God.” If you have ever heard one of my prayers, they are not rehearsed.
I pray from what is on my heart. Your actions speak a lot about your faith. I am not perfect in many
ways. Each day is a battle; each day we decide what weapons we are going to use. We all need to take
time and think about what we need the most help with.

WHAT D0 YOU DO AWAY FROM THE A
MICROPHONE AND SALES FOR FUN? =

If anyone follows me on the social media platforms, you will
automatically know that I really like to fly fish. I am fortunate enough
to live 2200 feet from the Guadaluﬁ)e River, so from Thanksgiving to
Valentine’s Day you can find me there a couple of days a week (also
known as “auctioneer appreciation days”). It is a pristine area of
Texas, and fortunately, my cell phone doesn’t work there. Few things
in life bring me as much joy as fishing alone or with my sons. We like
to try our skills on the coast as well as the mountains. Being that we
are an extremely competitive family, it is game-on from start to finish
with an intensive battle of witty Spence-type remarks as one can only
1magine.
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My other activity that allows me peace like no other is traveling the
country in my Cessna 210. When it is early in the morning and the
sun is golden bright over the clouds and the air is smooth, I feel it
is as close to being with God as you can be, without crashing and
getting to meet Him.

7 Sl e
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SALE STARTS ONE HOUR'AFTER FRIDAY NIGHT FEVER
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SAN ANGELO FAIR GROUNDS
50 E 43RD ST, SAN ANGELO, TX 76903 = =
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2021 SAN ANTONIO STOCK SHOW & RODEO PUREBRED GILT SHOW
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AMERICA’S YOUTH LIVESTOCK MAGAZINE

- ~PURPLE GIRCLE

ADVERTISING RATES 2021 DATES
AD SIZE PRINT READY DESIGN RATE
Full page $550 $1 50 Advertising Deadline January 15
1/2 Page $350 $100
1/4 page $250 $75 Available March 1

Advertising Deadline February 20

1/8 Page $125 $50
Front cover, back cover, inside front cover(s), inside back cover(s), inserts MAY /JUNE

along with other special positioned pages are priced upon request. Contract  Ayailable May 1
rates are available in 3, 6 and 10 month contracts. Advertising Deadline April 20

Design Strategy. Purple Circle Magazine contracts all design work through

Premier Initiative LLC. We also realize the importance of working with all JULY/AUGUST

trusted graphic design artists, and value their submissions and insight! Available June 1

Advertising Deadline May 20
ADVERTISING SIZE REQUIREMENTS

Available September 1

Advertising Deadline August 15
OCTOBER

Available October 1

Advertising Deadline September 15
NOVEMBER

Page 8.5" x 117 1/2 Page 8.5" x 5.5" 1/4 Page 4.25" x 55"  1/8 Page 2.125" x 2.75"
o Dieadl Available November 1
Full page ads require a bleed. File size with bleed for a full page ad is Advertising Deadline October 15
8.75" x 11.25". Along with this, all content should not extend into the
0.5” margin surrounding the edges. This area could be trimmed or used DECEMBER/JANUARY
during binding, and the Purple Circle Magazine is not responsible for Available December 1
content in this areaSPIeLajEréactémRraingueEstions concerning this. Advertising Deadline November 15
LENGTH  ISSUES  PRICE  WANT TO BE N PC?
1 Year 8 $35 SE"L‘)’.&?&L‘:?L&Q&EFE;ES =
Purple Circle always welcomes photos
2 Years 16 $65 for GOTCHAI Show Results, Articles
3 Years 24 80 and information regarding upcoming
WE ARE SOCIAL events. Please email us your content
today and you might be featured
Follow us for show updates, advertisement highlights and everything between! in an upcoming issue!
0

SEND ADS TO SUBSCRIPTIONS CONTRACTS
INFO@PURPLECIRCLE.COM www.purplecircle.com 830.708.6419
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- "HUTTO LIVESTOCK JUNE SALE lmmmm_

4.1- s 3,:'2"’ HUTTO BARN - ELDORADO, TX

”PRlVATE’TREATY SALES CONTACT GLYN

e o (‘fif\‘ % t\‘:n : 1,.‘ 325.277.8622 * Eldorado, Tx
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MEET MASON

WHAT IS THE MOST REWARDING THING YOU'VE GAINED FROM SHOWING LIVESTOCK?

FRIENDSHIPS

For me the most rewarding thing that has come from my time in the show barn is the friends that | have made over the years. To quote my dad, “After
all the money is spent the buckles are lost, the friendships made will endure and that is the most important thing.”

WHAT IS THE MOST CHALLENGING THING ABOUT SHOWING LIVESTOCK?

TIME MANAGEMENT

The most challenging thing for me has been time management. When you spend so much of your time af the barn you have to figure out how to not only get
your harn work done but also your school work and still do the extra-curricular activities that you are involved in.

IF YOU COULD TELL ONE NEW SHOWMAN SOME WORDS OF ENCOURAGEMENT WHAT
WOULD YOU SAY?

GO ALL IN!

If 1 could give a new shower one piece of advice it would be to go ALL IN! This will be some of the happiest fimes of your life spent with some of the
best triends you will ever make.

WHAT VALUES ARE MOST IMPORTANT TO YOU?

FAITH AND SPORTSMANSHIP

First of all I think the most important 1hin? is knowing and trusting that God has a plan for your future. In stock showing or in any competitive event |
have always been taught the importance of being a good sport, whether | win or lose. | believe that learning to be a good sport early on will serve you
well the rest of your life.

GIVE US YOUR MOST IMPORTANT SHOWMANSHIP TIP?

OBSERVE THE JUDGE

Always be watching the judge and never quit showing! Every judge does things a little bit differently so, If possible, try to watch him judge a class or
two before you show so you will get a feel for his judging style and know what to expect.

WHEN YOU GRADUATE WHAT DO YOU WANT TO BE REMEMBERED FOR IN THE
STOCK SHOW WORLD?

BEING A GOOD SPORT

| want fo be remembered for being a good sport, someone who always had a smile on his face even when things didn’t turn out the way | wanted them to.

SUPPOSE YOU COULD TAKE ANY CELEBRITY TO LUNCH AND TALK TO THEM ABOUT
FFA/ 4-H, WHO WOULD YOU TAKE AND WHAT WOULD YOU TELL THEM?

KEVIN HART

| would like to eat lunch with Kevin Hart because: #1 | think | could t(celuch hfim a thing or two about the livestock industry and #2 because he is just so
ang funny.

IF YOUR FRIENDS COULD DESCRIBE YOU, HOW WOULD THEY?

DETERMINED

| think my friends would say that | am determined. When | know what | want to do | will go all in and do whatever it takes to get the job done!

WHERE DO YOU SEE YOURSELF IN THE NEXT 5 YEARS?

GRADUATED AND WORKING

In five years, | would like o have a degree From Texas Tech and be working in the agriculture industry in some capacity.

DO YOU HAVE A FAVORITE QUOTE OR BIBLE VERSE?

JOHN 3:17

Almost everyone knows John 3:16, but my favorite verse is the very next one because | think it adds even more meaning to John 3:16 for me when |
hear Jesus say, “for God did not send his son fo condemn the world but to save it. “ That verse just hits me hard!




WHO IS YOUR ROLE MODEL?

MY BIG BROTHER, DAVIS

My older brother, Davis, is my role model. | have always looked up to him and watched him show goats and I saw how he handled himself not only in
the show ring but outside the show ring as well. He is a great example of sportsmanship. | watched him as he went off to college and graduated and is
now in the workforce in an ag-related job. I hope to foll%w in his footsteps. My path won't look exactly like his but | know he is someone | can always
call on when | need advice or help.

IMAGINE YOURSELF 10 YEARS FROM TODAY. WHAT GOALS AND AMBITIONS DO YOU
HAVE FOR YOURSELF, PERSONALLY AND PROFESSIONALLY?

SETTLED WITH A FAMILY

In ten years | hope to be graduated from college and have a family. | want to have a good job doing something in the livestock industry although | am
not sure exactly what that might be at this point in time. Who knows? | might just be raising show goats out in West Texas somewhere.

WHAT MOTIVATES YOU TO BE A GOOD LEADER, AND TO PUT FORTH YOUR BEST EFFORT?

BEING A ROLE MODEL

I think back to when | was one of the “little kids” in the show barn and | remember how much I looked up to and admired the older kids. | remember
the “big kids” that were nice to me and how much it meant to me at the fime. | hope that | am now that “big kid” to someone younger. Those little
guys, they're always watching...

HOW DO YOU GO ABOUT SETTING GOALS IN ORDER TO BECOME MORE SUCCESSFUL?

HIGH ASPIRATIONS

| like to set my goals high but reasonable. When | reach a goal it makes me want to set a bi?ger and better goal the next time. It just seems that this is
what works best for me and | become more successtul when | do this.

PURPLE CIRCLE 101

TELL US WHAT “SUCCESS” MEANS TO YOU?

IMPROVE EVERY DAY

To me, success means that | get up every day and fry to be better than | was the day before. To be successful nou need to learn from yesterday's
= _ mistakes while at the same fime continuing to build on the things you did right.
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Hello, my name is Mason Hutto and | live in Eldorado, Texas. My parents are Glyn
and Robbin Hutto and | have an older brother, Davis Hutto. Both of my parents grew

up in families that depended on agriculture to make a living. My dad’s family ranched

in and around Utopia, Texas, raising sheep and angora goats; my mom was raised
in the small farming community of Veribest, Texas, where her family raised cotton. |
guess you could say that my roots in agriculture run deep.
| remember attending stock shows with my parents and watching my big brother
show his goats and lambs and wondering ifl would ever be big enough to show
animals like he did. My turn to step in the show ring finally came when | was in the
3rd grade. | hoped | would make everyone proud, especially my brother. | have
been blessed over the years to have some pretty big wins. | was GKNG)’S excited when
Davis won because we do this as a family and a win for either of us is a win for all us
but | REALLY wanted to win my own big banner. My first big win was in San Angelo
where | won Reserve Grand Champion Market Goat. | have been blessed to reserve
this show twice. My biggest and most exciting win came in 2020 when | won Grand
Champion Market Goat in San Antonio. Throughout the years | have been blessed
to make the sale at every major stock show numerous times but | know without the
support and help from my family this would never have been possible. So thank you
Dad, Mom, and Davis!

The friends that | have made along the way will be my forever friends! We have had
early mornings, late nights, freezing cold, extreme heat, and COVID in the barns
together but the best memories are o? the hugs and laughter we have shared. To say
| am ready to move on and go to college would be an understatement but | will miss
these days and these friends the most. When | was 11, one day | was talking to my
dad | tothim that | wanted to learn how to team rope and if you know me then you

know how that turned out. If you don’t know me then let me tell you... my dad loves to

rope and he was all in! We got to work and | quickly learned to love the challenge of
the sport. We have spent many days roping at home in the practice arena and many
miles on the road together doing what we love. In the fall of 2021, | will be attending
South Plains College in Levelland, Texas, where | will be a part of their rodeo
program.
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BREATHING EASY...

EXHALE

Show-Rite® Exhale can be used as an aide for those animals facing temporary
respiratory challenges. Exhale opens airways and allows animals to breathe
easier and perform with greater stamina and endurance.

SHow-RITE

WWW.SHOWRITE.COM ©&Y¥ Part of the

{Itech’ Feed Division
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This valuable Showmanss tool is found
in your mailbox, not your tackbox?

In each issue:
* Dates for sales and shows ¢ Show Results
Informative and entertaining articles
* Junior Questions
* Advertisers for that "Top Quality" Product
Give us a call or mail your payment and information to:
PACIFIC SHOWCASE

P.O. Box 41430 ¢ San Jose, CA 95160
408/888-2503 * Fax 408/776-9811

ADVERTISERS:

1yr 2yrs.
Your l:argel: market Bulk $25 $45

, awa )] First Class $35 $65
is ju st a cal y’ US. RATES ONLY — CALL FOR INTL. RATES

QENES:

MA GNA WAVE

FARMS

www.renegadefarmstx.com

VooDoo Guy 903-357-3252
MagnaWave Girl 903-271-5823
“Keeping them Healthy without Needles”
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BLOWER BRUSH BUCKETS
CLIPPERS FEED HALTER
MUZZLE PANELS SHAMPOO
SHOWBOX SHOWSHIRT SHOWSTICK
SNACKS SPRAYBOTTLE STAND
TRAILER WHIP
THE CAMP
The Casper College Livestock Judging Camp focuses
on livestock evaluation, with special emphasis on the |

presentation of oral reasons. Example classes to be
evaluated include: market and breeding sheep, swine,
cattle, and goats. In addition, four learning divisions will
be offered: novice, intermediate, advanced, and adult.
Cost includes meals, lodging, T-shirt, judging manual,
judging contest, and awards.

THE CONTEST

The final day of judging camp will be a mock judging
contest where competitors can put their knowledge
and skills to the ultimate test! The judging contest will
be comprised of six placing classes and three sets of
reasons.

INSTRUCTORS
Educators, industry leaders, and livestock judging team
members from Casper College will be camp coordinators.

* Early bird registration fee: $250/student
and $160/advisor.
Deadline: Friday, May 28, 2021.

* Payment must be included with the
registration form.

/-, Casper College

LIVESTOCK JUDGING
Grace Werner Agricultural Pavilion, CAM P Use our online form located at

Casper College campus caspercollege.edu/events/ag-judging-camp

« Make checks payable to: Casper College
Livestock Judging Camp.

» Entries after Friday, May 28, 2021: $275/
student and $175/advisor.
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AMERICA’S YOUTH LIVESTOCK MAGAZINE

P.O. BOX 19357
AMARILLO, TEXAS 79114

LOOK FOR OUR ONLINE SUBSCRIPTION FORM!

NEW RENEWAL
___ One Year Subscription (10 Issues) for $35 MAILING FEE
____ Two Years for $65 MAILING FEE
____ Three Years for $80 MAILING FEE *COUNTY AGENTS AND AG TEACHERS ONLY*

PAYMENT MUST ACCOMPANY ALL ORDERS

MAIL IN SUBSCRIPTIONS:

NAME

Address
City State Zip

Phone Email
Credit Card # - - -
Expiration Date 3 Digit Security #

Order must be received by the 15th of the month to receive next issue mailed.




This is meant for a guide - it is subject to changes. Please check show catalogs for exact information!

AKSARBEN STOCK SHOW
Grand Island, NE / 402-554-9600
www.aksarbenstockshow.com
September 24 - 26, 2021

ALABAMA NATIONAL FAIR
334-272-6831 / www.alnationalfair.org
October 9 - 18, 2021

AMERICAN ROYAL LIVESTOCK SHOW
816-221-9800

www.americanroyal.com
October 14 - 25,2020

ARIZONA NAT’L LIVESTOCK SHOW
602-258-8568 / www.anls.org
December 27-31, 2020

ARIZONA STATE FAIR
602-252-6771
www.azstatefair.com
October 7 - 31,2019

ARKANSAS SPRING LIVESTOCK SHOW
501-372-8341
www.arkansasstatefair.com

ARKANSAS STATE FAIR
501-372-8341
www.arkansasstatefair.com
October 15 - 24,2021

CALIFORNIA STATE FAIR
916-263-3149
www.castatefair.org

July 9 - 25,2021

CANADIAN WESTERN AGRIBITION
306-565-0565 / www.agribition.com
November 30 - Dec 5, 2020

CENTRAL FLORIDA FAIR
407-295-3247
www.centralfloridafair.com
March 1 - 14, 2021

CENTRAL STATES FAIR
Rapid City, SD 605-355-3861
www.centralstatesfair

August 20 - 29, 2021

CENTRAL TEXAS STATE FAIR
254-933-5353
www.centraltexasstatefair.com
September 2 - 5, 2021

CENTRAL WASHINGTON STATE FAIR
509-248-7160
www.statefairpark.org/p/central-wa-state-fair
September 24 - October 3, 2021

COLORADO STATE FAIR
719-561-8484
www.coloradostatefair.com
August 27 - September 6, 2021

COW PALACE GRAND NATIONAL
415-404-4100
www.grandnationalrodeo.com

DIXIE NATIONAL

601-961-4000
www.mdac.ms.gov/bureaus-depart-
ments/state-fair-commission/dixie-na-

tional/dixie-national-livestock-shows/
February 16-21, 2021

EAST TEXAS STATE FAIR
903-597-2501 / www.etstatefair.com
September 24 - October 3, 2021

EASTERN IDAHO STATE FAIR
208-785-2480
www.funatthefair.com

FLORIDA STATE FAIR
813-612-7821 / www.floridastatefair.com
February 11 - 22, 2021

SEND YOUR MAJOR SHOW/ STATE FAIR INFORMATION

TO INFO@PURPLECIRCLE.COM TO BE INCLUDED!

FORT WORTH STOCK SHOW
817-877-2400 / www.fwssr.com
CANCELLED

GEORGIA NATIONAL FAIR
478-987-3247
www.georgianationalfair.com
October 7 - 17,2021

HEART O’ TEXAS FAIR
254-776-1660 / www.hotfair.com
Ocotber 7 - 17, 2021

HOUSTON LIVESTOCK SHOW
832-667-1000
www.rodeohouston.com

March 2 - 21, 2021

ILLINOIS STATE FAIR
217-782-0770
www.illinois.gov/statefair/pages/de-
fault.aspx

August 12 - 22,2021

INDIANA STATE FAIR
317-927-7577
www.indianastatefair.com
August 6 - 22, 2021

IOWA BEEF EXPO
515-966-0075
www.iowabeefexpo.com
February 14 - 21, 2021

IOWA STATE FAIR
515-262-3111 ext. 242
www.iowastatefair.org
August 12 - 22,2021

KANSAS JR. LIVESTOCK SHOW
316-706-9750

www kjls.org

October 1 - 3, 2021

KANSAS STATE FAIR
620-669-3600

www kansasstatefair.com
September 10 - 19, 2021
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KENTUCKY STATE FAIR
502-367-5190

www.kystatefair.org
August 19 - 29, 2021

KEYSTONE INT’L LIVESTOCK EXPO
717-787-2905

www .keystoneinternational .state.pa.us/
October 1 - 10, 2021

LOUISIANA STATE FAIR
318-636-0649
www.statefairoflouisiana.com
April 29 - May 9, 2021

MARYLAND STATE FAIR
410-252-0200
www.marylandstatefair.com
August 26 - September 6,2021

MICHIGAN LIVESTOCK EXPO
www.milivestock.com

MICHIGAN STATE FAIR
www.michiganstatefairllc.com

MID-SOUTH FAIR
901-274-8800
www.midsouthfair.com
September 20 - 30, 2021

MINNESOTA STATE FAIR

4-H 612-624-8197 » FFA 651-288-4400
www.mnstatefair.org

August 26 - September 6,2021

MISSISSIPPI STATE FAIR
662-325-3515 / www.msfair.net

MISSOURI STATE FAIR
660-530-5600
www.mostatefair.com
August 11 - 21,2021

MONTANA FAIR
406-256-2400 or 800-366-8538
www.montanafair.com

August 13 - 21, 2021

MONTANA STATE FAIR
406-727-8900 / www.goexpopark.com
July 30 - August 7, 2021

NATIONAL BARROW SHOW
765-427-2692
www.nationalswine.com/shows/jr_
shows/nbs_jr_classic/nbs_jr_info.php
September 12 - 14, 2021

NATIONAL WESTERN
LIVESTOCK SHOW

303-297-1166 / www.nationalwestern.com
CANCELLED

NEBRASKA STATE FAIR
402-472-2805 (4-H) / 308-452-3828 (FFA)
www.statefair.org/p/getinvolved/270
August 27 - September 6, 2021

NEW MEXICO STATE FAIR
505-265-1791 / www.exponm.com
September 9 - 19, 2021

NORTH AMERICAN INT’L
LIVESTOCK EXPOSITION
(NAILE)

502-595-3166 / www.livestockexpo.org

October 15-23, 2021

NORTH CAROLINA STATE FAIR
919-851-9101

www.ncstatefair.org

October 14 - 24,2021

NORTH DAKOTA STATE FAIR
701-857-7620
www.ndstatefair.com

July 23 - 31, 2021

NORTH TEXAS FAIR & RODEO
940-391-3452 / www.ntfair.com
August 16 - 24,2021

NORTHEAST LIVESTOCK EXPO
www.northeastlivestockexpo.co
May 13 - 16, 2021

NORTHERN INTERNATIONAL
LIVESTOCK EXPO (NILE)
406-256-2495 / www.thenile.org
October 15-23, 2021

OHIO STATE FAIR
614-644-4000
www.ohiostatefair.com

OKLAHOMA STATE FAIR
405-948-6700 / www.okstatefair.com
September 16 - 26, 2021

OKLAHOMA YOUTH EXPO
405-235-0404 / www.okyouthexpo.com
March 8 - 19,2021

OREGON STATE FAIR
503-947-3247 | www.oregonstatefair.org
August 27 - September 6, 2021

PENNSYLVANIA FARM SHOW
717-787-2905
www.farmshow @state.pa.us

PERMIAN BASIN FAIR & EXPO
877-550-3232/www.permianbasinfair.com
September 3 - 12,2021

RODEO AUSTIN
512-919-3000 / www.rodeoaustin.com
March 13 - 27, 2021

SAN ANGELO STOCK SHOW
325-653-7785 / www.sanangelorodeo.com
February 4 - 21,2021

SAN ANTONIO STOCK SHOW
210-225-0575 / www.sarodeo.com
February 11 - 28, 2021

SANDHILLS STOCK SHOW
432-366-3951
www.sandhillsstockshow.com
January 6 - 16, 2021
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SIOUX EMPIRE FAIR
605-367-7178
www.siouxempirefair.com

August 5 - 14, 2021

SIOUX EMPIRE LIVESTOCK SHOW
605-373-2016
www.siouxempirefarmshow.org
January 25 - 30,2021

SOUTH CAROLINA STATE FAIR
803-799-3387

www.scstatefair.org
October 13 - 4, 2021

SOUTH DAKOTA STATE FAIR
605-353-7340 / www.sdstatefair.com
September 2 - 6, 2021

SOUTH PLAINS FAIR
(Lubbock, TX) 806-763-2833
www.southplainsfair.com
September 24 - October 2, 2021

STATE FAIR OF TEXAS
214-421-8723 / www.bigtex.com
September 24 - October 17,2021

STATE FAIR OF VIRGINIA
804-994-2858 / www.statefairva.org
September 24 - October 3, 2021

TENNESSEE STATE FAIR
615-852-8997 / www.tnstatefair.org
September 10 - 19, 2021

THE BIG E
413-205-5047 / www.thebige.com
September 17 - October 3, 2021

TRI-STATE FAIR (Amarillo, TX)
806-376-7767 |/ www.tristatefair.com
September 17 - 25,2021

TULSA STATE FAIR
918-744-1113
www.tulsastatefair.com
September 30 - October 10, 2021
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UTAH STATE FAIR
801-538-8400 / www.utahstatefair.com

WASHINGTON STATE FAIR
253-770-5410 / www.thefair.com
October 15 - November 1, 2020

WEST TEXAS FAIR & RODEO
(Abilene, TX) 325-677-4376
www.taylorcountyexpocenter.com
September 3 - 8,2021

WEST VIRGINIA STATE FAIR
304-645-1090
www.wvstatefairofwv.com
August 12 - 21, 2021

WESTERN IDAHO FAIR
208-287-5650 / www.idahofair.com
August 20 - 29, 2021

WESTERN JR. LIVESTOCK SHOW
www.westernjuniorlivestockshow.com
605-598-6221

WISCONSIN STATE FAIR
414-266-7051 / www.wistatefair.com
August § - 15,2021

WORLD BEEF EXPO
414-266-7000

www.worldbeefexpo.com
September 23 - 26, 2021

WORLD PORK EXPO
765-463-3594
www.worldpork.org/swine-show
June 9 - 11, 2021

WYOMING STATE FAIR
307-358-2398 / www.wystatefair.com
August 17 - 21,2021

T ‘
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ADVERTISERS,
SUBSCRIBERS,
LIVESTOCK SHOW,
ETC...

If you have moved, had
a 911 address change or
your address is
incorrect on your mailing
labels please, please send
us both the OLD and the
NEW or CORRECTED
Addresses direct to
Purple Circle. The postal
service is throwing away
hundreds of dollars worth
of magazines that are not
getting delivered. They
only return the cover to us
- some with an address
correction, but more often,
with nothing. That is why
there’s a charge to resend
them to you. Please help
us get the magazines
delivered.
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KANSAS CITY, MO OWNERSHIP DEADLINE

o SEPTEMBER 10- PEDIGREED GILTS AND

AMERIGAN ROYAL COMPLEX BREEDING CATILE

ENTRY DEADLINE
WWW.AMERICANROYAL.COM/LIVESTOCK  SEPTEMBER 10TH
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INTERVIEWS CONDUCTED BY MANDY COWLEY

If true wisdom comes from experience, then why not seek those with the most experience in
order to gain wisdom? With this in mind, Purple Circle asked a group of graduating seniors to
draw upon their years of experience showing livestock to advise first year showman on how to
be successful in their show careers. The answers this group of bright and successful seniors gave
were truly insightful and wise. We wish them the best as they take the lessons they have learned
from the ring and apply them to their future endeavors.

As | wrap up my show career, | would advise first year showman to soak it all in, learn
as much as possible, and never take for granted your time in the barn. Be humble in your
winnings and gracious when losing. Always stay happy for those around you in their wins.

Give thanks to your parents, ag teachers/extension agents, and the ones who helped
you along the way. Most importantly, always be a good role model in and outside of the

barns. Somewhere out there, there is a younger showman who will look up to you. You

owe it to them to be the best role model you can be.

KYLE MURPHY // SLATON HIGH SCHOOL // LUBBOCK, TX
10 YEARS OF EXPERIENCE SHOWING PIGS

One thing | would tell a first year showman is don't give
up. If something is not going the way you planned it to
go, keep pushing yourself, and you will be there one

ay.
SAMMY LEACH // LIBERTY HIGH SCHOOL
BEALETON, VA
5 YEARS OF EXPERIENCE SHOWING PIGS & CATTLE

As I'm wrapping up my show career, my advice for first year
showman would be to enjoy every moment because it really
does fly by. Work hard, take every opportunity to learn and
grow, and make the most of every step in the ring. Winning
isn’t everything, but the skills you learn, friends you meet,
and memories ﬁou make are what trul, count.

ANNA WYLE // BOERNE HIGH SCHOOL // BOERNE, TX
8 YEARS OF EXPERIENCE SHOWING PIGS

The advice | would give to a first year showman would be to truly embrace every moment.
Not every part of the stock show experience is glorious and fun, but it is no doubt how you
embrace the tough situations that will determine your success. In the snowstorms, bundle up,
go haul water. Do the not-so-fun things. These are memories that you will never forget and will
make you a better person.

BENSON MCALISTER // WILDORADO HIGH SCHOOL // BUSHLAND, TX
8 YEARS OF EXPERIENCE SHOWING SHEEP, GOATS & CATTLE
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As my show career has come to an end, |'ve learned many lessons. | believe the
most impactful thing in my life was not winning or losing, but the friendships and
family I've made through showing. My advice to a first year showman is to work
hard, have fun and make friends. Going to shows and getting to see friends you
haven’t seen since the last show makes you that much more excited to be there.
Also getting to watch your friends win or having them cheer you on is such a
great feeling!

HAYLEE LUNDRY // HAWORTH HIGH SCHOOL // HAWORTH, 0K
10 YEARS OF EXPERIENCE SHOWING GOATS

If I could give any advice to a first year showman, it would be to always do showmanship. No
matter what species of livestock you show, you can never guarantee that the judge is going to
like your animal in its class. But in showmanship, it’s all about how you present your animal. It
shows your hard work and dedication at home to prepare for every jackpot or major show. The
more you do it, the better you will be.

MAYSON CAMPBELL // JOSHUA HIGH SCHOOL // JOSHUA, TX
4 YEARS OF EXPERIENCE SHOWING GOATS, SHEEP, RABBITS, AND HEIFERS

As | close out my senior year and have stepped into the ring for the last time, the
most important advice | would give to a first year showman is this- keep stepping
in the ring! The work is hard. Sometimes it’s rewarding, sometimes you walk away
disappointed, but in the end it’s worth it. Don’t get me wrong, the banners and
buckles are what we all work for, but when the time comes and you step out for the
last time, it’s the ring that you will miss the most. Standing side by side competing
with friends, working as a team with your animal to accomplish a goal. It’s not the
banners and buckles you will miss. If you were fortunate and worked hard enough,
you still have some of those hanging around, but that feeling of the ring is gone,
never to be felt again. So, showman, keep stepping in the ring, keep working hard,
keep enjoying time with your show friends because one day, cﬁl too soon, it will only
be a memory that you wish you could do just one more time.

LILY NORTON // CAIRO HIGH SCHOOL // CAIRD, GA
9 YEARS OF EXPERIENCE SHOWING SHEEP, GOATS, & PI6S




“The secret of your future is hidden in your daily routine.” [Mike Murdock]. This quote has
nspired me to be the best me | can be every day. As someone who has been showing livestock
or most of my life, | can attest to getting out what you put in. | know that some days are easier

than others, but it is all worth it in the end. Stay consistent and most of all...have fun! Find

ways to always enjoy it through the good and the bad times.

BAILEE SANCHEZ // ANDREWS HIGH SCHOOL // ANDREWS, TX
9 YEARS OF EXPERIENCE SHOWING SHEEP

PURPLE CIRCLE 121

You need to understand the time commitment to your
animals (vacations are not a thing), but the harder you
work, the bigger the payout in the end. But always know,
God has a plan for you even when you don’t see it.

CHEYENNE THOMAS // KLEIN 0AK HIGH SCHOOL
SPRING, TX
6 YEARS OF EXPERIENCE SHOWING LAMBS, PIGS, & RABBITS

Work hard, enjoy, and don't be afraid to step
out of your comfort zone. That is where the most
meaningful friendships and rewards are earned.

ABBY LAW // STRATFORD HIGH SCHOOL

STRATFORD, TX
10 YEARS OF EXPERIENCE SHOWING SHEEP

Connect with successful mentors, advisors, county agents or other showman
that can guide you in your livestock projects. At the start of each show
season, make commitments and set goals that you can strive to achieve.
Lastly, remember to have fun with your project. It is not the buckles and

banners, but the memories and friendships that will last a lifetime.

LUKE READ // BELTON HIGH SCHOOL // TEMPLE, TX
9 YEARS OF EXPERIENCE SHO

PRESENTED BY: G
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“Then Pilate said to him, ‘So you are a king?' Jesus answered, ‘You say that | am a king. For this
purpose | was born and for this purpose | have come into the world to bear witness to the truth.
Everyone who is of the truth listens to my voice.’ Pilate said to him, ‘What is truth?”

John 18:37-38 ESV
The verses above tell about the exchange between Pilate and Jesus just prior to Jesus’ crucifixion. Pilate,
the Roman Governor of Judea, was questioning Jesus regarding the claims made about him by the Jewish
leaders. Pliate believed that he had the authority to determine the truth regarding these charges.
However, Jesus turned the proceeding around when He rightly claimed that He had come to tell the truth
to the world. Jesus’ claims left Pilate asking a question that many still ask today, “What is truth?”
People can agree that there are objective truths. The sun comes up in the east and sets in the west,
running your car into a tree is dangerous, and breathing is essential for life, just to name a few. Yet, it
can be harder to find consensus on other truths. For example, God created the heavens and the earth. Or
men and women were created by God to be different from one another to serve different purposes in His
creation. Or mankind is guilty of sin because Adam and Eve violated God’s commandments in the Garden
of Eden.

Yet, the Bible is clear about who and what is the truth. Jesus said in John 14:6,”| am the way, the truth,
and the life. No one comes to the Father except through me.” Then in John 17:17, Jesus prayed regarding
His disciples that God would, “Sanctify them in the truth; your word is truth.” How can Jesus make such
bold statements regarding His authority over the truth. In John 1:1-3, it says, “In the beginning was the
Word, and the Word was with God, and the Word was God. He was in the beginning with God. All things
were made through him, and without him was not any thing made that was made.” Then, verse 1:14 say,
“And the Word became flesh and dwelt among us, and we have seen his glory, glory as of the only Son from
the Father, full of grace and truth.”

Because all things are created through Jesus and He is the Word made flesh, then Jesus can claim that He
is truth. But how do we know for certain that what Jesus says is truth? Where we find truth and obedience
to the truth, we find joy and peace. Where we find lies (and Satan is the father of lies), we find chaos,
destruction, and death. Is this not true of our present culture where we see every truth spoken in the Bible
being challenged? The world hates God's truth. Man is twisting himself to define what is truth is because
God's truth in a threat to man's desire to declare himself sovereign over his own life.

Jesus could have said many things to Pilate. He could have said that He came to bear witness to God's
love, or His power, or His mercy. All of those would have been true, but they would not have fully described
God's character or Jesus’ purpose. When Jesus said he came to bear witness to the truth, in that short
statement He defined who God is, He described God's character, and He demonstrated God'’s purpose in
sending His Son to earth. So remember, “You will know the truth, and the truth will set you free.”
(John 8:32)
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What is the purpose of stock showing?
Most people would give answers like: to
display the best livestock, to teach children
valuable skills, or to educate the public on
the importance of agriculture. Although
all those things are true, possibly the most
important purpose of stock showing is to
build a community of like-minded people
who can then focus on implementing the
aforementioned priorities. If livestock were
the only part of stock showing, then stock
showing wouldn't exist. No matter how you
look at it, stock showing centers around
people, not livestock.

Seventeen-year-old Atley Bassermann
of Denison, Texas, understands this. Yes, she
loves animals and showing goats. But for her,
showing livestock gives her the opportunity
to do something she loves even more; being
around other people. Despite being shy
when she meets someone new, Atley’s friends
describe her as one of the sweetest and
kindest people they know.

Atley lives with her dad, Jason, and
attends Pottsboro High School where she is a
sophomore. Atley’s interest in stock showing
began when she started tagging along with
her older siblings, Courtney and Corey, when
they were showing. As soon as she was old
enough, Atley wanted to show, too. But for
Atley, showing was challenging due to her
physical and mental disabilities.

Early in her life, doctors discovered
that Atley had a leaky heart valve which was
causing her to grow very slowly. Once the
valve was repaired surgically, Atley began
to grow, but by the time she was 3 years
old, her parents knew she was experiencing
significant developmental delays. Yet, it took
several years and many trips to different
doctors before they received a diagnosis at
Shriners Hospital in Dallas. Doctors there
diagnosed Atley with Wiedemann-Steiner
syndrome. It is a rare genetic disorder caused
by a genetic mutation. Wiedemann-Steiner
has only been described as a disorder since
1989. Symptoms include small stature,
developmental delays, mental and cognitive
impairment, and distinctive facial shape.

The Bassermanns were told at the time of
her diagnosis that Atley was one of only
50 people in the United States with the
syndrome.

Atley has many of the typical symptoms
of the disorder but the one that she struggles
with the most is her enlarged, swollen feet.
In fact, they are so thick that her toes never
touch the ground. As a result, Atley struggles
to walk and keep her balance. She also
struggles remembering and comprehending
how to do things most people take for
granted. Even with all her struggles, she is an
articulate and well-spoken young lady.

“She has proved every doctor on
the face of the earth wrong. They told her
when she was little that she wouldn't be
able to read or write, or this or that. She just
continues proving everybody wrong every
year,” says her dad.

Atley is blessed with a tremendous
support system. Even though her parents are
divorced, the families are very much united
for the benefit of Atley. This helps give her
the structure and routine she needs and
craves. Along with her family, she has a great
stock show family who help her in and out of
the ring.

One of the people in her stock show
family is Clay Copeland, owner of Ace High
Livestock, who has been a family friend and
Atley’s mentor for many years. He grew up
showing against Atley’s older sister. The
Bassermanns had been successful showing




sheep when Atley’s older siblings were in
school, but when Atley wanted to show
goats, it was a new frontier for them. Clay
came alongside the Bassermanns and offered
his expertise.

“Atley is one of the sweetest girls
you will ever meet. She just wants to love
everyone all the time. She does struggle
around strangers. You would think she is shy,
but she is far from shy,” says Clay. “She is
someone who is always trying to take care
of you. She worries about what | am doing.
We can be on a trip looking for goats, and
she will text Jason to ask if she needs to get
leftovers for Clay when we get back.”

It is difficult for Atley to remember
what she is supposed to do in the ring and,
as mentioned earlier, she struggles to keep
her balance. Therefore, having someone
in the ring is advantageous. She has had a
couple of other people in her stock show
family who have helped her with this task.
For many years, Connor Pickleton helped
Atley in the ring. She now considers him to
be her brother, and he still helps her with her
goats even after he graduated. After Connor
graduated, Clay’s sister, Emma, stepped up
and said that she wanted to help Atley. It
proved to be a great partnership. Jason has
seen remarkable

improvement ; .
f

in Atley’s
showmanship skills ¥ 2
in the last year.

Jason knows
how valuable it is
to Atley to have
such generous
and kind people
help her. “It takes
someone special to
get out there and
help Atley and have
patience. Both
of them have been wonderful to her,” says
Jason.

Like all exhibitors, Atley has goals
that she is working to achieve. Among them
are winning her favorite show, the Loy Lake

Local Show. She talks often with her dad and
friends about winning a banner. She is also
proud of the ribbons that she has won at
Texas Major Shows. Yet, Clay knows that at
the end of the day, when Atley comes out of
the ring, if her friends and family are happy,
then she has had a successful day.

One of Clay’s favorite memories from
his years of helping Atley happened this year.
At the Texoma County Expo and Livestock
Show, Clay’s brother and sister were named
grand and reserve goat. Atley, who was also
in the grand drive with her reserve champion
heavyweight wether, was so excited to
congratulate her friends that she left her goat
where he stood and ran over to give them a
hug. It was a sweet gesture from someone
who was genuinely happy for her friends.

Along with memories like these, Jason
is grateful that stock showing puts Atley on
equal footing with her peers. “That is one
thing that stock showing has done. It has
given her a platform where she can compete
because she can't play sports that other kids
can. But she can sure kick their rears in the
show ring,” remarks Jason.

Atley has many interests outside the
show ring. She loves to hunt and fish. She
and her dad spend a lot of time outdoors
riding around on their golf cart. Atley also
loves music and has a remarkable talent
for recognizing any songs she has ever
heard within only a few seconds of the song
playing. She enjoys all genres of music. One
of the ways that Clay and her family help
Atley when she is working with her animals is
to play music. It provides her with a sense of
peace.
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"You can put on anything from Led Zeppelin to George Strait, and she will know what it
is,” says Clay.

Jason and Atley have recently started a new endeavor raising their own show wethers.
They are calling their venture Future Genetics. They are starting out small with only a few
head of nannies, but they have big goals for the future. They want to eventually be able
to give show wethers to children with disabilities in their area so that they can also benefit
from stock showing. However, their immediate goal is to possibly raise a wether for Atley to
show this next season. They have their first babies on the ground now, and Atley is enjoying
feeding and caring for them.

Atley Bassermann knows that the real value of stock showing can be found in the
people we choose to gather around ourselves. She is blessed to have a wonderful community
of people who love her and know that she loves them. Stock showing has given them a place
where they can find common ground and can allow Atley to succeed when she might not
otherwise have the chance. And why did these things happen to Atley? Atley knows how to
sum it up best.

“I'm just a sweetheart.”
If you would like to share the story of an extraordinary showman in
your life, please email us at info@purplecircle.com
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TRADER'S BILLBOARD

AUCTIONEERS/ SALES SERVICES

Full time Auctioneer & Marketing Specialist
Donda Cordova @ DOUBLE S AUCTIONS
We can sell your auction, animals and
help promote your event. 806-452-9100
www.doublesauctions.com Amarillo, TX

DALE COOPER AUCTIONEER
8501 Reno West, El Reno, OK 73036
405-262-7988 h, 405-203-6960 cell

GOATS

CRAMBLET SHOW GOATS / LAMBS
14200 FM 1062 - Canyon, Tx 79015
Dale 303-594-1671

JUNIOR MEAT GOAT SHOW CIRCUIT
7 N River Bend Road - Comort, Tx 78013
www.jmgsc.com

RAFTER KL BOER GOATS

6830 Eagle Rd, Las Cruces, NM 88012
trkcruces@aol.com

575-649-6979

ROCKET SHOW GOATS
Wellington, Texas

Cody Phillips 806-205-0016
Drew Taylor 806-781-9661

S & KLIVESTOCK
12180 McFall Road

lowa Park, TX 76367
Alex Staley 951-852-5739

SMITH, DONALD CLUB LAMBS
5070 CR 139

Colorado City, TX 79512
325-728-2379 home, 325-725-3641 cell

SWINE

C - 4 SHOW PIGS

1230 S Hwy. 208

Colorado City, TX 79512
325-242-5503 hscog@wtixs.net

CHESTER WHITE ASSOCIATION
P O Box 9758, Peoria, IL 61612
www.cpsswine.com
309-691-0151

COBB, STEVE & FAMILY

3521 County Rd. 505 - Lake City, AR 72437
870-486-5894 Office, 870-219-7281 Steve
www.stevecobbfamily.com

COUTS, JOE FARMS

HAMPS - CROSSES - SPOTS
jemmg@nts-online.net
806-663-1630 or 806-669-6278

DUELM'S PREVAILING GENETICS
192 Altwein

New Braunfels, TX 78130

Rory 830-608-5058, 830-606-7547

HOWELL, KEVIN HOG FARM

1967 FM 2386, White Deer, TX 79097
kevinhowellhogs @gmail.com
806-570-2046

A FOUR Line Listing
for only $50 per
year in 10 issues

NATIONAL SWINE REGISTRY / NJSA

P O Box 2417, West Lafayette, IN 47996
www.nationalswine.com
765-463-3594

REAL HOG FARMS

15492 Real Rock Rd, Marion, TX 78124
realhogfarms @realhogfarms.com
210-827-7351 Chuck, 210-216-2688 Russell

SHIPLEY SWINE GENETICS

8086 Marion Rd., Newark, OH 43055
www.shipleyswine.com
1-866-376-8986, Randy 740-745-2911

TEAM PUREBRED
521 Clover Ct, Gibson City, IL 60936
www.teampurebred.com 402-672-5964

TEXAS PORK PRODUCERS
512-262-0595, tppa@texaspork.org
www.texaspork.org

THERIOT SHOW PIGS

209 Hwy 3256, Lake Charles, LA 70615
Darren 337-309-7222

Austin, Blaise & Ayce Theriot

BUCKLES, TROPHIES, ETC.

TRES RIOS SILVER
P O Box 820, Llano, TX 78643
800-550-7535 www.tresriossilver.com



TRADER'S BILLBOARD

FEED & OTHER SHOW SUPPLIES

LUBRISYN
LubriSynLivestock.Com
855-299-7223

SULLIVAN SUPPLY
Hillsboro, TX 1-800-588-7096
Dunlap, IA 1-800-475-5902
www.sullivansupply.com

WEAVER LEATHER LIVESTOCK
1-800-932-8371
www.ridethebrand.com

LIVESTOCK SHOWS

AMERICAN ROYAL LIVESTOCK SHOW
1701 American Royal Ct,

Kansas City, MO 64102
www.americanroyal.com * 816-569-4054

AKSARBEN LIVESTOCK EXPO
8707 W Center Rd, Omaha, NE 68131
www.aksarben.org 402-554-9600

FORT WORTH STOCK SHOW
P O Box 150, Ft. Worth, TX 76101
www.fwssr.com 817-877-2400

HOUSTON LIVESTOCK SHOW

P O Box 20070, Houston, TX 77225
www.rodeohouston.com
832-667-1000

NATIONAL WESTERN STOCK SHOW
4655 Humbolt St, Denver, CO 80216
www.nationalwestern.com
303-297-1166

OKLAHOMA YOUTH EXPO
500 NW 30th, Oklahoma City, OK 73118
www.okyouthexpo.com 405-235-0404

RODEO AUSTIN

9100 Decker Lake Rd., Austin, TX 78724
www.rodeoaustin.com

512-919-3000

SAN ANGELO STOCK SHOW

200 W 43rd St., San Angelo, TX 76903
www.sanangelorodeo.com
325-653-7785

SAN ANTONIO STOCK SHOW

P O Box 200230

San Antonio, TX 78220
www.sarodeo.com 210-225-0575

PURPLE CIRCLE 133

A FOUR Line Listing
for only $50 per
year in 10 issues

STOCK & HORSE TRAILERS

BRUTON "EASY PULL" TRAILERS
1801 N. Main, San Angelo, TX 76903
Email: brutontrailers@aol.com
325-655-5733 - fax 325-658-6695

H & H TRAILER SALES
4806 Idalou Rd., Lubbock, TX 79408
800-223-9384

MINISTRIES

SHORT ROUND MINISTRIES
Ray Perryman, 806-790-9298 cell
Springtown, TX
Do you have a sale, show or
other event that needs an
Uplifting Word of God
Service???
If so, call Ray and book him now.
He travels from coast to coast
spreading God's Word.

Trader's Billboard is an effective way to promote
your name and product to potential buyers!

We reach thousands of households nationwide by mail but are also
seen by countless people searching the INTERNET for Quality
livestock, products and services.

Don't miss your chance to be seen.
You can have a FOUR Line Listing for only $50 per year in 10 issues or
for $100 per year you get 10 issues plus 365 days on our popular web
page on the internet. Mail, fax or e-mail your listing today.
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[ONE.]

FRIENDSHIPS

The most rewarding thing from showing livestock for me is the friendships | have made over the years and those friendships are hard to break.

[TWO.]

COMMITMENT

Staying Committed. Showing livestock is full of ups and downs and you never know what's going to happen.

[THREE.]

HAVE FUN!

Have Fun! You need to have fun in and out of the ring as much as possible and don't let the bad times run you down.

[FOUR.]

HARD WORK, HONESTY, AND HUMBLENESS

Hard work, honesty, and accepting defeat. No matter who you are, you have to work hard inside and outside of the ring to do your best. You need to
be honest with yourself and to people around you. Also you need to accept defeat. Being beat by an animal that you thought needed to go behind you
is probably one of the hardest things to accept.

[FIVE.]

STAY CALM AND HAVE FUN!

[SIX.]

A FRIEND TO EVERYONE

When | graduate | hope that people in the show barns remember me as hard working, responsible, and a friend to everyone.

[SEVEN.]

MATTHEW MCCONAUGHAY

The celebrity that | would take to lunch and talk to them would be Matthew McConaughay. | would tell him what 4-H and FFA means to the younger
generation.

[EIGHT.]

SELFLESS, PASSIONATE, AND "CHILL"

After asking a few of my friends how they would describe me, they responded:
1. | always put people before myself and drop everything if someone needed some help
2. | am passionate and outgoing on what | do and how | do things.
3. L am chill with an outgoing sense of humor when you get o know me.

[NINE.]

GRADUATED WITH A BACHELOR'S DEGREE

In the next 5 years | can see myself graduating from Angelo State University with a bachelor's degree.

[TEN.]

A QUOTE BY MATTHEW MCCONAUGHAY

“Life is a series of commas, not periods.”- Matthew McConaughay




[ELEVEN.]

MY DAD

My role model is my dad. Even though we butt heads every now and then, I still look up to him on who he is.
[TWELVE.]

BEING THE BEST | CAN BE IN MY CAREER

In the next 10 years | hope to find a career I'm passionate about and be the best that | can be.
[THIRTEEN.]

BEING A GOOD EXAMPLE

You never know who's watching you and what they say about you. So | always look for younger people to help and try to find new friends everywhere
I go.

[FOURTEEN.]

DISCUSSIONS WITH MY DAD

Before every major show my dad and | talk about what kind of animals we have and we always start at just getting a pull and all the sudden we are
talking about winning a class.

[FIFTEEN.]

ALWAYS DOING THE RIGHT THING

Success means to me is that you are doing the right thing all the time then all the sudden it all falls together.

PURPLE CIRCLE 137
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Hello, my name is Kolten Hooten, and | am an 18 year old senior at
Wall High School. | am the son of Jim and Kristy Hooten and have
an older sister, Bailey Hooten who also showed sheep and goats. |
started showing sheep and goots wh en | was in the third grade. It all
started with a'couple southdowns and a couple goats. M first year
was like everyone else, | hit the tryck every time and | dldn t like it.
The first time | ot apull wos probobly the hopplest time for m Fomlfy
ecouse we didn’t get muc o anything wh en we first started. All o
the sud en thln ss orte to click or us and if it wasn’t for my sister,
Iwou n't be the showman | am today. She and | have made the
so e at evegl Texas major exceFt for Odessa and Fort Worth, Both
sister and | were members ot the Junior Meat Goat Show Circuit,

J GSC. When | started hlgfh school, | reolly hit the rood for any kind

or sheep and goats. My soB omore yeor
|

of jackpots that there were
Iwon Champion Senior S 1owman, Champion Senior V|S|on and
Champion Senior Overall i JMGsC Lostheor | wost e Secretary
of the JMGSC and thlsKeor | am the Vlce e3|dent of IMGSC, and |
am very active in m chapter. | have done livestock judging in the
past, but | mainly focus on wool judging. In 4-H | have gone to state
roundup my sophomore year and won 1st on rale judging and 9th
overall. My team that il el gl in 4th and we were 2 places out of
going to ahsaalsATe same year my FFA team got 5th at state and |
was in the top 30 in the stote
After every show my family has always said “we’ll get em next time,”
but after Rodeo Austin this year we said “We dld the best of what we
had and thonk the Lord for 'what we ot over the years.” | will always
be part of the ||vestock mdustrr the show mdustry If | had the
chance to go back and do it all over again, | would. I'would repeat
all the blood, sweat, and teors in the born all of the hours | put in
my animals to make them ook just ”?ht and o | of the new friends
| have made over the past 10 years. The next chapter of my life will
consist of storhng Angelo Stote University in the fall and majoring in
agribusiness.
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GLAY AND MARTHA EVERHEART
TWO SPRINGS RANCH
2201 FM 3115 BRONTE, TX
325.656.3320 // 325.374.6788
WWW.TWOSPRINGSRANCH.COM
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Editor's Note: The “Purple Circle” is ecstatic to
introduce this month’s Extraordinary Showman,
Laura James. Our publication became aware of
Laura’s story through a social media post when
she posted a picture of herself showing her
heifer with a feeding tube in her nose. Upon
reading her post, it was apparent that Laura is a
talented writer and storyteller. So, who better
to tell Laura’s story than Laura herself? What

a story it is! Our magazine is honored to be

a platform to tell the personal and inspiring
stories of those involved in the livestock
showing industry.

| have a confession to make; I'm not
good at making decisions. My parents and |
have often joked about my difficulty in this area,
whether it's choosing what to order when we
go out to eat or which college | want to attend.
In most situations, | defer to eeny-meeny-miny-
moe or the advice of someone | trust. However,
the circumstances I've faced in the past two
years have taught me our most important
decisions are sometimes made subconsciously,
shaped by our upbringing and innermost
passions. As a 6-year-old walking into a show
ring for the first time, | would have never
guessed that my love for showing livestock and
my faith in God would pull me through the most
difficult time of my life.

My name is Laura Beth James, Laura
to my friends, and LB to my family. | am the
16-year-old daughter of Guy and Michele
James and the youngest of four siblings. |
have been blessed to grow up on a small farm
outside of Schulenburg, Texas, and am currently
a junior at Flatonia High School. | own a small
herd of registered Red Angus cows, and we
also raise a few exotic cross show steers.

My livestock exposure began long
before | ever set foot in a show ring; most of
the pictures from my toddler years depict me
hugging a baby calf in the pasture or peering
through the bottom rails of a ring watching my
older siblings exhibit their calves. My dad loves
to tell stories about the creative ways he kept
me preoccupied when Mom was gone, and
he got to babysit. According to him, | would
contentedly play for hours locked in a chicken
coop with random items, like an empty feed

sack or a rice root brush, while he did chores
around the barn. By the time | was eight, | could
vaccinate cattle or draw blood for a pregnancy
check with the dexterity of a practiced
veterinarian. Needless to say, I've always felt
most at home surrounded by the aroma of
cedar bedding and Kleen Sheen.

Until the middle of my freshman year of
high school, | was a completely healthy, active
kid. Besides showing my heifers at jackpots
and major shows year-round, | also played club
volleyball, cheered, and competed in multiple
FFA judging and speaking competitions. When
| wasn't at a cattle show, | was playing in a
volleyball tournament or evaluating a market
hog class at a county fair. | thrived on my hectic,
lively schedule and thought the rest of my
high school career would mirror my first year.
Unbeknownst to me, God had quite a different
path in mind; all but a few of my extracurricular
activities would soon come to a screeching halt.

One day in March of 2019, | sat down
to eat my lunch of a leftover cheeseburger
with my friends at school and found | wasn't
hungry. For the next few months, my appetite
gradually declined, and | began to experience
nausea, abdominal pain, and fullness after
eating just a few bites of food. By May, after
several rounds of lab work had come back
“normal”, my parents and | were starting to get
concerned, but | clearly remember the day we
recognized something was truly wrong. On our
way to the North American Junior Red Angus
Event in early June, we stopped at the famous




Czech Stop in West, Texas, for gas and the
obligatory bag of bakery treats. In years past,
| would eagerly order a bag of their massive
chocolate cupcakes and some banana bread for
the road. This time, however, even the thought
of the Cowgirl Cupcake | had always loved was
nauseating; | asked to stay in the truck while
Mom and Dad exchanged a worried look and
then went in to place an order. Shortly after we
returned home from Grand Island, Nebraska,
| had my first appointment with a pediatric
gastroenterologist in San Antonio. Over the
next few weeks my Gl doctor ordered dozens
of labs and a complete work-up of my digestive
system, all of which were mysteriously deemed
normal. My symptoms continued to worsen;
at my 15th birthday party in early August, |
couldn’t even keep down a piece of cake.
Meanwhile, volleyball season was getting
into full swing, along with my sophomore year
of high school. | found myself struggling to
make it through a school day and then a two
and a half hour varsity practice; just a few weeks
into the season, my parents and | decided |
needed a break. | made the difficult choice to
hand in my jersey and watch the rest of the
year’'s games from the stands. By this time, |
was no longer tolerating solid food and had
switched to a completely liquid diet of Boost
nutrition shakes
per my Gl doctor's
recommendations.
This was quite an
adjustment for
me, especially
considering the
time of year it
was: livestock
judging season.
In years past, the
start of school had
always signaled
the approach of
county fairs and
judging contests. There was nothing | looked
forward to more than piling into the baby bus
with my teammates at 5:30 am. Despite the
early morning wake up call, the guarantee of
stopping at a donut shop for breakfast and a

greasy fast-food restaurant for lunch got me
out of bed more so than the judging itself.

My new situation made judging contests look

a bit different than in years past; rather than
enjoying enough donuts and enough barbecue
for three grown men, | forced down those awful
chocolate shakes and prayed for answers.

That fall was a flurry of hospital
admissions, surgery to remove my gallbladder,
doctor appointments, testing, and hours upon
hours of scouring medical journals trying to
self-diagnose. We struggled to find a specialist,
other than my original Gl doctor, who would
take my symptoms seriously; in the absence
of an inquisitive medical team willing to think
outside the box, my parents and | searched
for answers ourselves. During my third
hospitalization in November of that year, after
another 10 days of dead-end tests, | was in no
better shape than when | had arrived; however,
| was fiercely determined to make it to our FFA
District LDE competition that coming Saturday.
A test result came back on Thursday that
concerned my doctors enough for them to want
to keep me over the weekend. Suddenly, the
coaxing skills | had always used while halter-
breaking stubborn calves came in very handy.
| begged, pestered, and pleaded relentlessly;
by Friday morning, every nurse, resident,
doctor, and custodian that set foot on the 7th
floor knew the patient in room 702 desperately
needed to be released. Late Friday evening
we were finally handed discharge papers
by a reluctant, and probably very annoyed,
doctor and headed home in a driving rain. The
next morning, | was so thrilled about getting
to compete that | didn’t even dramatically
complain, as | usually do, about how long it
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took to get my pantyhose on.

| made it through the holidays with the
best attitude | could muster. Not being able to
decorate and eat sugar cookies with my little
cousins or sit down for Christmas Eve dinner
with my family reduced my usually optimistic
self to frustrated tears. It was during this time
that | began to seek, more than ever, a source
of peace and hope. My faith grew to be the
only thing to keep me going. | took comfort
in knowing that there was a purpose and plan
behind my suffering. Without that knowledge,
the waiting and uncertainty my parents and
| endured would have been an even heavier
burden to bear.

Finally, in January of 2020, a gastric
emptying study showed that | had severe
gastroparesis, meaning that my stomach was
partially paralyzed. We were relieved to have
at least one answer at last, but the difficult days
were far from over. Shortly after this diagnosis,
| landed back in the hospital again, this time
the day before | was due to show my steer at
our local stock show. | slept on Dad'’s lap in the
frigid ER waiting room, clutching my stomach,
while he frantically called and texted my ag
teachers, trying to make arrangements in case
| couldn’t make it to the show. Thankfully, | was
released late Thursday night, although | was
attached to a capsule endoscopy monitor that
couldn’t be removed until 4 A.M. Friday. | drug
myself out of bed around 4:30, peeled off the

sensors, showered, curled my hair, and applied
concealer under my sleep-deprived eyes while
| used my hair straightener to iron the wrinkles
out of my lucky show shirt. Mom made the

two hour drive back to Houston to deliver the
monitor while Dad and | got my steer ready.
Walking into the show ring that morning, it was
hard to believe that 12 hours earlier | had been
curled up on a hospital bed, unsure of whether
my steer would even get shown.

My condition slowly deteriorated further
until early May, when | was hospitalized yet
again when my stomach started refusing
even water. A PICC line was placed in my
right arm to deliver total parenteral nutrition
(TPN) intravenously in an attempt to help me
gain weight. Meanwhile, Mom and Dad spent
hours on the phone with schedulers at the
Mayo Clinic, trying to expedite and coordinate
appointments with several specialists in
the midst of the COVID shutdown. A few
days later, we were on a flight to Rochester,
Minnesota, with a ten day supply of TPN bags
in tow, hoping for a miraculous diagnosis
or medication. This visit confirmed what we
already knew but provided no new diagnostic
or treatment information.

The Red Angus State Show in Fort Worth
was quickly approaching, something | had
been looking forward to for months. There was,
however, a big problem: | would be putting
myself at a high risk for a PICC line infection by
spending several days in a dusty cattle barn. |
was fully prepared to take this risk for the sake
of getting to show; my parents, not so much. We
discussed the possibilities with my Gl doctor,
who suggested getting a nasal feeding (NG)
tube to replace the PICC line and attempt to
transition back to enteral feeding. | pounced
on the opportunity without a second thought.
Pulling out of the hospital parking lot in Mom's
car a few days later with a yellow tube hanging
out of my nose, | was beginning to regret my
hasty decision. Before, | could at least pretend
| wasn't sick, but the tube sabotaged all my
attempts at a normal facade. State show move-
in was the next day. When we got home later
that evening, Mom and Dad sat down with me
and gently tried to talk me out of going to the




show. They were concerned that the learning
curve of my new accessory would be made
even more difficult by the hectic schedule of a
cattle show and various contests, all of which
| was determined to enter. After weighing the
options for a few seconds, | shook my head and
said, “We're going.” Even with the tremendous
doubts screaming for attention in my mind at
that moment, there i
was one personality
trait of mine that
proved to be louder:
competitiveness.
Growing up in the
livestock industry
doesn't allow for
much of an option
in that regard; if you
want to be successful, F
you have to desire
it more than your doubts and fears. | have
no problem losing to a better showman or
superior calf, but | would not be defeated by a
flimsy piece of yellow tubing.

By the time we pulled into the Fort
Worth show barn parking lot on move-in
day, my new feeding tube had become
disconnected and leaked formula all over me
multiple times, prompting two t-shirt changes
and a few sprays from the Revive bottle rolling
around the floorboard of Dad'’s truck to cover
up the smell. | gritted my teeth, swung my
feeding backpack over my shoulder, and
strolled into the barn next to Dad with as much
confidence as | could muster. As | was lugging
a square bale of hay to our stalls a few minutes
later, my tube became entangled in the hay
string and came dangerously close to being
pulled out. Dad, already resistant to letting
me help unload, nearly had a conniption. |
grabbed a roll of electrical tape out of the
showbox, secured the slack in my tube to
the belt loop of my Ariat jeans and went
back for another bale. The rest of our time
at the show forced me to make many other
creative adaptations. | became accustomed to
unhooking my feedings with one hand while
leading a heifer to the show ring with the other,
maneuvering my makeup sponge around

the plaster of tape on my nose, and coiling the
slack of my tube with the slack of my heifer’s
rope halter to keep us both from stepping on it.
When we left that Sunday, | was exhausted, both
mentally and physically, but it was a good kind
of exhausted; it was the kind that comes from
pouring your heart into making things work for
the sake of something you love.

Ironically, it was looking at pictures that
Mom had taken of me in the ring at the state
show that led us to begin doing research on
a condition called Ehlers-Danlos Syndrome,
a rare genetic disorder that affects the body'’s
connective tissue. In the pictures she had taken
of me showing, my wrist was bent almost in
half, far past the normal range of motion. We
soon discovered that the ability to easily bend
or dislocate joints, something | had always
been able to do but never thought much of,
is a trademark characteristic of Ehlers-Danlos
Syndrome (EDS). The more we delved into it,
the more fascinated we became; EDS, a known
cause of gastroparesis, was the missing puzzle
piece we had been looking for. We went to see
my rheumatologist a few weeks later with our
findings, and he diagnosed me with Type 3,
or hypermobile, EDS. He and multiple other
specialists had previously failed to consider
EDS as a possible diagnosis. While it was
gratifying to finally have a possible explanation
for my paralyzed digestive system, it didn't
change much in terms of my immediate plan
of care. None of the known medications for
gastroparesis relieved my symptoms.

A few days after my 16th birthday and
a week before the start of my junior year, | had
surgery to have a permanent feeding tube and
chest IV port placed. We were hopeful | would
be able to maintain my weight solely via tube
feeding, with the IV port used for hydration,
but my stomach again began to refuse even
a hypoallergenic liquid formula. | was put
back on TPN as we frantically searched for a
path forward. In early October, | had surgery
again, this time to install a gastric stimulator to
alleviate nausea and vomiting. The stimulator
helped some, but not enough to allow me
to come off of TPN or tube feedings. In early
November, after months of begging, | finally
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received the treatment we had been asking
my rheumatologist for; | was given a 3-day
course of very high dose IV steroids to treat a
suspected, but as yet unidentified, autoimmune
disease, which often occurs in EDS patients.
Seven days after receiving the first infusion,
my appetite returned for the first time in 20
months. | was able to start eating and drinking
enough to ditch the tube feedings and TPN
bags. On the way home from a heifer show

in Kingsville a few weeks later, | ate my first
Whataburger since getting sick while Mom
and Dad watched with happy tears in their
eyes, shaking their heads in amazement at the
apparent miracle that had occurred.

| recall looking in my bathroom mirror
the night I got my NG tube and shaking my
head in disbelief. Two years ago | would have
laughed hysterically at the thought of me
walking around a show barn with a feeding
tube and bag of formula rather than a Dr.
Pepper and bag of gummy worms. | would've
sworn that nothing would keep me, a food-
loving 14-year-old, from enjoying a Stubby’s
cinnamon roll or Whataburger milkshake.
| wouldn't have been caught dead with a
feeding tube in my nose and tape covering
half of my face. Obviously, God’s plan was a
bit different than mine. My inner character and
identity in Christ were forged and strengthened
throughout my medical journey in ways | would
have never expected, and | couldn’t be more
grateful.

My chronic illness dramatically changed
every aspect of my life, both positively and
negatively, but what’s most powerful to me
is how certain things immensely impacted
the way | have handled being sick. My
faith, family, and the agriculture industry,
particularly showing cattle, armed me with
the qualities, skills, and strength that proved
to be essential in maintaining a hopeful
attitude. | undoubtedly could not have made
it through without a steady trust in God'’s plan,
my incredibly devoted parents who fiercely
advocated for me every step of the way, and
the livestock industry offering a beacon of
hope and sense of normalcy to my abruptly
altered life. Throughout my illness, | have

yearned for annual, rather than weekly, doctor’s
appointments and for daily conversations about
anything other than brands of feeding formula
or which medical tape
| preferred. | often felt
like a stranger in my
own skin, incapable of
navigating the foreign
waters | had been
thrown into, except
for the times that | was
immersed in caring for
or showing my cattle.
Showing livestock
offered the break
from reality that | so
desperately needed to
keep my chin up and my feet moving forward.
Seven hospitalizations and four surgeries later,
as | reflect back on the things | had to give up
and the tough choices | had to make, one thing is
clear: the decision to keep showing throughout
my illness was never really a decision at all.

That decision had been made subconsciously
along the way of my show career, shaped by the
intrinsic pull I've always felt towards this industry
and everything it entails. | never needed to seek
counsel from others regarding my decision
because | knew without a doubt it was right.
When everything extra and unnecessary was
stripped away during this difficult time and only
the bare essentials remained, showing cattle

was one of the few things still there. It's this
revelation that has led me to thank God every
day for the journey He’s led me on. If | had never
been sick, | may not have ever realized just how
deep my love for this industry runs and how vital
it is to who | am. My medical challenges remain;
the search continues for a medication that will
keep my, as yet undiagnosed, autoimmune
disease in remission with fewer side effects than
steroids. Although the future may be uncertain,
one thing is crystal clear: showing livestock has
provided me with a skill set and self-assurance
that will prove vital in discovering and pursuing
my life’s purpose. | am hopeful I'll one day

be able to give back to the livestock industry
everything it's given to me.

If you would like to share the story of an extraordinary showman in

your life, please email us at info@purplecircle.com




ON THE EDGE OF COMMON SENSE // WEEK OF MAY 3, 2021

For those of you who forgot how easy it was to get started in farming let me tell you about my friend Con. Many years
ago, he bought a farm in the wilds of Minnesota. The feller that sold him the farm had his farm sale the day Con arrived
to take possession of the land.

Now, Con had been a cowhoy type all his life and, upon viewing the farm machinery stacked in the yard, he was hard put
to identify anything other than the handy man jack and a tractor. But he thought if this stuff was good enough for the
farmer that sold out, it was good enough for him. He'd figger out what it was later.

All the neighbors for miles around came to see who the new sucker was and maybe pick over the machinery like buzzards
on fresh road kill . . .

Con jumped in and bought the only thing he recognized: the tractor. It was a 45 Allis . . . he paid $1,250. Then he bought
the mounted plow that went with it. Con said the auctioneer started on a big pile of orange metal. “Ain’t you gonna buy
that? You bought the tractor and the plow.” Con bought it. Two days later he found out it was a mounted cultivator.
When the sale was over several of the farmers asked Con to load their heavy stuff, since he'd bought the tractor an’ all,
they said. Con leaped up in the seat, intent on showin’ these skepfical neighbors he knew what he was doin’. He fumbled
around for ten minutes, switching on the headlights, the choke, the throttle, the gauges and wipin' the transfer case clean
lookin' for some instructions. Finally an ol’ timer reached over and said, “Pull this, son.” It fired up right away (it was the
only time in the next five years it ever did that). He couldn’t find the shift pattern but fortunately it was in gear and the
clutch was where it belonged.

The first thing they wanted him to load was an old pull type, disjointed disc. It never went anyplace he aimed it. Con
would turn around and it would be passing him. Eventually he dragged it up on a flat bed inflicting considerable damage
in the process. Pleased with himself he turned and said, “Next?” Everybody else had drifted away.

The feller with the bent disc came over to Con, opened his wallet and handed him a dollar bill. “Kid, you take this and buy
yourself a can of gas. It'll be the first and last dollar you ever make farmin’, but you'll always have enough to git outta
town.”

www.baxterblack.com
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BONDED FOR LIFE.

WRITTEN BY MADI BAUGHMAN

Stock show kids form a connection with their animals to last a lifetime.

WAYLON.

The last hog | ever took to the truck after my last Oklahoma
Youth Expo. Hugs and scratches were given, tears, mine and
my dad'’s, were shed, and | walked away from the show barn
that day knowing | would never set foot in the ring again.

While this show pig was particularly memorable, there
were many animals | created a strong bond with over the
course of each show season that were difficult to watch go.
After spending hours with animals in the barn, working with
them, feeding and watering, and taking them to livestock
shows all over the country, it's needless to say exhibitors of
every age and species have felt this way about numerous
animals over their show careers.

For Brynlee Hogg of Lubbock, Texas, learning each
individual animal’s personality through watching them
and training them leads to some of her favorite memories.
One lamb who made a significant impact on her and
those around her was named Shiloh, she said.

"1 showed him at 13 shows, and we really clicked together
hecause of how much we showed together,” Hogg saitl. “He was
peally sweet and easy to work with."

:



With this experience, Brynlee and
Shiloh ended up winning Grand Champion
at the Houston Livestock Show before it &
was shut down in 2020, which is no easy
feat, she said.

‘When | won Houston, it was just a
big shock,” Hogg said. I didn't realize how
big it was until | walked out of the ring. It
was such a fun experience winning with
that lamb because of the bond | had with
him.”

Brynlee’'s little brother, Becton Hogg,
also had several lambs he developed an
affection for over the years. He noted a
wether lamb named Alvin as one of his
favorite lambs ever and said he would even
play fetch with a frisbee.

"If | was having a had day, he
would come up to me and let me
pet on him,”
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me happy.”

Whether
showmen are
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, © Cash Martin of
Abernathy,

8 Texas, said
every one of
¥’ their animals
means the
world to them.
One show hog
named Ragweed
specifically
impacted
Martin from
the second he
walked in the
show barn.

" “Enom tay one, he knew
he wanted to he a show pig,”
Martin said.

=2 successful or not,
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Many victories and defeats happen
for exhibitors in the show ring, but there is
something to be said about accomplishing
the goal of a lifetime with one of your
favorite animals, as Colt Randall from
Canute, Oklahoma, can attest to.

Growing up in the barn, Randall
said his goal from the time he was four
years old was to make it in the limo at
the Oklahoma Youth Expo Grand Drive,
meaning he would need to exhibit a Breed
Champion to do so.

Though he went on to accomplish
this goal four times over the course of his
show career, something about a Hampshire
wether named Buddy would prove to make
this year even more exceptional.

“There wasn't anyone at the harn that didn't like

him,” Randall said. "Whatever | did, he would sit

there and follow me. There was just nothing that
was wrony about him."




BUDDY AND COLT

went on to win the Oklahoma Youth Expo Market Lamb show this year, and Randall was
extremely grateful.

"It was a dream come true,” Randall said. "It's heen a dream of mine since 1 was four."

As all of these showmen have stated, the countless hours and memories made
in the barn throughout the course of the show season leads to an unbreakable
connection between exhibitors and their animals. However, as people of the livestock
industry know and understand, all good things must come to an end.
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‘It can be tough because you get so close with them at the end of show season,”
Brynlee said. “In the end, we know they are market animals, so we raise them so people
can have food and for a good cause.”

Becton also echoed his sister about how emotional it can be to say goodbye to
animals you've worked so hard with.

"1 think II S hard hecause they are almnsl like 2 [Ill!l," Bﬂﬂlllll said. "It's just |Iﬂ|‘l| to say hye.”
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While she understood the purpose
market animals are raised with, Martin spoke
about the tears shed and hard times saying
goodbye to each set of show hogs over the
years.

"I think the hardest part is that you've
poured everything into them,” Martin said.
“You see them multiple times a day.
Win or lose it's hard to

give those up.”

Randall said the blood, sweat, and
tears poured into his time with Buddy
and other lambs makes it difficult to say
goodbye. In fact, he took Buddy’s ear tag
before loading him on the truck, which he
said he'll keep with him forever.

Market animals are raised with a
purpose, to provide a protein source for the
nation and the world. They work countless
hours in the barn and put their passion and
soul into their projects each day knowing
their time with that animal will eventually
come to an end.

However, as each of these stock show
kids, myself included, can attest to, it doesn't
make it easier to say goodbye.
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Cash Martin and Bryleigh Beyers embrace in a hug after winning Grand
Champion and Reserve Champion Market Barrows at the 2021 Hale
County Jr. Livestock Show
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ADVERTISING RATES

Full Page $550

1/2 Page $350
1/4 Page $250
1/8 Page $125

AD SIZE  PRINT READY DESIGN RAT

$150
$100
$75
$50

Front cover, back cover, inside front cover(s), inside back cover(s), inserts
along with other special positioned pages are priced upon request. Contract
rates are available in 3, 6 and 10 month contracts.

Design Strategy. Purple Circle Magazine contracts all design work through
Premier Initiative LLC. We also realize the importance of working with all
trusted graphic design artists, and value their submissions and insight!

ADVERTISING SIZE REQUIREMENTS

=

Page 8.5" x 117 1/2 Page 8.5" X 5.5" 1/4 Page 4.25" x 5.5” 1/8 Page 2.125" x 2.75"

+ .25 Bleed

Full page ads require a bleed. File size with bleed for a full page ad is
8.75” x 11.25". Along with this, all content should not extend into the

0.5" margin surrounding the edges. This area could be trimmed or used
during binding, and the Purple Circle Magazine is not responsible for
content in this area. Please contact us for any questions concerning this.

SUBSCRIBE

LENGTH  ISSUES
8

1 Year
2 Years 1 6
3 Years

PRICE

$35
$65
$80

WE ARE SOCIAL

Follow us for show updates, advertisement highlights and everything between!
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SEND ADS TO
INFO@PURPLECIRCLE.COM

SUBSCRIPTIONS

www.purplecircle.com
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AMERICA’S YOUTH LIVESTOCK MAGAZINE

2021 DATES

FEBRUARY
Available February 1
Advertising Deadline January 15

MARCH/APRIL
Available March 1
Advertising Deadline February 20

MAY /JUNE
Available May 1
Advertising Deadline April 20

JULY/AUGUST
Available June 1
Advertising Deadline May 20

SEPTEMBER
Available September 1
Advertising Deadline August 15

OCTOBER
Available October 1
Advertising Deadline September 15

NOVEMBER
Available November 1
Advertising Deadline October 15

DECEMBER/JANUARY
Available December 1
Advertising Deadline November 15

WANT TO BE IN PC?

SEND PHOTOS & ARTICLES TO
INFO@PURPLECIRCLE.COM

Purple Circle always welcomes photos
for GOTCHA! Show Results, Articles
and information regarding upcoming
events. Please email us your content

today and you might be featured
in an upcoming issue!

CONTRACTS
830.708.6419
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AMERICA’S YOUTH LIVESTOCK MAGAZINE

. P.O. BOX 19357
MAIL IN SUBSCRIPTIONS: AMARILLO, TEXAS 79114

LOOK FOR OUR ONLINE SUBSCRIPTION FORM!

NEW RENEWAL

One Year Subscription (10 Issues) for $35 MAILING FEE
Two Years for $65 MAILING FEE
Three Years for $80 MAILING FEE *COUNTY AGENTS AND AG TEACHERS ONLY*

PAYMENT MUST ACCOMPANY ALL ORDERS

NAME

Address
City State Zip

Phone Email
Credit Card # - - -
Expiration Date 3 Digit Security #

Order must be received by the 15th of the month to receive next issue mailed.



CUPCOMING SALES:

JUNE 4-5 // NUGGET ALL AMERICAN SHOW & SALE // RENO, NV
JUNE 25-26 // BREAK OUT SHOW & SALE // WOODWARD, 0K
PRIVATE TREATY SALES CONTACT BLAINE OR EMMA
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Downlead our free app for Apple and Android

livestock photos




Grilled Pork Tenderloin
with Blueberry Salsa

SALSA TENDERLOIN

* 3 cups fresh blueberries ¢ 2 pounds pork tenderloin

* 1/4 cup fresh lemon juice e | tablespoon olive oil

* 2 jalapefios seeded and minced e 1 clove garlic

* 1/2 cup diced red bell pepper  * 1/2 teaspoon freshly ground black pepper
* 1/3 cup diced red onion

* 1 dash kosher salt

SALSA

1. Rinse blueberries and drain well. Reserve 1 cup of berries.

2. Coarsely chop the remaining 2 cups of berries and place in a
bowl with remaining ingredients. Stir gently, cover, and refriger-
ate until ready to serve.
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TENDERLOIN

1. Heat grill to medium heat

2. Slice garlic clove in half and rub over all surfaces of the pork
tenderloin. Brush the tenderloin lightly with olive oil and
season with freshly ground black pepper. Allow the
tenderloin to stand at room temperature for 15 minutes.
3. Grill the tenderloins over direct heat for 15 to
20 minutes, turning every 5 minutes. Keep
the grill lid closed as much as possible.
Cook until the pork is barely pink in
the center.

4. Remove the tenderloin from
the grill and let rest for 5
minutes before slicing.

5. Ladle blueberry salsa
over top of slices and serve.

Cookin’ with



Creamy Cucumber Salad

¢ 2 English cucumbers - thinly sliced, approximately 1/8 inch thick
* 1/2 cup sour cream or plain Greek yogurt

¢ 2 tbsp chopped fresh dill

* 1/2 tsp kosher salt

¢ 1/3 tsp freshly ground black pepper

e | tbsp vineagar

¢ 1/2 red onion thinly sliced
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Directions

1. In a small bowl, whisk together sour cream, dill, sal